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Sparks 


Memo to service-minded dealers: 
Travel blossoms out in June, too, 
and doesn’t wither until winter. 

+ * * 


Fewer layoffs will come from 
less laying down/on the job. In 
other words, less reclining will 
check further declining. 


* * * 


The business decline won't prove | 


severe. That is the belief of Sum- 
ner H. Slichter, widely - known 
economist and professor at Har- 
vard University. 

+ . * 

The Federal Reserve Board index 
of industrial production for April 
is expected to be about 179, some 
sources say. This compares with 
195 in November, 1948. 

* * + 


In the Red 


Reuther says that the Reds are 
trying to throw confusion into the 
Ford strike issue. After it’s all 
over, there will be some red faces. 

* * + 


Not Necessarily Bad 


One of the better conclusions to 
be drawn from the steady slide in 
loans to business is that owners 
and executives are striving for bet- 
ter inventory control and reduced 
obligations in this transition period. 

* + + 


Over Billion in Gas Tax 


The states collected $1,342,973,000 
from motorists on 30,646,486,000 
gallons of gasoline and oil last 
year, the Public Roads Administra- 
tion reveals. 

Consumption increased 2,239,428,- 
000 gallons or 8 percent over 1947. 
The average gasoline tax was 4.35 
cents a gallon compared with 4.25 
in 1947. 


IN AGREEMENT HERE, ANYWAY—Walter 
Reuther (left), UAW president, and John 
Bugas, Ford vice-president in charge of labor 
relations, were all smiles as negotiations re- 
sumed last week in the Ford strike. But it 
wasn't because they had settled their differ- 
ences; Bugas had just passed out a cigar to 
Reuther on getting news of the birth of John 
ir., the fourth Bugas child but first son. (N.B. 
—Reuther doesn't smoke but took the cigar 
anyway). Also note sponge carried in palm 
of Reuther's hand for exercising the fingers of 


his arm, blasted by a would-be assassin a | 


year ago. 


| 


By Mac Gordon 


Associate Editor 


of ghost of wage negotiations 
between Ford and the UAW- 
CIO evidently hinged last week on 
settlement of the union’s speedup 
strike against the Rouge-Dearborn 
and Lincoln-Detroit plants. 

With negotiations on a strike 
settlement still deadlocked, the 
company conspicuously had made 
no reply at press time Thursday 
to the union’s request for initia- 
tion of pension and social-secur- 
ity talks. The union had sug- 
gested that the wage sessions be 
launched today (May 16). 

Peace talks on the speedup strike 
were adjourned at noon Thursday 
until Friday morning. UAW Presi- 


Ford Strike Tightens 


Used-Car Market 


DETROIT. — Used-car prices 
were reported strengthening here 
as the Ford strike and other 
labor disturbances cut new-car 
production. At the Aptco auc- 
tion Wednesday, Sam Goodman 
reported one of his best sales. 
He said it appeared that 46 
models and up are leveling off 
after months of steady decline. 





dent Walter P. Reuther was ex- 
pected to attend Friday’s session 


after a Thursday conference with, 


CIO President Philip Murray. 
* * 7 

ACKARD was scheduled to re- 

sume operations this week, mark- 
ing full recovery of auto assembly 
customers from the effect of the 
Bendix brake strike, which still 
was slowing Harvester’s truck flow. 

Packard removed its dies from 
Bendix Products and arranged for 
a production supply from Wagner 
Electric. Five other auto makers 
had also pulled out their dies from 
Bendix. 

“Temporary settlement” of a 
speedup-slowdown grievance at 
the Motor Products plant in De- 
troit gave promise Thursday 
that Chrysler Corp. would be 
able to resume final assembly this 
week at Dodge, DeSoto and 
Chrysler divisions. The dispute, 
which curtailed Chrysler’s supply 
of vent windows, halted the 
three assembly plants last Tues- 
day. 


Flint, where speedup agitation has 


been on the rise, also faced a pos- | 


sible walkout over production-rate 
issues. An employe strike request, 
| however, still lacked the approval 
(Continued on Page 39, Col. 1) 


2 Million Automatic Drives 


Slightly more than 2,000,000 cars have been sold with automatic 
or semi-automatic transmissions since they were introduced in 1938, 
according to a compilation by Automotive News. ; 

Of these cars, about 1,250,000 had fully automatic transmissions 
and 825,000 had semi-automatic transmissions. Currently, one-fourth 
of all the cars being produced have semi or fully automatic trans- 


missions. 


This figure is expected to rise sharply as more makers adopt the 
automatic devices. Packard is starting to add its Ultramatic to the 
list, which includes the Hydra-Matic on Oldsmobile, Cadillac and 
Pontiac; Dynaflow on Buick, Drivemaster on Hudson and Fluid 
Drive on Dodge, DeSoto and Chrysler. 

Meanwhile, Lincoln ‘is trying the Hydra-Matic, and other makes 
may follow. Chevrolet -is reported to have ready a simplified drive. 
Ford, too, has been: working hard on such a device. 


The Chevrolet assembly plant in 





Production to 106,000; 
Ford Talks Continuing 


By Bernie Thomas 
Associate Editor 


io over alleged speedups 
slowed U.S. car and truck pro- 
duction down to a walk last week, 
and a further decline was in pros- 
pect this week if the tieups con- 
tinued. 

Labor’s uprising added three 
Chrysler divisions last week to a 
growing list of idle Ford plants. 

Dropping almost 20,000 units 
behind the previous week’s pace, 
U.S. producers last week assem- 
bled 86,327 cars and 19,772 trucks 
—a total of 106,099, according to 
Automotive News’ estimates. A 
125,338 accounting the week be- 
fore included 102,133 cars and 
23,200 trucks. 

The only bright spot in last 
week’s production picture was the 
lesser effect that a strike at the 
Bendix brake plant in South Bend 
had on the overall situation. 

* * . 

HAvYNG arranged for brakes 

elsewhere, Nash and Hudson 
reopened last Monday and obtained 
near-normal car production through 
the rest of the week. There were 
indications that Packard had simi- 
lar plans for this week. 

But as Nash and Hudson got 
going last week, a shortage of 
parts from the Motor Products 
Corp. brought about the shut- 
downs of Dodge, DeSoto and 
Chrysler division. 

A Motor Products spokesman 
said his company’s plant was closed 
because of a slowdown in the as- 
sembly department. Union officials 
countered that 17 employes had 

(Continued on Page 41, Col. 3) 


Production 
Automotive News Estimates 
U. S. Cars, Trucks 
125,333 


106,099 
80,245 


Last Prev. 1948 
Week Week Week 


For complete production totals 
by makes, see table, page 41. 


By Bethune Jones 
Staff Correspondent 


EW YORK.— Extension of a 

trend of the last two years to- 
ward heavier state taxation of in- 
dividual and corporate income is 
indicated by developments in state 
legislatures through the country 
this year, a survey reveals. 

A 5 percent surtax on all state 
income tax payments was enacted 
by the Minnesota legislature as 
part of a veterans’ bonus financing 
program, which also includes a flat 
tax of $5 a year on every person, 
bank and corporation filing a state 
income tax return. 

Indiana is financing a veterans’ 
bonus by an added gross income 
tax of 4% percent on individuals, 
manufacturers, wholesalers and 
farmers, and % percent for re- 
tailers. 


New York state’s personal in- 


Speedup Strikes Slash 





ARKANSAS OFFICERS—Arkansas Automobile Dealers Assn. 
(seated in the front row, left to right) David K. 
Lake Village, vice-president; W 


president; Neil Sloan (Chevrolet), 


THIS WEEK-—NET PAID ABO 


37.034 


has elected the following: 
Russell (Lincoln-Mercury), Little Rock, 
E. Bale (Chevrolet), 


Little Rock, reelected treasurer; Link Lewis, Little Rock, secretary-manager, reelected. Stand- 
ing (left to right), are seven of the nine new members of the board of directors. They are: 


John Turner 
(Chevrolet), 


Hot Springs; H. (Dolly) Parker, Magnolia; Russell Phillips (Ford 


Dodge-Plymouth), Camden; T. A. Prewitt (Ford), McGehee; John F. Cox 
Morrilton; John Bale (Chevrolet), Little Rock; wayne Chitwood we 


Blytheville. ©. A. k 


(Studebaker), Little Rock, and |. J. Whitescarver (Ford), Searcy, were not present when the 


picture was made. 


Car Sales Continue Climb 
For Third Month in Row 


By Bob Gordon 
Associate Editor 


ITH Cleveland and Detroit in 

the vanguard, new-car sales 
are continuing to surge upward in 
May as they have for the past two 
months. 

New-car registrations in the 
Greater Cleveland area in the 
first week in May set a postwar 
record with a total of 1,412 units 
sold. This is the highest weekly 
total in the Ohio city since June, 
1941, 

In Detroit, new-car sales in the 
first week of May hit a figure of 

3,222, over 50 percent more than 
the 2,042 new cars registered in 
the comparable week of last year. 

While the sales spotlight was 
focused on May, which would be 
affected by a prolonged Ford 
strike, statisticians were poring 
over April sales reports from scat- 
tered areas in an attempt to dis- 
cover what the fourth month of 
this year had produced for new- 
car sellers. 

+ * +. 

HE ONLY states thus far to 

report registrations for April 
are New Mexico and the District 
of Columbia. Totals from _ both 
were encouraging, with New Mex- 
ico registering 1,299 new cars in 
April compared to 846 in April, 
1948, while the nation’s capital had 
2,777 new-car sales in April this 
year against 2,300 
month of 1948. 

Studebaker Corp. had similarly 
encouraging news. The company 


come tax was increased from 60 


percent of normal to 90 percent. 
* + 


* 
(COLORADO'S legislature reenact- 
4ed a 1947 graduated state in- 
come tax law which provides for 
taxes ranging from 1 percent on 
incomes under $1,000 to 10 percent 
on incomes over $11,000. 

A bill providing for a 10 per- 
cent increase in North Dakota’s 
income tax was vetoed by Gov. 
Fred G. Aandahl, who said it 
would “definitely discourage 
farming, industrial and business 
developments.” 

Proposals for increased income 
taxes, as of May 7, are still pend- 
ing in Alabama, California, Dela- 
ware, Massachusetts, South Caro- 
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in the same} 


reports that April was the great- | 





est selling month in its history. 

Not only did Studebaker sales 
exceed the total hung up in March 
of this year, the company’s best 
previous month, but they also ex- 
ceeded factory shipments to deal- 
ers during the month. 

Nash missed by a slim 3 percent 
the company’s all-time April sales 

(Continued on Page 10, Col. 3) 


Top Cars 
New car registrations for two 
months, plus 42 states for March 
and two states for April: 


1948 Pos. 
119,857— 2 
159,325— 1 
74,719— 3 

56,057— 4 
52,605— 5 
38,195— 7 
48,737— 6 
21,683—12 
30,288— 8 
25,920— 9 
24,661—10 
21,695—11 
16,436—14 
11,710—16 
8,811—17 
3,750—20 
20,119—13 
13,747—15 
Willys 5,855—18 
Crosley 4,314—19 

Anglia-Pref. 
Austin 1,2382—21 

Total All Makes 
807,609 759,933 

For further details see page 
28, today’s issue. 


Make 
Ford 
Chev. 
Plym. 
Buick 
Pontiac 
Olds. 
Dodge 
Hudson 
Stude. 
Mercury 
Nash 
Chrysler 
DeSoto 
Packard 
Cadillac 
Lincoln 
Kaiser 
Frazer 


1949 Pos. 
1—162,650 
2—127,3380 
3— 79,965 
4— 73,838 
5— 46,112 
6— 45,642 
j— 44,881 
8— 31,411 
9— 30,090 
10— 29,033 
1l— 24,892 
12— 23,259 
138— 19,075 
14— 18,425 
15— 16,549 
16— 9,002 
17— 
Lx 
19— 
20— 
21— 
22— 


States Increase Burden on Income 


lina, Vermont and Wisconsin, but 
were rejected in Iowa, Montana 
and North Carolina. 


Gov. James F. Folsom wants a 


| state constitutional amendment in 


Alabama to raise the limit on cor- 
poration income taxes from 3 to 10 
percent. He also advocates a statu- 


|tory change in the state personal 


income tax, putting it on a flat 
5 percent basis instead of the pres- 
ent sliding scale. 
+* * + 

ALIFORNIA’S legislature was 

4 asked by Gov. Earl Warren to 
restore state personal and corpor- 
ate income tax rates to the higher 
levels. of six years ago, which 
would involve boosts of about 15 
percent. 
- Gov. Elbert N. Carvel recom- 
mended enactment of a graduated 
income tax in Delaware which 
would. add to state income tax pay- 

efContinued on Page 34, Col. 1) 
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Olds Goes to the Recs 7 


AUTOMOTIVE NEWS, MAY 16, 1949 





OLDS PACE CAR—On Memorial Day Wilbur Shaw (at the wheel), president and general 
manager of the Indianapolis Motor Speedway Corp., will lap the famous track with this series 88 


Futuramic Oldsmobile pace car to officially start the race. 


The series 88 Oldsmobile, powered 


with the high-compression ‘'Rocket" engine, bears rocket insignia on the front fenders. 





IT'S OLDSMOBILE’S YEAR AT THE BIG RACE—On their way to the Indianapolis 500-mile 
race track are several 1949 Series 88 Oldsmobiles, designated as official vehicles for use by 
Indianapolis motor speedway staff members. This year, for the first time in the 33-year history 


of the international classic, Oldsmobile will pace the race. 


British Ford Imports Put 
On Dealer-Order Basis 


peronss of English-made Fords 
have fallen off to a trickle in 
the past three months, and indi- 
cations are that future imports 
will be on a limited basis, depen- 
dent entirely upon orders of 
dealers. 

Ford Motor Co. officials said 
that only 40 of the British-built 
vehicles were brought to the 
U. S. in March, while the figure 
for February was 100. 

A little over a year ago, the com- 
pany granted English-Ford fran- 


WAA Gets Back 
Playboy Plant 
As Option Lapses 


BUFFALO.—Federal Judge John 
Knight has authorized Playboy Mo- 
tor Car Corp. to surrender to the 
War Assets Administration the 
former war plant at 2450 Kenmore 
Ave., Tonawanda, that it has been 
occupying under lease. A Playboy 
option to buy the plant for $2,259,- 
000 expired May 8. 

The move will cut overhead ex- 
penses $5,400 a month. 

Edward H. Kavinoky, attorney 
for Trustee Allen H. Gardner, ex- 
plained that Playboy has been pay- 
ing $2,500 per month for the plant, 
formerly known as the Chevrolet 
aviation plant No. 1. 

In addition, Playboy supplied 
guards, utilities and maintenance 
which the attorney said brought 
the total to $6,000 per month. 

“Surrender of the building does 
not preclude a_ reorganization,” 
Kavinoky said. “If a reorganization 
is adopted, we would probably need 
other quarters.” 








SAFETY AWARD—D. H. Kelly (left), execu- 
tive vice-president of Electric Auto-Lite Co., 
and Alfred P. Sloan jr., chairman of General 
Motors, examine a citation of merit presented 
to Auto-Lite for the best commercial radio 
program broadcast over a national network 


in the interests of highway safety. The pro- 
gram "“Suspense,"' sponsored by Auto-Lite, 
won the Alfred P. Sloan foundation's citation 
for highway safety with a special program 
broadcast featuring motion picture actor 
Jimmy Cagney in the role of a bus driver 
who accidentally kills his brother. 





chises to 967 U. S. dealers and, 
since that time, 12,400 of the ve- 
hicles have been brought to the 
U. S. 

Approximately 4,600 of the ve- 
hicles, are still in dealer stocks. 
Sales of Anglias and Prefects, Eng- 
lish-Ford two-door and four-door 
sedans, respectively, have been 
averaging about 500 a month for 
the past few months. 

+ * * 

NGLIA-PREFECT sales in 
“% March jumped to 739 units. In 
1948, a total of 3,223 Anglias and 
Prefects was registered, while the 
total for the first three months of 
this year is 1,752. 


Although dealers handling the 
English-made vehicles have an 
average of less than five units in 
stock, certain dealers are over- 
stocked and, in an effort to clean 
them out, have cut prices on the 
cars as much as $600. 

Russ Dawson, Detroit Ford deal- 
er who is distributor for Michigan 
for the British-built vehicles, has 
run newspaper ads announcing 
price changes on Anglias from 
$1,523 to $1,045 and on Prefects 
from $1,752 to $1,145. Prices on 
quarter-ton panel trucks were re- 
duced to $995 from $1,335 and on 


half-ton panels to $1,145 from 
$1,765. 

+ * * 
QUBSTANTIALLY similar price 
x 


cuts have been advertised by 
dealers in Milwaukee and Louis- 
ville. Greater availability of full- 
sized cars and lower used-car 
prices have combined to limit the 
market for the imported vehicles. 


Dealers are using their own 
judgment in attempting to dispose 
of their stocks, with many pre- 
ferring to overtrade rather than 
to announce price reductions, it is 
said. 

Ford officials pointed out that 
all of the approximately 12,400 
English Fords imported into this 
country were brought over on 
dealers’ orders and that any fu- 
ture imports will be made on 
the same basis. 

The company has recently been 
running advertisements in national 
magazines in an effort to bolster 
sales of the English products. 


—Bos Gorpon 


GM’s Wilson to Discuss 
Public Debt at Chicago 


CHICAGO.—Charles E. Wilson, 
president of General Motors Corp., 
will address a dinner meeting here 
tomorrow (May 17), sponsored by 
the Federal Reserve Bank of Chi- 
cago. Wilson will discuss the sub- 
ject: “Managing the Public Debt.” 


| 
| 











j|by the National 
| Conference. 


indefinitely. 


|laws, General Motors, Phillips Pe- 


But Boost Is Beaten in Seven... 





WASHINGTON. — Increases in 
motor fuel tax rates have been | 
enacted by legislators in 12 states | 
during 1949, according to a survey 
Highway Users 
Proposals to increase 
motor fuel taxes have been intro- | 
duced in more than 30 states this 
year, it was said, and thus far have 
been defeated in seven states. 

Proposed increases are pending 

in 12 state legislatures, it was 

pointed out. 

A North Carolina increase is con- 
tingent upon the voters’ approval 
at the June 4 election of a $200,000,- 
000 secondary road bond _ issue. 
Petitions are being circulated in 
New Mexico and North Dakota to 
refer the increases enacted in those 
states to the voters. 

In North Dakota sufficient signa- 


Hot Debate Due 


Over Extending 
Credit Controls 


WASHINGTON.—Heated debate 
is expected to revolve around a bill 
introduced in the U.S, Senate last 
week to grant the Federal Reserve 
Board a two-year extension of its 
authority to control installment 
credit. 

Introduced by Sen. Burnet R. 
Maybank, Democrat of South Caro- 
lina, the legislation would also con- 
tinue the FRB’s temporary powers 
over required bank reserves. 

Those banks which are not mem- 
bers of the Federal Reserve System 
are expected to vigorously oppose 
the latter issue. 

The FRB’s control over both in- 
stallment sales and reserve require- 
ments are due to expire June 30. | 
Under present temporary authority, 
the FRB can act on such matters 
according to its discretion. 

Last month the board relaxed 
credit regulations for the second 
time. Sen. Maybank said such ac- 
tion indicates that the FRB is using 
its authority in a “flexible” manner 
to keep credit in line with the 
status of the nation’s economy. 








K-F Announces 
Output Boost 
Of 30 Percent 


WILLOW RUN.—An immediate 
increase in car production to meet 
“retail sales requirements which 
have doubled in the past 30 days” 
was announced last week by Kaiser- 
Frazer Corp. 

Clay P. Bedford, executive vice- 
president, said that current output 
schedules have been revised up- 
ward more than 30 percent, and 
that the company’s second final as- 
sembly line has been placed in op- 
eration to accommodate the addi- | 
tional volume. 

Despite hampered operations due | 
to the Bendix brake strike, May | 
output will exceed 9,000 units, he 
said. 

Bedford ascribed the doubled} 
sales record to the company’s entry | 
into a broader market through re- 
ductions of $333 to $314 on its 
lowest priced models, the Kaiser 
Special and Kaiser Deluxe. 

Bedford said the Kaiser Traveler, | 
a utility model, would comprise | 
about 50 percent of total output 








GM Sells Interest 
In City Lines | 


DETROIT.—Following fines last | 
month of $5,000 each on a charge | 
of conspiring to violate antitrust 


troleum and Standard Oil of Cali- | 
fornia disposed of their common 
stock holdings in National City 
Lines last week. 

Agreements covering purchases 
of buses, tires, oil products and 
other supplies were charged in the 
government suit. National City 
Lines is a holding company con- 
trolling a number of local trans- 
portation companies. At one time} 
it is said to have controlled about | 
10 percent of the urban surface | 


Increase New Rate Effective 
BED civsesss 5e duly 1 
| Minnesota ..... le 5e Apr. 26 
|Montana ....... le 6c duly 1 
Nevada ..... Ine 5Yee duly 1 
New Mexico ... 2¢ Je dune 10 
N. Carolina .... le je dan, 1 
N. Dakota ..... 2e 6c duly 1 
Oklahoma. ..... le 6’ee 
Oregon eoscse WO 6c duly 1 
Pennsylvania le 5e dune 1 
Vermont ...... Vee 5e duly 1 
Washington .. 1420 6Y20 Mar. 21 
Increases in Oklahoma and 





transportation in the U. S. 


| dealership display. 





tures have been filed to suspend 


the increase until a referendum | 
vote. States in which increases | 
have been enacted by 1949 state) 


legislatures are: 





Vermont passed the legislatures 
and were expected to receive ex- 
ecutive approval, 


The Idaho and Maine legislatures 
made permanent 1-cent temporary 
taxes which were due to expire. 


Proposed increases were defeated 
in Arkansas (2 cents), Indiana (2 
cents), New York (1 cent), South 
Dakota (1 cent and 2 cents), Utah 
(2 cents), West Virginia (1 cent) 
and Wyoming (1 cent). 


Bills increasing the motor fuel 
tax were pending before the legis- 
latures in the following states: 

California (45 cent), Connecticut 
(1 cent), Delaware (1 cent), Florida 


Tooling Nearly Finished 


At Twin Coach Plant 


BUFFALO, — Twin Coach Co.’s 
Buffalo plant has nearly completed 
its retooling program for large- 
scale production of aircraft parts 
and has recalled many workers laid 
off previously, according to John J. 
Lee, general manager. ' 





Gas Tax Up in 12 States 


| (1 cent), Illinois (2 cents), Massu- 


chusetts (1 cent), Michigan 2 
cents), Missouri (2 cents), Ne- 
braska (1 cent), New Hampshire 


(1 cent), South Carolina (1 cent), 
Wisconsin (1 cent). 

Decreases in motor fuel tax rates 
were pending in California and 
Delaware and failed of enactment 
in Maine and New Mexico. 





Tucker Probers 
Await Reeall: 
Audit Proceeds 


CHICAGO. — Quiet reigned su- 
preme in the matter of activities 
affecting the Tucker Corp. last 
week. 

The federal grand jury remained 
in recess, with plans made to recall 
it this week. Department of Jus- 
tice attorneys were reported to be 
studying testimony given before 
the jury with an eye to organizing 
its case when the jury is called. 

Although devoid of news for pub- 
lication, there was plenty of po- 
tential news in the making, favor- 
able or unfavorable. 

The net of it is that this will 
be a big week in Tucker affairs 
from all indications. 


Nor were any announcements 
forthcoming from Aaron Colnon 
and John Chatz, trustees in re- 
organization, beyond the statement 
from Colnon that the audit of 
Tucker mechanical facilities is pro- 
ceeding. 








Profits Held 


Public Boon 


Coyle Says Lawmakers Lack Appreciation 
Of Values of Capital Gains 


DETROIT.—M. E. Coyle, execu- 
tive vice-president of General Mo- 
tors, called last week for a big 
educational program based on the 
principle that industrial profits are 
“in the public interest.” 

Speaking before an overflow turn- 
out of the Economic Club of De- 
troit, Coyle protested that legis- 
lators and students, in particular, 
lack a “proper understanding of the 
need for profits.” 


“One of the things they don’t 
seem to realize,” he asserted, “is 
that a high level of profits is re- 
quired in good years to maintain 
employment in bad years. 

“Of the $440,000,000 cleared by 
General Motors last year, only 
$211,000,000 was taken out in divi- | 
dends. The rest was reinvested in 
the business for future use. In 
addition, we paid out $694,000,000 
in taxes last year.” 


Referring to the enthusiastic pub- | 





jlic response to his testimony on 


profits before a congressional sub- 
committee last December, Coyle ex- 


lengthy presentation had materially 
altered lawmakers’ attitudes to- | 
ward “big business.” 

“Since that time,” the GM official | 


big corporations voluntarily reduce | 
their size, supposedly to create | 


more competition, The ridiculous | 


| reasoning behind this plan was that |g 
|GM profits were so high that we/tional Bank of Detroit. 
could dry up our competition mere- 





ly by slashing prices way below 
their levels. 

“For some reason, legislators 
such as this one regard it unholy 
for business to be big. They can’t 
seem to understand that the very 
‘bigness’ of GM has allowed it to 
keep auto price levels as low as 
they are today, considering eco- 
nomic trends. The price-slashing 
proposal, even if it could be carried 
out, fails to take into account our 
responsibility to the public and the 
economy as a whole.” 

Coyle pointed out that GM was 
not “big” because of the diversity 
of its operations, but because of 
the number of people who own it, 
work for it and deal with it. 

“If all GM’s operations were 
moved to the Detroit area, and all 
our 380,000 workers lived here, the 
corporation’s role in the nation’s 
economy would remain unchanged,” 
he said. 

Coyle conceded that profits “can 
be too high” when absolutely no 
competition exists, but he main- 


<- tained that this had nothing to do 
|pressed doubt as to whether his|with the question of “bigness” in 


business. 

“Big businesses such as General 
Motors have too much of a respon- 
sibility to let short-sighted policies 


said, “I have read a proposal by|Trun their finances out of hand. As 
the subcommittee chairman that |it is, the best possible control over 


GM profits and profit-handling is 
our competition, rather than any 
form of government control.” 

Coyle was introduced by Walter 
McLucas, chairman of the Na- 


—Mac Gorpon 


DE SOTO'S NEW CUSTOM CONVERTIBLE—Here's the first picture released of this open 
air job, which has an advertised-delivered price of $2.598. Features include electrically 
operated top, full-vision rear window, Fluid Drive and Tip Toe Shift transmission as stand 
ard equipment, plastic steering wheel and white sidewall tires. The convertible is now or 
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| 32 Used-Car Dealers 


Lose Appeal in Chicago 
CHICAGO.—Fines of $25 each 
imposed upon 52 Chicago dealers 


that a city ordinance forbidding 
such buildings is valid and “must 
be rigidly enforced,” 

Milton T. Raynor, attorney for 
the Greater Chicago Used Car 
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upon the court ruling, said it 
leaves him uncertain whether 
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Fair and equitable contracts between manufacturers 


AUTOMOTIVE OUR PLATFORM: |. 

® a and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
e the dealer on vey used vehicie accepted in partial payment for a new 
A A car or truck. 4 3, Every doliar of gasoline tax collected by state or federal 
L governments applied to the building and maintenance of highways. § 4. The 
€ e elimination of governmental and bureaucratic controls over this industry. 
a R 4 5. A return to the precepts of independence and the rewards of applied 


energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


A State of Mind? 


— FORD and Bendix strikes provide excellent examples 
of the danger in the ancient issue the unions are work- 
ing on at present. 

When is a speedup? It is obviously an easy matter for a 
militant band of troublemakers to convince men that they 
are overworked. 

Factory work depends much on tempo. A worker who has 
the swing of a job can turn out many times as much with 
ease as one who lacks the rhythm. And the second worker 
will be overworking while accomplishing little. 

So, if you start with opposing viewpoints, as management 
and unions usually do, you can argue this point forever. 

Thus, unless there is reasonableness on both sides, such 
an issue can lead to long strikes. This is also true of an 
issue in the Bendix strike, where the union is reported to 
be seeking what amounts to a royalty on anything manage- 
ment does to increase productivity. 

If workers produce more, they are worth more. But if 
management puts in more efficient equipment, should the 
workers put a tax on it? In the long run, they share in the 
benefits of more efficient machinery, but it takes time to 
amortize cost. 


Works Both Ways 


ethos OFTEN heard finance men say that the smartest 
thing an auto dealer could do is to cultivate his finance 
company in preparation for the period ahead. 

That is a good point. Dealers certainly will need a depend- 
able line of credit. 

But we think it works both ways. One of the finance men 
who commented on this situation also said that his company 
was planning to eliminate floor planning on used cars alto- 
gether. He argued that would be good for the dealers in the 
end, for it would force them to keep liquid on used cars. 

Maybe that is so, but the company might let the dealers 
have something to say about how they want to keep liquid 
on used cars. 

Of course, many dealers in the easy years didn’t value 
their finance connections too highly. Many accepted the 
wholesale credit and made little or no effort to send their 
retail business to finance companies. Others kept the good 
retail paper for themselves and slipped the poor risks to 
the finance company. 

That doesn’t seem any wiser for a dealer who might need 
a dependable line of wholesale credit, than it is wise for 
finance companies to cut off used-car credit completely. 

Some finance companies have been more realistic. They 
have played ball with the dealers who were sending them 
retail business, and cut down on dealers who weren't. 

In the light of this, it would seem sensible for dealers to 
examine their financial status, try to project ahead and 
play fair with finance companies which appear reasonably 
certain to play fair, too. 
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THERE WAS wailing and gnash- 
ing of teeth in Mudville two weeks 
ago—our Casey had struck out! 
For 10 long years and on three 
previous occasions (London 1939, 
Lausanne 1946 and Stockholm 
1947) an earnest and enthusiastic 

Detroit delega- 


WE LOSE _ tion has present- 
THE 1956 ed Detroit’s invi- 
OLYMPICS tation for the 


International 
Olympiad to be held in America’s 
fourth city. But at the recent 
meeting in Rome, we didn’t even 
finish in the second division. Mel- 
bourne, Australia, won out, as the 
first city south of the equator to 
be so honored and largely through 
the unanimous support of all the 
Latin American and British prov- 
inces. It was a crushing blow to 
a city which, for a couple of gen- 
erations now, seems to have had 
all the breaks in progress and 
prosperity. 

+ + + 

NOW I, FOR ONE, am going on 
believing that our fair city, far 
from suffering an irreparable loss, 
is now in a position to capitalize 
on our good fortune. At best the 
Olympics are only an amalgamated 
exhibition of the world’s stars in 
physical prowess. They run for 
only a few weeks in the selected 
city and during this short season 
do attract capacity crowds of 
sports lovers from all over the 
world. But they are tremendously 
expensive for the host city to pro- 
duce. Detroit, for example, in its 
beautifully prepared and illustrated 
invitation, promised not only our 
present fine facilities for athletic 
events, but in addition “to build 
a stadium, on a 100-acre site, to 
seat 104,000 spectators.” Also to 
have ready for occupancy an 
“Olympic village of homes and 
apartments to accommodate all of 
the visiting participants in the 
games.” 

” * + 

NOW DETROIT has long had 
every good reason for being proud 
of its high standing in athletics, 
but our world fame was not built 
on such a shallow foundation. De- 
troit, as everyone from the north 
to the south pole already knows, 
has earned the reputation of being 
America’s (and thus the world’s) 
first city in industrial production. 
From pills to bombers we can out- 
produce, and at greater speed and 
lower cost, any city in the world. 
That is something to be proud of 
and 99.44 percent of the people now 
alive are only waiting for our in- 
vitation to come and see how we 
do it! 

+ + * 

WE WOULD not need to wait 
until 1956 for an exhibition in De- 
troit which would attract 10 times 
the “gate” the most visionary 
Olympics’ enthusiast could have 
promised. It is not necessary to 
revive the “World’s Fair” idea, nor 
would it be practical in the present 
international chaos, All we need is 
an Industrial Progress show, with 
the GM theme of “more things for 
more people.” We already have 
“Greenfield Village,” a better at- 
traction than anything, except the 
New York Fair, that has been held 
in the United States in the past 20 
years. 

The Ford River Rouge plant, 
is the largest single manufactur- 
ing unit, and thus one of the 
world’s greatest attractions for 
visitors. Detroit’s Fair could be 
built adjacent on properties which 
I have always believed the Ford 
interests would lend for this pur- 
pose. Our other factories, and near- 
by proving grounds, could furnish 
transportation and hang out the 
welcome sign for visitors. 

The show could run from June 
to October. Because of Detroit's 
central location and ease of access, 
primarily by the owners of Amer- 
ica’s 35 million motor cars, it will 
in my opinion, play to more people 
than the New York fair and prove 
as self-supporting as Chicago's last 
fair, which paid back every bond 
holder and left the city with sev- 
eral millions in permanent im- 
provements. Last year’s Railway 
Show in Chicago, which was less 
than a year in preparation, proved 
such a success that it is being con- 
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‘Re Small Dealer ......’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used, if you so request. 


Address Editor, Automotive News, Detroit 26, Mich. 





Pro 
Congratulations on your article 
in May 9 issue of AuromoTive News 
concerning small dealer. This is 
one of the truest and most accur- 
ate news items I have ever read. 
More power to you.—SoutH Caro- 
LINA DEALER. 
> 7 . 
Con 

What you say about the market 
in Missouri, Illinois and Indiana 
may be true in that locality. How- 
ever, we don’t believe it is true 
around the central Ohio market, 
because we know of dealers who 
have been successful in purchas- 
ing new cars from the smaller 
dealers who have been unable to 
sell them in their localities. 

We believe we are sold out of 
our particular line for sometime to 
come and would do anything in the 
world to secure more automobiles 
to satisfy our market.—Haroip R. 
Woop, president, Wood-Nesbitt, Inc. 
(Chrysler), Columbus, O. 

+ 7 * 
Two Views 

Epiror’s Note: The following 
two letters are noteworthy, since 

they illustrate the divergent 
opinions of employe and employ- 
er. The first letter is from a 

high-ranking, although new, em- 
ploye of an Eastern equipment 
firm, while the second was writ- 








tinued again this year, reopening 


in June. 
+ + + 

ALL DETROIT needs now to 
capitalize on the loss of the 1956 
Olympics is to arouse the same 
enthusiasm for a national fair or 
exhibition in 1950 or ’51. Perhaps 
with the experience gained, the 
Olympics committeemen are the 
ones who should head it!—G.M.S. 





ten by the owner of the business 
after he had learned of the em- 
ploye’s letter. For obvious rea- 
sons, names have been deleted. 

This company has been a sub- 
scriber to your publication for well 
over two years, and we have found 
it an invaluable source of infor- 
mation for our operations. 
However, I regret to say that 
in one score, at least, it has proven 
to be rather disappointing. I refer 
specifically to “A Word in Edge- 
wise.” The very partisan attacks 
and short-sighted opinions con- 
tained therein, in my opinion, are 
unworthy of the high standards of 
trade journalism otherwise adhered 
to in Automotive News, 

I was disappointed in your re- 
cent column evaluating events in 
England, and contending that 
the difficulties of the British 
stem, in great part, from their 
socialistic form of government. 
When one considers what the 
last war cost the British, it is 
amazing that they are making 
as much recovery as they al- 

(See LETTERBOX, Page 12, Col. 5) 


Coming Events 


May 15-18—Pinehurst, N. C. (Carolina ho- 
tel). Annual convention, North Carolina 





Automobile Dealers Assn, 

May 19-22—Baltimore. Annual meeting, 
Automotive Engine Rebuilders Assn. 

May 20—St. Louis (Hotel Chase). Annual 
meeting of Missouri Auto Dealers Assn. 
May 23-24—Peoria, Ill, (Hotel Marquette). 
29th annual convention of Illinois Auto- 
motive Trade Assn. and Equipment Show. 
May 25-26—Philadelphia (Commercial Mu- 
seum). Middle Atlantic Regional Auto- 

motive (Jobber) Show. 

May 30-June 10—Toronto, Ont. (Exhibition 
grounds). Canadian International Trade 
Fair. 

JUNE 

dune 2-3—Boston (Hotel Statler). Annual 
meeting, Massachusetts Automobile Deal- 
ers Assn, 
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SAE Sets Program 
For Summer Parley 


NEW YORK.—The summer 
meeting of the Society of Automo- 
tive Engineers has been scheduled 
for June 5-10 in the French Lick 
Springs hotel at French Lick, Ind. 

Six days of technical papers and 
round-table discussions of develop- 
ing and controversial engineering 
subjects are to be interspersed with 
SAE’s traditional lighter features, 
including the annual family dinner 
party, a golf tournament, dancing 
and an automotive circus at 
French Lick airport. 

The preliminary program fol- 
lows: 

Monday morning, June 6. Chair- 
man—M. D. Gjerde of Standard Oil 
Co. (Indiana). Talks by E. M. Bar- 
ber of Texas Co.; John Hugh Mac- 
Pherson jr. of California Research 
Corp.; John W. Lane, manager of 
the Automotive division, Socony- 
Vacuum Oil Co., Inc.; D. S. Chat- 
field of Socony-Vacuum Labora- 
tories. 

Monday afternoon, round-table 
discussions. Chairmen—Carl T. 
Doman of Aircooled Motors, Inc.; 
Fred J. Walls, metallurgist, In- 
ternational Nickel Co.; Alexander 
G. Herreshoff, chief engineer of 
development design, Chrysler 


“Engine Design vs. Oil Com- 
pounding,” led by Harry L. Moir 
of the Pure Oil Co.; William B. 
Bassett of Lubrizol Corp.; Edward 
F. Collins of General Motors Corp.; 
H. M. Gadebusch; Leon Gershbein 
of Willett Co.; William S. James, 
vice-president, Fram Corp.; Floyd 
F. Kishline, chief engineer, Nash 
Motors division; Harry O. Mathews 
of Standard Brands, Inc.; John W. 
Pennington of Caterpillar Tractor 
Co.; Adolphus C. Pilger jr., field 
engineer, Tide Water Associated 
Oil Co.; Victor G. Raviolo, senior 
supervisory engineer of Ford Mo- 
tor Co. 

Monday evening. Chairman—Ad- 
dison M. Rothrock of National Ad- 
visory Committee for Aeronautics, 
an SAE vice-president. Talks by 
Frank J. Wiegand and M. R. Rowe 
of Wright Aeronautical Corp.; Eu- 
gene J. Manganiello, chief of the 
Thermodynamics branch, L. V. 
Humble and D. S. Boman of Na- 
tional Advisory Committee for 
Aeronautics. 

Tuesday morning, June 7. Sym- 
posium on corrosion, Van M. Dar- 
sey, president of Parker Rust Proof 
Co. Talks by F. L. LeQue and E. 
J. Hergenroether of International 
Nickel Co.; H. A. Pray of Battelle 
Memorial Institute; M. W. Daugh- 
erty and R. F. Koenig of Alumi- 
num Co. of America. 

Tuesday afternoon, 


Nash Shatters 
20-Year Sales 
Record in April 


DETROIT.—New-car deliveries 
by Nash Motors during April rose 
to a 20-year high for the month, ex- 
ceeded in Nash history only by 
April, 1929, according to H. C, Doss, 
sales vice-president. 

The new sales record was less 
than a scant 3 percent below the 
alltime April high for the company, 
despite the shutdown of Nash 
plants from April 21 until last 
week, because of the struck Bendix 
plant at South Bend. 

Nash plants in Wisconsin 


round-table 


re- 


sumed production last Monday with 
another source of brakes, Doss said. 


discussions. Chairmen—-Andrew L. 
Pomeroy of Thompson Products, 
Inc.; William F. Joachim of An- 
napolis (Md.) naval engineering 
experiment station; Fred Glenn 
Shoemaker of Detroit Diesel En- 
gine division; Arthur F. Under- 
wood, Research Laboratories divi- 
sion; Prof. O. W. Boston of Uni- 
versity of Michigan; James E. 
Hale, chief tire engineer of Fire- 
stone. 


“Mechanical Versus Chemical 
Octane Numbers and High Com- 
pression Engines,” led by Arthur 
O. Willey, vice-president of Lu- 
bri-Zol Corp.; Edward N. Cole, 
chief engineer, Cadillac; Kenneth 
Boldt of the Pure Oil Co.; Dare 
F. Caris of General Motors Re- 
search Laboratories; Harold J. 
Gibson of Ethyl Corp.; Emil P. 
Gohn, Atlantic Refining Co.; Wil- 
liam M. Holaday, director of lab- 
oratories of Socony-Vacuum Oil 
Co.; John G. Moxey jr. of Sun 
Oil Co. 


Tuesday evening. Chairman— 
Fred A. Robbins, Electro-Motive 
division of General Motors Corp. 
Talks by Commodore Lisle F. 
Small, U.S.N. (ret.) of Lima-Ham- 
ilton Corp.; Prof. Paul H. Schweitz- 
er of Pennsylvania State college; 
= K. Salisbury of General Electric 

0. 

Wednesday morning, June 8. 
Chairman—Robert P. Lewis, execu- 
tive engineer of Spicer Mfg. divi- 
sion, Dana Corp.; E. W. Spann- 
hake; Col. Jesse G. Vincent, vice- 
president, and Forest R. McFar- 
land, chief research engineer of 
Packard. 

Wednesday afternoon. SAE auto- 
motive circus, French Lick airport. 

Wednesday evening. Chairman— 
SAE President Stanwood W. Spar- 
row of Studebaker. Talk by Wil- 
liam A. Turunen, GM research lab- 
oratories. 

Thursday morning, June 9. Chair- 
man—Fred B. Lautzenhiser of In- 
ternational Harvester Co. Talk by 
Merrill C. Horine of Mack Mfg. Co. 

Thursday afternoon, round-table 
discussions. Chairmen — Lawrence 
M. Ball, head of the electronics de- 
partment of Chrysler Corp.; C. E. 
Heussner of Chrysler Corp.; Wil- 
liam S. James, vice-president of 
Fram Corp.; V. P. Mathews of 
Marine Products division, General 
Motors Corp.; A. W. Neumann of 
Willett Co.; Julius Gaussoin of Sil- 
ver Eagle Co.; Ellis W. Templin 
of Los Angeles department of wa- 
ter and power; Harry O. Mathews 
of Standard Brands, Inc.; Fred B. 
Lautzenhiser of International Har- 
vester. 

Thursday evening. Chairman— 
James W. Greig, chief engineer 
of Woodall Industries, Inc. Talk 
by W. E. Hill of General Motors 
Overseas Operations. 

Friday morning, June 10. Chair- 
man—John L. S. Snead jr., vice- 
president of Consolidated Freight- 
ways, Inc. Talks by W. H. Farr 
and G. E. Coxon, Stewart-Warner 
Corp. 

The SAE annual family dinner 
party will be held Sunday evening, 
June 5, with William K. Creson of 
Ross Gear & Tool Co. as master 
of ceremonies. 

The initial speaking session of the 
summer meeting will be held later 
Sunday evening in convention hall, 
with Robert Insley of Continental 
Motors Corp. as chairman. Dr. Ger- 
ald Wendt of Science Illustrated 
magazine will speak on “The Space 
Ship and the Man-Made Moon.” 
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renown, is shown in a Chrysler New Yorker. 
month with the ‘Samm 
sored by 915 Chrysler dealers. 
first photo of the convertible. 


aye Showroom," a | 
The program will be heard over 260 stations. 








DEALERS FOR CHRYSLER SPONSOR KAYE PROGRAM—Sammy Kaye, of ‘swing and sway" 


Kaye and his orchestra start on the air this 
minute transcribed radio program spon- 
This is the 











FATHER'S DAY PREVIEW—Representatives of two generations in a Chevrolet dealership 
were on hand in Detroit to see a third receive his diploma from the Chevrolet Postgraduate 
School of Modern Merchandising and Management last week. All hail from Winnsboro, La., 


where they operate the L & L Motor Co., Inc. 
gratulated by T. H. Keating, general sales manager of 


Landis and Bruce Landis jr. look on. 


N.Y. Assn. Vigil Credited 


Above, 





For Rein on Legislature 


BUFFALO.— “Many harmful 
things might have been put over 
in Albany this year” were it not 
for constant vigilance by the New 
York State Automobile Dealers 
Assn., Thomas H. McElvein jr., 
president of the NYSADA, told the 
46th annual banquet of the Buffalo 
Automotive Trade Assn. 


McElvein told of action taken 
by the state association on some 
300 bills in the state legislature 
this year “which would have af- 
fected our business.” 


Joe Villa of Villa Pontiac, Inc., 


Mid West Cuts 
Prices Up to 17% 
On Truck Bodies 


PARIS, Ill—Mid West Body & 
Mfg. division announced last week 
drastic price reductions on _ its 
complete line of truck bodies. 

Reductions up to 17 percent were 
announced by E. S. Grumbache, 
general manager, on the complete 
line of Mid West and Leader truck 
bodies, which includes stake and 
platforms, tight-side grain bodies, 
combination tight-side and high 
racks, and Fold Down models. 

The price reductions made were 
predicated on increased production, 
which has been facilitated at the 
Mid West plant by new machinery 
and new methods of assembly, 
Grumbache said. Costs of quality 
materials used in Mid West truck 
bodies and labor costs have not 
decreased, it was said. 

With the outlook for a tremen- 
dous wheat crop and with the pros- 
pects of a large movement of all 
farm commodities including corn 
and soy beans, truck bodies should 
be in heavy demand this season, 
he said. Sales of Mid West truck 
bodies have increased substantially 
in the last few months, Grumbache 
reported, and increased truck sales 
in the past 60 days have helped 
swell the company’s order bank. 
Production is increasing daily. 


Lyon Opens Deal 
For Cadillac 
In Cleveland 


CLEVELAND. — Congratulations 
from Cadillac General Manager 
John F, Gordon were extended to 
George H. Lyon, Cadillac distribu- 
tor in northeastern Ohio, upon the 
opening of his new million-dollar 


Central Cadillac Co. sales and serv- | 


ice building in Cleveland. 


More than 10,000 persons attend- 
ed the opening ceremonies of the 


new building. It is at 2801 Carnegie | 
Ave., five minutes from the heart of 


the business district. 


Gordon declared that Cadillac 


will produce more passenger cars | 


in 1949 than 


59,000 last year. The plant is now 
on a nine-hour day, five days a 
week. As for changes in the car, 
Gordon declared engineers now are 
perfecting improvements and im- 
portant ones will be evidenced in 
next year’s cars. 


Also here from Detroit were R. 
L. Newton and Elliot F,. Upson, as- 
sistant general sales managers; W. 
B. Wardle, assistant to the gen- 
eral manager; C. H. Smith, con- 
troller, and R. A. Vogel, manager 
of purchases. 


in any other year:| | 
this year’s goal being 75,000 against | 





was elected president of the Buf- 
falo association. He succeeds Ralph 
A. Young of Engel’s, Inc. 

Other officers elected were Sperry 
W. Miner, S. W. Miner Motors 
Corp., vice-president; Laurence 
Read, Read Motor Co., Inc., secre- 
tary, and Edward Aschbacher, 
Aschbacher Motor Corp., treasurer. 

Villa, who was also chairman of 
the banquet committee, presided at 
the meeting and introduced guests, 
including Clifford Fletcher, New 
York commissioner of motor ve- 
hicles; Henry Seilheimer, retired 

district tax supervisor, and Edward 
C. Bull, president of the Buffalo 
association for eight terms and 
now retired. 

McElvein said that Buffalo will 
play host to the annual meeting 
of the state association in Sep- 
tember and urged Buffalo dealers 
to join in making the meeting 
an outstanding one. 

Acting on behalf of the Buffalo 
organization, McElvein presented a 
wrist watch to Young in apprecia- 
tion for the retiring president’s 
services during the past year. 

Eight directors elected by the 
local association were: Chester J. 
Maxson jr., Maxson Cadillac Pon- 
tiac Corp.; P. J. Hunt sr., Hunt 
for Chevrolets, Inc.; Jack Erhart, 
Erhart Motor Car Co.; Harold 
Martyr, South Park Lincoln-Mer- 
cury Sales, Inc.; August Ebke, 
August Ebke, Inc., and Aschbacher, 
Read and Miner. 

Holdover directors are: Walter 
Arenz, Twin City Auto Co., Inc.; 
Chester J. Brost, Brost Motors, 
Inc.; George C. Ostendorf, Osten- 
dorf Motor Car Corp.; Floyd A. 
Root, Root-Torgler, Inc.; Carl J. 
Westcott, Westcott Motors, Inc.; 
Dick Willats, Dick Willats, Inc., 
and Young and Villa. 

Guest speaker was Elmer Wheel- 
er, sales expert, who discussed “Sell 
the Sizzle.” 





Fifth Detroit Auto Firm 


Fined $200 in Gift Case 

DETROIT.—The fifth of five auto 
firms indicted for violation of the 
Federal Corrupt Practices Act was 
fined $200. The firm, Kessler Mo- 
tors, Inc., pleaded nolo contendere 
to a charge of donating $200 to the 
Republican party. 

Previously, other firms -had been 
fined as follows: Hickey Motor 
Sales, $500; Merollis Chevrolet Sales 
& Service, $500; North Bros., $1,000, 
and Northwest Chevrolet Co., $1,650. 
Kessler Motors has been dissolved 
since its indictment last October. 


randson Bruce Landis II! is con- 
hevrolet, as grandfather Bruce S. 


Weight Fiasco 
Laid to Rails, 
Regime in Pa. 


HARRISBURG, Pa.—(UTPS)-— 
Responsibility for flagrant truck 





_|weight violations and resulting 


highway damage from violent over- 
loads was placed last week by the 
Pennsylvania Motor Truck Assn. on 
the Pennsylvania railroads, the sen- 
ate highways committee and the 
state administration. 


“Press reports disclose that an 
| out-of-state operator, arrested 
learlier in the year with a 132,000- 
| pound load, has again been arrested 
| with an 85,000 pound load,” accord- 
ing to Edward Gogolin, general 
| manager of PMTA. 


“Corrective measures to stabilize 
truck transportation, provide a 
measure of uniformity with sur- 
rounding states and an effective 
means of protecting our highways 
from such overloads were proposed 
at the 1949 legislature and endorsed 
by reputable truck operators. 

“The railroads opposed the bill, 
the senate highways committee 
killed it by secret vote and the ad- 
ministration was unconcerned or 





for some reason unwilling to insist 
upon this vitally important and 
urgently needed legislation. 

“The public can readily under- 
stand the selfish motives of the 
railroads in opposing legislation to 
provide more efficient and economi- 
cal highway transportation, The 
public should not overlook the fact 
that the senate highway committee 
and the administration could have 
provided an adequate legal remedy, 
but failed to do so.” 


$5,000,000 Issue 
Filed With SEC 
By Keller Motors 


PHILADELPHIA. — Keller Mo- 
tors filed last week a registration 
statement with the SEC on 5,000,000 
shares of common stock 3 cent par 
value to be offered at $1 a share. 

The statement pointed out that 
the company intends to assemble 
and distribute a car designed to 
sell in the lowest-priced field while 
retaining the maximum possible 
conventional features of popular 
cars. 

First is slated the station wagon 
with four cylinders and weighing 
2,250 pounds. Overall length is 168 
inches and width is 6342 inches. 

The standard model is expected 
to sell for $1,195 and the deluxe 
for $1,245 FOB Huntsville, Ala. The 
firm has 1,500 dealers. 

George Keller, chairman of the 
board, told Automotive News that 
the company is farther along in its 
production plans than most people 
realize. It has made some of its 
tools and is due to let out orders 
to complete tooling this week. 

He pointed out that a staff of 
veteran auto men has been as- 
sembled, including Keller himself, 
who was with Studebaker for 20 
years, and George Fisher, vice- 
president in charge of production, 
who was with Studebaker 45 years. 

Keller President H. Christa 
Smith is also owner of the Henry 
S. Smith & Sons engineering firm 
of Cincinnati. R. C. Gross, vice- 
president of sales, was formerly 
with Ford, and Vice-President J. S. 
Lieseld was formerly with Chrys- 
ler. 








GEORGE H. LYON OPENS CADILLAC DEAL IN CLEVELAND—More than 10,000 attend- 
ed the ceremonies in the new dealership, which is said to have cost $1,000,000. Left to 


right: D. E. Ahrens, Cadillac general sales 


John F. Gordon, Cadillac general manager, and Frank H. 


the dealership. 


manager; Lyon, president of the dealership; 
Porter, general manager o 
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ee (Reading Time: 1 min., 58 seconds) 
inder- “I guess I just wasn’t cut out for farm life. As far back 
f the } as I can remember, I liked things that ran on wheels. All 
ion to I ever asked for when Christmas rolled ‘round were toy 
The trains or automobiles. When I grew up and said I wanted a 
e fact a job in town, Dad said to Mom, ‘Well, this is America. 
nittee That boy has a right to do what he likes best. It’s the 
have self-starters that go places.’ So off I went. ea 
medy, 3 Sizing things up, it seemed to me that the future 
of the retail automobile business was brighter than 
ever. That was something I felt I knew well. I'd heard 
that my old boss had retired and maybe I could get started 
; there where I had friends and customers. Our old head- 
quarters was idle, so I looked around for a capable partner 
. | with sound business experience. 
Mo- | 
ation f 
90,000 
t par 
hare. 
that | } 
mble | 
A 7 “First job I ever had was sweeping up in a loco- 
sible motive repair shop. I liked engines, of course; but 
oular | what interested me even more was automobiles. So I took 
f a day off and went to see the local Chrysler dealer. He 
— f | gave me a job selling used cars and was I happy! A few 
; 168 years of hard work and I was leading the sales force. 
os. The boss even had me pinch hit for him occasionally : 
cted when he was away. ol 
iuxe 4 
The 2 cS 
| When I found him, we hustled to Detroit to 
the see the Chrysler people. The dealership was open 
— | all right. And we had quite a talk. Of course, they checked 
ople up on us before we finally got the green light. Then we 
its ff opened up in the old place, but we've since built a brand 
ders new building and business is really rolling. It’s like Dad 
said, ‘ ... This is America’... and as I see it there’s : 
pd 5 still plenty of opportunity for young fellows to get going ce 
self, ff on their own horsepower.” se 
- 20 &§ 
‘ice- , i oe for (% free booklet ypervocnse” Fel 
ion, § | number of these stories of accomplish- 
ars. j ments by enterprising 7 a KE 
sta : ss Corporation, 341 Massachusetts Ave. @@ieaae 
my ie | 6 Highland Park 3, Mich. 14a 
irm 4 j Re A ov RS 
— a Then came World War II and I enlisted. Didn't Ms 7a) 
ie see much of Europe, though. Half an hour after . 
rys- landing in Normandy, a German machine gun wk. 


banged me up. They sent me back to the States and 
I spent quite a while in an 
Army hospital. One thing 
about that spell was that I 
had time to do some straight 
thinking and plan for the 
future. 


— - 
; 





Chrysler Corporation 


PLYMOUTH * DODGE «DE SOTO « CHRYSLER * DODGE "Job-Rated" TRUCKS 





43% of Tire Sales 
Reported Made 
May- August 


NEW YORK. — The months of 
May, June, July and August ac- 
counted for 43 percent of all pas- 
senger tire sales last year, accord- 
ing to a study sponsored by the 
Bureau of Advertising, American 
Newspaper Publishers Assn. 

June, July and August repre- 
sented 33.9 percent of 1948’s entire 
volume, it was reported. The study 
indicates buying patterns for pas- 
senger car tires for each of the 
12 Federal Reserve districts and for 
the nation as a whole during last 
year. 

The report is titled, “Patterns for 
Planning Tire Inventories, Promo- 
tions and Sales.” The survey in- 
volved was conducted by Dr. War- 
ren W. Leigh, head of the com- 
merce department, University of 
Akron. 

A copy of the report may be 
obtained from member newspapers 
of the Bureau of Advertising, 
ANPA, 370 Lexington Ave. New 
York 17. 












The Ashtabula Wide & Leather Co., Ashtebule, Obie 
Conneaut Leather, Inc, Conneaut, Ohio + 
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FOB FACTORY 








Still Packs Punch 


necessarily those of Automotive News.) 


By A. H. Allen 


any day now 
some _ spendthrift 
will bolt on five. 

Meanwhile  re- 


onstrates how the public will 
go for a “gimmick” without 
knowing too much about any func- 


tions involved. |ports are heard 

The porthoies were introduced|of some Buick 
by some of the smart accessory | drivers installing 
merchandisers in the form of kits| wire screen over 
which can be installed readily by|the holes which 
drilling a few small holes in the| ead into the air 
fender sides and bolting the|qucts from the 
chrome-plated rims in place. ventiports, to 

Some drivers prefer sets of three} keep small fry 
on each front fender; the more|from depositing 
plutocratic will go for four, and| gum wrappers, 


CARTWHEELS—As part of the celebration 


announcing the Silver Anniversary Chrysler, 
Robert F. Doyle, president of Rockford-Doyle 
Motor Co. ( hrysler), Rockford, Ill., decided 
to make the weekly payments to his staff in 
silver dollars. Shirley Thomas (right) is shown 
getting her money in a canvas bag, while 
Mrs. Henry Scandroli ir. (center) looks on. 


AUTOMOTIVE NEWS, the Newspaper of | 
the Industry, read by everyone who counts 
in America’s No. 1 Industry . . . an esti- 
mated more than 100, 000 readers weekly! 


















Genuine leather upholstery adds distinction 
and durability to any automobile . . . for 
leather combines smartness of color and fine- 
ness of texture with ruggedness of service. 
Under normal wear and with ordinary care... 
genuine leather improves with use . . . takes 
on deeper, richer tones . . . and helps to pre- 
serve the value of the car. 

We suggest to designers and makers of auto- 
mobiles that the wider use of leather in uphol- 
stering their cars will gain acceptance from an 
increasing number of discriminating customers. 
THE UPHOLSTERY LEATHER GROUP 


TANNERS' COUNCIL OF AMERICA 
100 GOLD STREET «© NEW YORK 7 








© Blanchard Bre. & Lone, Newerk, #. J. 
Delawere Tenaing, inc., Hew York, #.¥. 


Radel Lecter Menutacturing Co., Newerk, MJ. 


sticks, 


The Gimmick Appeal 





(The opinions expressed herein are those of Columnist Allien and are not 


<p perry ota of front fender portholes on many makes 
of new cars other than Buick, which introduced them 
first for the very practical purpose of providing additional | 


cooling air inside the engine compartment and over the) 
Dynafiow transmission, dem-@—£ —-WHA_ 





A. M. Allen 
golf balls 


and other types of assorted refus: 
| therein. 

Buick stylists seem to have a 
knack for coming up with un- 
usual gadgets. Another one which 

| caught on was the novel radiator 

| Ornament in the form of a plated 

| ring which, when first brought 
out, proved easily detachable to 
make a neat charm bracelet for 
young and predatory males to 
give to their girl friends. 

Insurance companies did a land 

| office business in replacing thes: 
| stolen rings, and investigating pc 
lice found many youngsters wit! 
large stocks of them secreted 
away. The second year the orna- 
ment was used it was redesigned 
to defy amateur efforts at removal! 
and the thievery ceased. 
+ - 


i bo and die shops handling 
automotive new-model work 
have been at low ebb for months 
and see few prospects for any 
appreciable improvement in their 
business until late summer or fall 
Some plants formerly handling 
a good volume of General Motors 
body dies say most of these tools 
have been taken into Fisher 
Body’s own die shops instead of 
being placed outside. 
| At one time, Fisher used to let 
60 percent of its die work to the 
jobbing shops; now it is down to 
oo 10 percent. 


| New Pump ‘Design 


XPERIMENTS have been under 

way at one of the leading auto- 
| motive company engineering de- 
| partments looking to the use of 
a molded plastic water pump im- 
peller instead of the conventional 
machined cast iron design. 

The plastic can be molded ac- 
curately to finished dimensions, re- 
|quires no machining and is re- 
| ported susceptible to a cost about 
one-half that of the metal type. 
Furthermore it will not rust and 
|is resistant to antifreeze solutions, 
slush ice and alkaline water. 

Principal question would ap- 
pear to revolve around the 
strength of the narrow blade 
| Shapes molded into the backing 
of the impeller; however, tests 
| are said to show ample strength 
for the application, an impact- 
type molding material being used, 
| impregnated with graphite. 

This is just another instance of 
|the constant interchange of ma- 
| terials which has been going on 
|in the automotive industry for dec- 
ades. Castings give way to forg- 
|ings and they in turn are replaced 
| by stampings; or the trend often 
|may be reversed and forgings give 
| way to improved types of castings. 
One of the most recent and spec- 
tacular developments in the cast- 
|ings field is “nodular” cast iron, 
|@ conventional gray iron analysis 
| treated with small amounts of such 
metals as magnesium, cerium or 
| certain alloy combinations which 
|convert the graphite in the iron 
| from flake to nodular or spheroidal 
| form, resulting in great increases 
| in mechanical properties. 

The treatment appears to bring 
cast iron one step nearer to steel 
|insofar as applications requiring 
|improved strength are required. 

Ford is one of several which 
have been studying properties of 
nodulized irons, working with 
magnesium as the activating in- 
gredient. At least three other 
companies in this country, along 
with British interests, are in the 

picture, which is somewhat 
clouded by patent secrecy and 
the other hush-hush stuff always 
accompanying a significant new 
development. 


Greig Promoted 


At havroles 


DETROIT.—Appointment of 
George A. Greig as manager of the 
{market analysis and research de- 
partment was an- 
nounced last week 
by T. H, Keating, 
general sales 
manager of Chev- 
rolet. 

Greig was for- 
|merly assistant 

manager of the 
|department and 
| is a veteran Chev- 
|rolet man whose 
|experience cov- 
ered supervisory 
|accounting assignments with com- 
|pany manufacturing plants in Tar- 
| rytown, Kansa3 City, Saginaw, Bal- 
|timore and St. Louis. 











G, A. Greig 
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> & JOSEPH NEIDLINGER, midwestern 

= distributor for the famous English MG 
sports car, is opening new territories 
which are now available for exclusive 
dealerships. 


Sports car does not compete or conflict with existing 
lines. Dealers report that, in addition to the handsome 
profits from the sales of MG’s, there has been stimula- 
tion of sales on all of their cars regardless of make 
due to increased traffic created by this unusual car! 





n =f the 


- Sports car has stirred up nationwide interest and enthu- 
i siasm thru pictorial stories in LIFE, TRUE, MECHANIX 
nd ILLUSTRATED and other leading publications. This great 
. | publicity will make money for you! 
; THE JOSEPH NEIDLINGER PLAN: 
or || Under the “JOSEPH NEIDLINGER PLAN” it is not necessary to stock a variety of 
me : MG cars or replacement parts for these cars. Joseph Neidlinger at all times ware- 


NN 


- | YOUR opportunity for INCREASED PROFIT 


houses new MG cars in a variety of beautiful colors and choice of upholstery— plus 
parts for these cars which are available to you within 24 hours after order is received! 












\\ ‘ 
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awit 
; 
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age 


Our present dealers report this unusual 
sports car is attracting unprecedented 
thousands of interested motorists to their 
showrooms. Many of these could not possi- 
bly have been reached by any other method! 


the 


Sports car will make you the best known automobile 
dealer in your community almost overnight—regardless 
of whether you have been in business ninety days or 
twenty years! With the MG franchise you’ll be the 
envy of your competitors! 


Sports car is a ‘“‘natural’’ for local publicity. As exclu- 
sive dealer in your community you automatically 
become the recipient of this free advertising thru par- 
ticipation in local activities! 














JOSEPH NEIDLINGER also Offers the 

sas opportunity for exclusive representation of the 
companion car—the famous low-priced MORRIS 
Currently featured and advertised in lea if 

magazines and newspapers, 








ding 














FOR THE OPPORTUNITY TO REPRESENT THE FAMOUS MG SPORTSCAR IN YOUR AREA EXCLUSIVELY 


Write, Wire or Phone 


JOSEPH NEIDLINGER 


7300 South Stony Island Ave., Chicago 49, Ill. Phone: BUtterfield 8-5600 
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For Third Month in a Row... 


New Car Sales Continue to Climb 


LOTHROP OPENS NEW BUILDING—K., B. Elliott, sales vice-president for Studebaker Corp., 


took 
Studebaker dea 
Certifi erit are (left to right): 


Grimshaw, Studebaker district manager; 
Studebaker regional manager in Boston, and C. 


er of the dealership; A. J. Chanter, 
R. Mcintosh, factory service representative, = 


rt in ceremonies attending the opening of a new building by T. N. M. Lathrop, Inc., 
t for 38 years in New London, Conn. 


Shown at the presentation of a 1949 
. Lathrop; Donald C. 
Elliott; Richard T. Lathrop, general 


athrop, service 


Half of All Cars Reported 
To Need Premium Fuel 


ST. LOUIS.—-Just about half of 
all cars on the road require pre- 
mium gasoline for knock-free per- 
formance, Julian J. Frey, general 
sales manager of Ethyl Corp., de- 
clared here last week in an address 
before the Marketing division of 
the American Petroleum Institute. 

Frey said that premium gasoline, 
which in recent years has accounted 
for between 31 percent and 39 per- 
cent of all gasoline sales, would 
continue to play an essential role 
in automotive transportation. 

“We appear to be entering upon 
a new cycle of engine improve- 
ment,” he said, “as a result of 
which a continuing demand for 
gasoline of high antiknock quality 
may be foreseen.” 

Outlining the value of premium 
gasoline to the motorist, Frey 
claimed that premium gasolines in 
general not only have a higher anti- 
knock value and a greater volatil- 
ity than regular grade motor fuels, 
but they tend to show a better road 
performance. 

Further, he declared, “The com- 
pression ratios of present-day auto- 
mobile engines are such that gains 
in power and economy can be real- 
ized in most cases, provided en- 


gines are adjusted to take advan- | 


tage of premium gasoline.” 


Another important factor is that | 
premium gasoline provi d es a} 


Roy Peushent: 


Made President 
Of Firm at 39 


DETROIT.—Harvey C. Fruehauf | 
was elevated to the post of chair-| 


man of the board of directors and 
Roy A. Fruehauf was elected presi- 
dent at the annual meeting of the 
directors of Fruehauf Trailer Co., 
it was announced last week. 

The new chairman, it was ex- 
plained, will share management of 


H. C. Fruehauf R. A. Fruehauf 
the firm with his 39-year-old bro- 
ther. A third brother, Harry Frue- 
hauf, is first vicepresident. 

The election of Roy Fruehauf as 
president, the new chairman said, 
is in line with long established 
company policy to move company 
executives up as the opportunity 
arises. 

Roy Fruehauf was born at 
troit, Oct. 1, 1910. He received his 
high school and college education 
at St. Louis and in 1928 began work 
in the Fruehauf plant at Detroit. 
He later was transferred to the 


Chicago branch as a salesman and | 
12 years moved | 


in the ensuing 
through a succession of jobs which 


embraced trailer building and sales. | 


In 1933, he became regional sales 
manager in the west and in 1935 
vice-president in charge of the 
western division. ‘Three years later 
he was made vice-president and 
director of sales. In 1940 he was 
made vice-president in charge of 
operations and, in 1944, executive 
vice-president, the post he held un- 
til his elevation to the presidency 
of the company. 


De- | 


“cushion” for the motoring public 
and for automotive engine design- 
ers, Frey declared, pointing out 
that without premium gasoline, 
motorists would face a distinct loss 
in power and fuel economy. 


(Continued from Page 1) 


record established in 1929. Even so, 
the company’s total for the month 
was a 20-year high for April. 

* * & | 
INCOLN-MERCURY retail sales | 
also rolled along at high levels 

in April with over 25,000 units sold 
by dealers. Over 20,000 of these 
were Mercury sales, 

Reports from cities confirmed 
the trend with Washington, Lin- 
coln, Neb., Rochester, N. Y., Min- 
neapolis, Akron, Cleveland, Hous- | 
ton, Detroit and Columbus, O., all 
reporting excellent sales onal 
for the month. 

In Lincoln, Neb., sales “ap- 
proached prewar days” with 354 
new cars sold. Akron reported 
sales were 32 percent over April 
last year with registrations this 
year numbering 1,531 against 
1,158 for April, 1948. 

Detroit dealers sold 13,869 new 
cars in April, topping the April 
(1948) total by 4,136 vehicles. In 


the first four months of this year, 
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new-car sales in Wayne county 
have totaled 44,431 against 41,349 
for the same period in 1948. 

* * + 

PRIL sales in Washington num- 

bered 2,973 new cars, 673 more 
than were sold in April, 1948. In 
the first third of the year, new-car 
sales totaled 8,860 units compared 
to 8,853 for the comparable 1948 

period. 

Montgomery county, Ala., and 
Franklin county (Columbus), O. 
both fell below March totals in 
April, but the sales in each in- 
stance were better than those of 
April, 1948. 

New-car sales in Montgomery 
during April were 308 compared 
to 338 in March. New-truck sales 
numbered 79 for the month against 
67 in March. 

In Columbus, the new-car figure 
for April was 1,586 against 1,723 
in March and 1,225 in April, 1948. 
In the first four months of this 
year, 5,411 new cars have been reg-| (1948) figure of 94,806. 5,411 new cars have been reg- 


istered compared to 4,771 in th 

| rst four months of 1948. 
+ + + 

IGHT more states have report- 

ed sales figures for March, 
bringing the national total for 42 
states in March to 272,154. Based 
on this total, it appears that new- 
car sales during March will num- 
ber 365,000. 

The index for new-car sales in 
| Rochester, N. Y., rose to 108.9 in 
March. The index is based on the 
period 1935-39 being equal to 100. 
In February, the index was 96.i. 
The March index is 1 percent high- 
er than it was in March last year. 

With 40 states reporting for 

March, new-truck registrations 

number 62,713, compared to 68,- 
513 for the same states in March, 

1948. 

Projections indicate a total new- 
truck registration for the month 
of 86,000. Such a total would be 
the highest since August, 1948, but 
would still be short of the March 
(1948) figure of 94,806. 
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Kansas City Set 
For Civic Salute 
To Auto Industry 


KANSAS CITY.—Greater Kansas 
City will join in a civic salute to 
the automobile industry in a cham- 
ber of commerce luncheon program 
here Wednesday (May 18). 


Plant and sales heads of motor 
companies here will be guests of 
honor at the tribute at Hotel 
Muehlebach, where chamber of 
commerce members are hailing di- 
versified industries in a series of 
weekly “Kansas City on Parade” 
programs. 

Carl M. Richards, manager of the 
field services department of the 
Automobile Manufacturers Assn., 
will be guest speaker. Herbert H. 
Wilson, president of the chamber, 
will preside. 


Representatives of automobile as- | 


sembly and _ distributing plants, 
dealerships, and allied businesses, 
such as accessories shops, repair 
garages, filling stations and auto- 
mobile financing companies, will be 
among those attending. 
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CHEVROLET SPEEDBOATERS—Three Detroit Chevrolet dealers, Cal Connell (left), C. A. 


(Bud) Greiner (center) and Bill Muncey 
summer in the nation's top racin 


are the Gold cup and Silver cup in Detroit and the President's race in Washington. 
ines with Ventnor hulls, 
placement class. Muncey and Connell are novice drivers in big-time 
is an experienced driver and expects to attempt to crack the world's 


by Chevrolet truck en 
of the 225-cubic-inch 
competition but Grein: 


(right), will be piloting powerful speedboats this 
classics. Among the races which the trio expect to enter 


Powered 
the three boats will compete in Division One 


record for Division One boats during the 1949 season. 


Motor Car Dealers of Greater Kan- 
sas City, and Kenneth Spry, man- 
ager, have been active in arrang- 
ing the program. : 


Felix T. Williams, Inc. 


Felix T. Williams, Inc. (Hudson), 
938 Union St., Memphis, Tenn., has 
announced the appointment of R. 


|C. (Pat) Harrison as service man- 


ager. Harrison has been in the 


N. S. O’Neill, president of the! automobile business for 20 years. 
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Helms — Famous for Premium Quality — Advance Styling — and Regal Beauty 


Chrysler’s Thomas Off 


To Survey Australia 

DETROIT.—C. B. Thomas, presi- 
dent of the Export division, Chrys- 
ler Corp., left Detroit last week by 
plane for a tour of Australia to ob- 
serve automotive trends and future 
sales potentials in that large and 
growing market. 

He will be accompanied by A. C. 
Aubry, regional executive manager 
of the Australasia region. 


PROTECTED DISTRIBUTION — Helms Guards are sold only 


through new car dealers. 


MAXIMUM SALES — The Helms ‘'Protected Distribution’ 
plan of merchandising means volume sales for you, Mr. Dealer, 
by narrowing the field of competition. Because Helms Guords 
are sold exclusively by new car dealers, you are not forced to 
compete with numerous other types of accessory outlets. 


MAXIMUM PROFITS — Distinguished Leadership backed by 
the Helms reputation for quality makes Helms Guards easier to 


fy 


This. is your guard, Mr. Dealer, built exclusively for your custom- 
ers and sold only by you. Take advantage of your ‘Protected 
plan today. The established customer acceptance 
for Helms Grille Guards is your best assurance of quantity sales. 
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1949 


First Quarter Below °48 


of Vehicles 


Only 6.3% 


11 


Exported by U.S. 


S EXPECTED, first-quarter ex- 
ports of U.S. vehicles fell far 
short of prewar or even 1948 levels. 
A total of 86,569 vehicles were 
shipped out of the country during 
the three-month period, compared 
to 116,961 in the first quarter of last 
year. 

Normally, according to the Au- 
tomobile Manufaeturers Assn., 
exports account for about 10 per- 
cent of factory sales. The 1949 
first-quarter ratio was only about 
6.3 percent of factory sales, while 
1948 first-quarter exports were 
about 8.25 percent, 

The 1949 first-quarter showing in 
exports was helped only slightly by 
an increase in the March total from 
that of January and February. In 
March, 31,936 vehicles were shipped 
out of the U.S.; in February, 27,456, 
and in January, 27,177. 
| The first-quarter export tally in- 


cluded 44,592 cars, 41,723 trucks and 
254 buses. During the first quarter 
of last year, 60,602 cars, 55,506 
trucks and 853 buses were exported. 

South America was reportedly 
America’s best foreign car cus- 
tomer in the first quarter. Else- 
where, stringent restrictions on 
trade in U.S. cars and trucks re- 
mained in effect, resulting from 
continuing dollar shortages, 

An indication of the extent to 
which exports have declined is ap- 
parent in a comparison of March 
overseas shipments with domestic 
production. 

In all, U.S. plants turned out 
over 520,000 vehicles in March for a 
postwar monthly record. Had the 
10 percent prewar ratio been hold- 
ing, 52,000 units would have been 
exported. The actual export total, 
less than 32,000, was about 6.1 per- 
cent of total output. 

Export officials in the U.S. indus- 
try reported stronger indications 
that trade restrictions might be 
eased later this year. 

Canada, formerly America’s big- 
gest car importer, recently relented 
its barriers somewhat but the do- 
minion’s imports from this country 
are still far below prewar and early 
postwar rates, 


Oldsmobile Sales 
26.4% Ahead of 
Last Year’s Mark 


LANSING.—Retail sales of new 
Oldsmobiles for the period between 
Jan. 1 and Apr. 30 ran 26.4 per- 
cent ahead of the 
same period last 
year, D. E. Ral- 
ston, general sales 
manager of Olds- 
mobile, announced 
last week. 

Ralston pointed 
out that 79,422 
new Oldsmobiles 
had been sold 
since Jan. 1. 

“The sales in- : 
crease of 16,583 D. E. Ralston 
units reflects both additional de- 
mand for the product and increased 
production from the assembly 
lines,” Ralston said. 

“When we introduced our 1949 
models last December, we hoped 
for a 10 percent improvement in 
production, due to greater avail- 
ability of sheet steel. We have since 
revised our estimates of the 1949 
sales volume, and possibly we can 
expect a new Oldsmobile postwar 
sales record.” 

New-car stocks in the field re- 
main low, Ralston stated, explain- 
ing that there is less than one new 
Oldsmobile car per dealer awaiting 
delivery to customers throughout 
the nation, on the average. 




















Federal Names 


Two for Sales 


DETROIT.—Appointment of two 
new assistant general sales man- 
agers, H. J. Hamernik and A. R. 
Winberg, has been announced by 
Carl Loud, general sales manager 
of Federal Motor Truck Co. 

Hamernik will have charge of the 


Ws 
H. J. Hamernik 


Central zone, which embraces the 
Chicago, Columbus, Des Moines, 
Grand Rapids, Indianapolis, Kansas 
City, Memphis, Milwaukee, New 
Orleans, St. Loius, St. Paul and To- 
ledo regions. Winberg will super- 
vise the Western zone, which in- 
Dallas, Denver, Fargo 
(N. D.. Los Angeles, Oklahoma 
City, Portland (Ore.), Salt Lake 
City, San Francisco and Seattle re- 
gions. 


cludes the 











Time Sales Code 


Policy Is Worked Out by Minnesota Dealers, 
Finance Firms, Insurance Group 


MINNEAPOLIS.—A 
“code of ethics” has been adopted 


by the Minnesota Automobile Deal- | 
the Minnesota Finance | 
Minnesota | 


ers Assn. 
Conference and_ the 
Assn. of Insurance Agents relating 


to installment sales credit for the | 
purpose of improving relationships | 


and understanding between dealers 
and insurance and finance com- 
panies. 

The three associations, in an- 
nouncing the code to members, 
urged them to “do their utmost 
to support the action made in 
conference at the state capitol” at 
the close of the legislative session 
as an alternative to restrictive 
legislation which was pending to 
curtail dealers’ insurance activi- 
ties. 

“Adherence to the principles em- 
bodied in the code by those en- 
gaged in selling and financing autos 
and personal property will be evi- 
dence of a high ethical standard, 
and a desire for cordial cooperation 
with those in the insurance busi- 
ness, which will be heartily recipro- 
cated,” said a statement issued by 
the three groups. 

“The resulting benefit from the 
improvement of public relations 

will be a source of satisfaction to 
all concerned.” 

Firms engaged in the time sale 
of personal property, their as- 





Record Turnout 
Due for Parley 


Of Rebuilders 


BALTIMORE. — Reservations al- 
ready in were said to indicate a 
record attendance at the Automo- 
tive Engine Rebuilders Assn. meet- 
ing here this week (May 19-21). 

Association spokesmen reported 
that 67 major manufacturers of 
parts used in the reconditioning of 
automotive engines had already 
contracted for booth space at the 
three-day gathering. 

Firms which had already re- 
served booth space were reported 
as including: 

AC Spark Plug, Accurate Parts, 
Accurate Tool & Gage, Aluminum 
Industries, Ammco Tools, AP Parts, 
Automotive Steel Products, Badger 


Mfg., Black & Decker, Brownie 
Mfg., Burd Piston Ring, Casite, 
Cedar Rapids Eng. Champion 


Spark Plug, Clawson & Bals, D-S-C 
Industries, Detroit Aluminum & 
Brass, Doan Mfg. 

Dorman Products, Eis Automo- 
tive, Elgin Machine Works, Evans 
Reamer & Mach. Federal- Mogul 
Service, Fitzgerald Mfg., Green Ball 
Bearing, Green Line, Hastings Mfg., 
Hollingshead, Hub City Iron, John- 
son Bronze, Lamson & Sessions. 

Kerkling, Koppers, Lempco Prod- 
ucts, Link-Belt, Magnaflux, Mare- 
mont Automotive, McCord, Mc- 
Quay-Norris, Midland Mfg. Moog 
Industries, Murray, Nylen Products, 
Ohio Piston, P & D Mfg., Perfect 
Circle, Peterson Welding. 

Ramsey, Raymond Mfg., Sealed 
Power, Speedway Products, Stand- 
ard Motor Products, Sterling Alum- 
inum Products, Storm-Vulcan, Sun- 
nen Products, Swander Co., Ther- 
moid, Thompson Products, Toledo 
Steel Products, Triplex, Van Nor- 
man, Versnick Mfg., Victor Mfg. & 
Gasket, Waterbury Tool, Weather- 
head, White Machine Works, Wil- 
kening Mfg. 


Ge p Heads Up 


Olds at Detroit 


DETROIT.—H., C. Gepp, formerly 
assistant zone manager for Olds- 
mobile in Detroit, has been named 
zone manager, ac- 
cording to D. E. 
Ralston, general 
sales manager of 
Oldsmobile. 

The new Detroit 
zone manager has 
been employed by 
General Motors 
Corp. for the past 
20 years. He start- 
ed with Oldsmo- 
bile in Buffalo as 
a parts clerk in 
September, 1928. Two years later 
he became car distributor in that 
same zone. 





H. ©. Gepp 


seven-point | 


signees, and insurance companies 
| and their agents, for the purpose 
of improving relationship and un- 
derstanding will now abide by the 
new statement of accepted prac- 
tices, the associations announced. 

The code follows: 

1, By requiring the property to be 
|covered by insurance for the pro- 
tection of the parties to the con- 
| tract, the placing of such insurance 
| by the seller shall not be a condi- 
tion for the extension of time pay- 
ment accommodations, nor shall 
the seller designate the company in 
| which such insurance is to be writ- 


AUTOMOTIVE NEWS, MAY 16, 1949 











|ten unless the purchaser leaves the | 
placement of such insurance to the | 
| discretion of the seller. 

2. The purchaser shall have the 

| privilege of selecting his own in- 
surance company or agent to 
write such insurance, but the 
seller may reasonably disapprove 
of such policy of insurance or 
company in which it is written if 
the same is unsatisfactory be- 
cause of the inadequacy of the 
coverage, the financial status of 
the company or assessment fea- 
tures to which the policy is sub- 


ject. 
3. The seller shall not require 
cancellation of already existing 


policies in force for the purchaser 
which could be transferred to pro- 
vide adequate protection for the 





| for continued high Dynafiow pro- 
| duction. 





parties to the contract. 

4. Independent insurance agents 
and sellers of personal property 
who are duly qualified as insurance 
agents shall have an equal oppor- 
tunity of soliciting insurance or re- 
newals. 

5. Sellers shall not require that 
the purchaser may be required to 
purchase any forms of insurance 
from the seller or his designated 
agent, 

6. All policies of insurance 
which are to be provided by the 
purchaser shall be delivered by 
him or his agent to the seller 
prior to the completion of such 
time sale transaction except that 
the delivery of a 10-day written 
binder shall satisfy the require- 
ments hereof. 

7. All renewals of such policies | 
shall be delivered to the seller 10 
days prior to the expiration of such 
insurance; otherwise the seller may 
provide such insurance or renewal. 

It was pointed out that where the 
seller provides insurance or a re- 
newal when the placement of such 
insurance is left to the discretion of 
the seller by the purchaser, or be- 
cause of the failure of the pur- 
chaser to furnish the necessary 
insurance or renewal, he shall be 
considered as acting in good faith. 


Dynaflow Output 
Hits New Peak 


FLINT.—Production of Dynaflow 
transmissions in April hit a new 
all-time monthly high, according to | 
Ivan L. Wiles, general manager of 
Buick. With Buick’s total car pro- 
duction for the month reaching 
35,518, a total of 25,996 cars were 
equipped with Dynaflow, Wiles re- 
vealed. 

Both car and Dynaflow produc- 
tion were the greatest of any post- 
war month. Dynaflow production | 
for 1949 already is approaching | 
the 100,000 mark. In the first four | 
months of this year a total of 93,- 
|549 units have been built, com- 
| pared with 63,798 built during all 
| of 1948. Wiles said schedules call 


| 





Jolneon Named to — 


By Michigan Dealers 

ALPENA, Mich.—F rederick John- 
son, president of Johnson Motor | 
Sales (Dodge), has been elected to 
the board of Michigan Automobile 
Dealers Assn. 

He succeeds Carl Eckert, also of 
this city, who resigned the post 
after serving MADA for many | 
years. Eckert has sold his Chev-| 
rolet dealership. | 








Gets LH Award 


Orange State Motor Co., Inc., St. 
Petersburg (Fla.) International 
Harvester truck dealer, has _ re- 


ceived the I-H triple diamond serv- 
| ice award. 





| safety rules. 


PORCELAIN TILE FRONT—B & W Motor Sales, Inc. (DeSoto), Wilkinsburg, Pa., recently 


opened a new showroom, service and parts building. 





20,000 VISITORS AT McKERRING'S OPENING—The mayor of Flint, 


Lucky ticket holders were presented with baskets of groceries every hour during the two-day 
period. The grand prize was a 1949 Custom Tudor. The facilities feature the latest type 
passenger car and truck service equipment. Approximately 30 vehicles can be serviced at 
the same time. The L-shaped building provides 18,500 square feet of floor area. 


| maintains 





SOOS & SONS IN PERTH AMBOY, N. J.—This firm has been a Nash dealer since 1936. It 
recently moved into these quarters which cover 13,500 square feet. In addition to the new 


structure, the dealership also has a used-car lot and another building with an area of 5,000 | 
|in the automotive industry. I can 


square feet, according to Joseph A. Soos. 


George G. Wills, | 
wielded the scissors in ribbon-cutting ceremonies at Bud McKerring's new Ford dealership in | 
Flint. McKerring staged a two-day open house at his new building at 3609 N. Saginaw St. | 


| ; Letterbox | 
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ready have, and in some respects. 
they are doing better than we. 

In the automotive line, we stil! 
are unable to compete with the 
smaller, inexpensive car models 
Britain is currently producing, and 
the larger number of these cars 
seen on our highways is proof that 
we had better look into this situa- 
tion, rather than to waste time 
bemoaning the sad state of things 
in Britain. 

Mr. Slocum’s column in the edi- 
tion of Apr. 4 represented a seri- 
ous breach of ethics to me, when, 
by implication at least, he termed 
Mr. Pearson one whose “traitorous 
fuel” provides ammunition “for the 
enemies of our free enterprise de- 
| mocracy. ” I do not wish to be put 
in a position of defending Mr. 
Pearson, whose sources of infor- 
mation are not always above sus- 
picion. However, he is not a fool 
or a knave, and attributing these 
qualities to him is extremely short- 
sighted. 

As a matter of fact, a sound 
factual repudiation of his conten- 
tion would have made a far more 
favorable impression than the 
blatent and vulgar way in which 
the column attacked Mr. Pear- 
son. It was my belief that Auto- 
motive News acts as a source of 
information as to developments 
in the automotive and allied in- 
dustries. 

If it turns out that this is not 
the case, but that the major pur- 
pose is to act as a “whitewashing 
| sheet” for the major car manufac- 
| turers, we will have to re-eval- 
uate our opinion as to the value 
and accuracy this _ publication 
in other departments, 
and the service it can expect to 
render us.—EMPLOYE. 

* + + 

I have just been shown a copy 
of a letter written to you by 
Wee <scievs 

The purpose of this letter is to 
immediately advise you that the 
views expressed by Mr. ............ in 
his letter are strictly his own, and 
should definitely not be considered 
as those of either myself or the 


corporation. 
In fact, I am sincerely and 
wholeheartedly in accord with 


the logic and sentiment set forth 
in your articles. 
My entire life’s work has been 


|assure you that Automotive News 
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DEALER BENNETT'S HEADQUARTERS—These are the facilities of Bennett Automotive 


Service (Chrysler), <S e 
tive showroom almost com etely enclosed in glass. 
| owner. 


e, Md. They are featured by ample shop - and an attrac- 
Shown at right is D. C. Bennett, the | 








in Bryan, Tex., is | 


A DEALER FOR MORE THAN EIGHT YEARS—Corbusier Chevrolet Co., 
owned by W. H. Corbusier. T. D. Rees is assistant general manager of the frm. 





|tinuing frequency of traffic acci- | 


Careless Drivers Blamed 
dents and 


For High Liability Costs 
PROVIDENCE, R. I.—(UTPS)— 
A sudden jump in the cost of liabil- 
lity insurance in Rhode Island is 
ascribed to motorists who ignore 
Increases as high ; 
| 


increased costs of set-| 
tling claims. 

The fact that truck drivers may 
be responding better than passen- 
ger-car operators to statewide 
safety drives is indicated by a cor- 
respondiing drop in the premium 
rates for commercial vehicles. The 
bureau explains that all rates are 
computed from detailed records 
showing the type and frequency of 
accidents and their cost to the in- 
surance companies. 


20.9 percent for bodily-injury pre- 
miums in the Greater Providence 
area, effective immediately, have 
been announced by the National 
Bureau of Casualty Underwriters, 
Rises are attributed to the con- 












| ritories. 





has always been to me, not only 
an interesting and current means 
of keeping abreast of what was 
happening in the industry as a 
whole, but also a genuine business 
necessity. 

Mr. has only recently be- 
come associated with my company 
and unfortunately allowed his per- 
sonal convictions to be set forth 
on my letterhead to you in such a 
manner that they may be inter- 
preted to reflect the views of the 
company. I do not know what use 
may be made of his letter, but in 
justice to all concerned I feel that 
you should cut off our letterhead 
and consider it only for what it is 


|}—one man’s opinion. 


It would be ridiculous for me 
to attempt to censor or form the 
opinions of my employes. While 
I am in thorough disagreement 
with Mr. ...... Opinion in this 
matter, I still value his abilities 
highly in the field for which I 
pay him. However, I feel sure 
that when he has been in the 
automotive industry 24 years, as 
I have been, and has accumu- 
lated a more mature understand- 
ing of the problems confronting 
business, his views will more 
nearly coincide with yours and 
mine. 

I earnestly request you keep up 
the good work and really go after 


jthat “S.O.B.” (by permission of 
copyright owner, H.S.T.) Em- 
PLOYER, 


Federal Export Head Off 


On Latin Market Tour 

DETROIT.—M. L. Hudson, export 
manager of the Federal Motor 
Truck Co., has embarked on a tour 
of dealerships throughout Mexico 
Cuba, Puerto Rico and South 
America. 

The three-month tour, said Hud- 
son, will include a personal inspec 
tion of dealers’ facilities in various 
countries and the appointment of 
new dealers in certain open ter 
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Lawsuits Affecting Dealers ... 


Court Decisions 


By Leo T. Parker 
Attorney at Law 


(CONSIDERABLE discussion has 


4 arisen from time to time over | 
the legal question: Where must a} 
chattel mortgage on an automobile | 
in order to render the} 


be filed 
mortgage valid as to all persons? 
The answer is: A chattel mortgage 
should be filed in the county and 
state where the automobile is lo- 
cated at the time the contract and 
mortgage was executed. 

For example, in Morris Plan Co. 
of Kansas v. Jenkins, 216 S. W. 
(2d) 160, it was disclosed that an 
automobile dealer in Oklahoma 
sold an automobile and took a 
chattel mortgage to secure the bal- 
ance due on the purchase price. 
The chattel mortgage was filed for 
record in Oklahoma county, Okla- 
homa, May 10. On that date, the 
automobile was actually in a ga- 
rage in Hot Springs, Ark. 

Later the purchaser defaulted in 
paying the notes when same came 
due and the seller sued to fore- 
close the mortgage and get pos- 
session of the automobile. The 
higher court refused to permit the 
seller to repossess the automobile. 
This court held the mortgage void, 


and said: “The evidence shows in | 
this case that at the time the mort- | 
gages were given and filed for rec- | 


ord, the property was not in Okla- 
homa.” 
* * * 


Location Concept 


FOR comparison, see Burke v 
First National Bank of Yukon, 
168 P. (2d) 285. The testimony in 
this case showed that the owner 
mortgaged his automobile. 

The mortgage was recorded in 
one county and the automobile 
was in another county. 





Later the holder of the mortgage 
sued to foreclose and repossess the 
automobile. 

This higher court held the mort- | 


U.S. Rubber Head 


Sounds Warning 
Against Controls 


PHILADELPHIA. — Socialism is 
inevitable in the U. S. if the present 
trend toward a powerful central- 
ized government continues, Harry 
E. Humphreys jr., president of U.S. 
Rubber Co., told the Sales Man- 
agers Assn. of Philadelphia last 
week. 

Sounding a warning against the 
continuous growth and cost of the 
federal government, he said: 

“I do not fear that America will 
ever go socialistic under the name 
of socialism. I do fear that some 
day we may wake up to find that 
under the name of free enterprise 
we have become socialized through 
government financial control. I 
might add this is inevitable if the 
trend of the last 20 years continues. 


Humphreys, a native of Phila- 
delphia, made his prediction on the 
occasion of the presentation of the 
association’s annual Howard G. 
Ford award to U. S. Rubber for 
“outstanding contribution in scien- 
tific distribution of goods and serv- 
ices, with particular emphasis on 
sales management.” 

The award was presented by J. 
N. Adam, branch manager, Hoover 
Co. The chairman was Richard E. 
DeMott, sales vice-president, SKF | 
Industries, Inc, 





| 
| 








Ontario Firm Building 
Eaton 2-Speed Axles | 

TORONTO. — Through manufac- | 
turing arrangements between) 
Eaton Mfg. Co. and McKinnon In- | 
dustries, Ltd. Eaton two-speed 
axle units are now made in St. 
Catharines, Ont., of Canadian ma- | 
terials and by Canadian labor. 

General Motors, International 
Harvester and Ford will offer 
Eaton two-speed axles fabricated 
in Canada on various model trucks, | 
it is stated. 





Jones Buys Twin City 
Bernie Jones, St. Paul, recently 
affiliated with Woodhead (Ford), 
Minneapolis, as general sales man- 
ager, has purchased Twin City Mo.- | 
tor Co. (DeSoto), 2121 E. Lake St. 





gage void, and explained that a 
chattel mortgage should be filed in 
the county where the automobile 
is located. 

+ * + 


Legal Rule 


i IS WELL for all buyers and 
sellers of automobiles to know 
that recently the supreme court 
upheld the validity of this impor- 
tant legal rule: Where one of two 
innocent parties must suffer 
through the negligence of a third 
party the loss must fall upon the 
one who created the circumstances 
which enabled the third party to 
cause the loss. 


Hence, where the testimony 
shows that carelessness of the sell- 
er of an automobile causes an 
innocent person to purchase the 


car which has a defective title, the | 


innocent purchaser must be given 
a good title to the car, although 
the seller suffers financial loss. 
Therefore, it is the duty of a 
finance company’s officials to in- 
vestigate the authority of the 







tie your good will to 
a name you can trust 


Protect your most valuable possession— 
your good name! Feature Motorola CUSTOM 











possessor of an automobile to 

mortgage it. 

For example, in Nash Miami Mo- 
tors, Inc., v. Bandel, 37 So. (2d) | 
366, the testimony showed facts, | 
as follows: The owner of an auto-| 
mobile without transferring title, 
placed it on lot of the Nash Miami 
Motors. There was no evidence of | 
a lien having been given by the} 
motor company to the owner of | 
the car. 


In subsequent litigation the high- | 4 


er court held that the person who | 
purchased the automobile from the | 
motor company without notice of 
terms of original delivery to the| 
motor company would have good | 
title as against the owner. 

Also, the court held that the 
General Acceptance Corp. which 


loaned money to the motor com- | 5 


pany and secured a lien on the | 
car by a floor plan chattel mort- 
gage, without investigating au- 
thority of the motor company to | 
encumber the automobile, had no 
lien as against the owner of the | 
car. The court said: 

“It is our opinion that there was | 
a duty upon the respondent, Gen- | 
eral Acceptance Corp., to have in-| 
vestigated the authority of A. A.| 
Auto Sales-Rentals, Inc., to give a) 
valid lien upon the automobile in| 
question.” 





BUILT auto radios and snsure lasting 


customer good 


will. Precision engineering 


—exacting design—and unequalled 
excellence in quality makes your Motorola 
line a secure accessory investment. 


SUGGEST... FEATURE... RECOMMEND the 
international standard of comparison 
in auto radios. Write now! 


|San Diego, Calif. 


a { to lo LO la Inc. 4545 AUGUSTA BLVD., CHICAGO 51, ILL. 


‘Fruehauf Cuts 


Its Prices on 
Truck Bodies 


DETROIT.—New lower prices 
have been announced for Fruehauf 
Trailer Co.’s truck bodies, W. J. 
Robinson, sales vice-president, said 
last week. 

A 12-foot body with tailgate, 
painted and installed, now costs 
$614, exclusive of freight and taxes. 
This represents a 20 percent reduc- 
tion to the buyer, Robinson 
pointed out, and is typical of reduc- 
tions throughout the line. 

Several lengths and many varia- 
tions of Fruehauf truck bodies are 
available to truck operators. 

The bodies are available in either 
the wheel-housing or straight-frame 
types and include such optional 
features as open top, solid rear end, 
full-width double doors, solid sides, 


Rr ew 


BUYS BUILDING — G. C. Thomas (left), 
president and treasurer of Thomas Cadillac- 
Olds, Inc., is shown writing a check in excess 
of $150,000 in payment to Dan Nicholas 


(right) and W. C. Heitman (not appearing : 
in this picture) for purchase of the four-story express gate rear, single or double 


building occupied by the automobile firm at| Side doors, tail gate, narrow double 
214-220 N. Church St., Charlotte, N.C. _|rear doors or doorless rear ends, 
° and others. 
Watson Joins Maxwell ea ‘s 

Dave Watson announces he has a AUTOMOTIVE NEWS WANT ADS have 
int i en proven the quickest, least expensive 
joined the sales oe Ay method of reaching the’ men who want 
Robert D. Maxwell O. uICK),/ what you have or have what you want! 
See the back pages of this issue. 






























AUTO RADIO 


Motciwta CUSTOM BUILT 


AUTO RADIOS AVAILABLE 
FOR THE FOLLOWING “49” 
CARS AND TRUCKS 


@ BUICK 
@ NASH 
@ OLDSMOBILE 
@ CHEVROLET 
@ STUDEBAKER 
@ HUDSON 
@ PONTIAC 
@ KAISER-FRAZER 
@ GMC TRUCK 
@ CHEVROLET TRUCK 
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Highways & Safety... 


Pedestrian Protection 
Winners Announced 


ASSACHUSETTS, Washington, | as to prevention of pedestrian acci- 
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D. C., and Peru, Ind., have 





1949 | 


States—Group one: Oregon and | Pa., special citations. Special cita 
| Connecticut, tied for first; New)}tions were also awarded Ashevill 
| York, second, and Rhode Island, | N. C., and Medford, Mass., fc 
| special citation. Group two: Mas-/their achievement in not havin; 
| sachusetts, Grand Award winner|had any pedestrian deaths. 
| and first, and New Jersey, second. * * 
Group three: North Carolina, first; ITIES 25,000 to 50,000—Mont 
| Minnesota, second, and Wyoming,|\u ejair, N. J., first; Jacksor 
| special citation. Group four: Kan-| Mich., and High Point, N. C., tied 
sas, first; Oklahoma, second, and/ for second; Warwick, R. L., third 
Vermont, special citation. |and Belmont, Mass., Tucson, Ariz 
Cities over 500,000—-Washington, | Zanesville, O., Beverly Hills, Calif 





been named as the grand award 
winners in the American Automo- 
bile Assn.’s 10th national Pedes- 
trian Protection contest. The con- 
test is held annu- 
ally to pay honor 
to states and 
cities making the 
most effective ef- 
forts to cut down 
pedestrian acci- 
dents. All states 
and 1,484 cities 
in this year's com- 





were entered 
petition. 

The nine-member committee of 
judges picked the Bay state for 
top honors because of its 23 per- 


cent reduction in pedestrian fa- 
talities, its outstanding accident 
reporting methods and its inten- 
sive program of public education 











dents. 

Although Washington had only | 
a slight reduction in pedestrian 
deaths, it won the grand award 
among cities over 50,000 popula- 
tion because of its “well-bal- 
anced” program designed to pro- 
tect the person afoot. The Capi- 
tal city’s accident reporting 
methods in particular were noted 
by the judging committee. 


Factors contributing to selection 
of Peru, Ind., as the grand award 
winner among cities of under 50,000 | 
population were: the city had no} 
pedestrian deaths during 1948 and | 
realized a 69 percent decrease in| 
the number of pedestrian injuries; | 
its accident record system and its 
engineering program were scored 
as perfect, and it ranked high as 
to its school program and its en- 





|chusetts, which took first place in 


ge ay he |Grand Award winner and first;|Auburn, N. Y., Greenville, S. C 

A 33> . ~~ \Y | Cleveland, second; Pittsburgh and|and Newport, R. I., special cita 
— Yr~ XH Philadelphia, tied for third, and | tions. 

ao o., {> | Detroit, special citation. Cities 10,000 to 25,000—Peru, 


Cities from 200,000 to 500,000— 
Newark, N. J., first; Rochester, 
N. Y., and Oklahoma City, tied 
forcement methods. States were | for second, and Syracuse and 
classified into four groups based| Seattle, special citations. 
upon varying traffic conditions and| Cities 100,000 to 200,000—-Wichita, 
other related factors. In addition | first; Fall River, Mass., and Spo- 
to the grand award winner, Massa- | 


a) 


Va., third, and Tacoma, Wash., 
Hartford, Conn., 


Y., special citations. 


group two, the following took first 
place in their respective groups: 
Group one, a tie between Oregon 
and Connecticut; group three, 
North Carolina, and group four, | 


Kansas. | chelle, N. Y., tied for second, and 

Pt | Mount Vernon, N. Y., Arlington, 
Va., Decatur, Ill, Lawrence, Mass., 
Highland Park, Mich., and York, 


Calif., and Roanoke, Va., tied for 


HE COMPLETE list of award 
winners was as follows: 


ANA MCC ClO TUIMUCMLTHAI a 





A mechanized adding feature 


built into a complete cash register 


makes the National ‘’200” a 
unique business machine. The 
adding feature can be used at 
any time without disturbing 
the locked-in, protected cash 
register total. 


Get the full story of just what the National “200” can do for you — how it will give you Informa- 
tion that Makes Money and Protection that Saves Money. Call the local National Cash Register 
office, and arrange for a demonstration, today. Nothing like this has ever been offered at the price. 


THE NATIONAL CASH REGISTER COMPANY, DAYTON 9, OHIO 


‘ 




























HERE ARE JUST 5 OF ITS 35 OUTSTANDING 
FEATURES AND ADVANTAGES 





protective publicity—Easily read figures in the indica- 
tion panel show clearly the exact amount charged. 


stops mistakes in addition—Adds items automatically 
and accurately. Charges cash drawer with the total amount 
of the purchases. 


sales automatically segregated — Grouped by indi- 
viduals, departments, or any of the 8 classifications. Gives 
you a complete record of al/ transactions. 


control over cash and credit—Separate keys designate 
Cash, Charge, Received on Account, Miscellaneous Credit, 
Paid Out, and No Sale. 


descriptive key section — Identifies individual selling 


employees. Records sales-slips, numbers, quantities, 


weights, etc. Prints stock, code, and size numbers, etc. 


Re: 








kane, tied for second; Richmond, | 
and Yonkers, N.|} 
Cities 50,000 to 100,000—Berkeley, | 


first; Oak Park, Ill., and New Ro- | 


Ind., Grand Award winner and 
first; Austin, Miss., second, and 
Bloomington, Ind., third. 
Cities under 10,000—Laurens, S 
|C., first; Ellis, Kans., second, and 
Berea, O., Hugo, Okla., Cloquet. 
Minn., Hobart, Okla., International! 
| Falls, Minn., Seymour, Conn., and 
Detroit Lakes, Minn., tied for third 
Winners in this year’s contest 
will be awarded sculptured plaques 
which will be presented to stat« 
and city officials by officers of the 
various AAA motor clubs. 
= 


‘Appoint Dealers 


To Pa. Committee 


Members of the Pennsylvania 
Automotive Assn., who have agreed 
to serve on area support group 
committees in connection with the 
governor’s highway safety advisory 
committee, have been announced by 
the PAA, 

The state was divided into four 
areas and the following have been 
named: District 1—S. H. Parker of 
Parker Chevrolet, Bellevue, and C. 
A. Snyder of C. A. Snyder, Inc., 
Butler. District 2—Robert Shively 
of Shively Motors, Inc., Chambers- 
burg, and C. S. Klugh and E. W. 
Parkinson of the PAA. District 3 
Reid H. Elliott of Barney-Elliott, 
Kingston. District 4—E. E, Brum- 
baugh of E, E. Brumbaugh, Inc., 
Lansdowne, and Richard Mac- 
Meekin of the Philadelphia Auto 
Trade Assn. 


” * 


Idaho Governor Appoints 


Highway Study Committee 


Four members of the Idaho high- 
| way study committee, authorized 
by the 1949 Idaho legislature, have 
been appointed by Gov. C. A. 
| Robins. 

Those named were Senators 
Clyde Starr, Lemhi Republican, 
and L. Cotty Lowry, Benewah 
Democrat, and Representatives Er- 
nest Blaser, Madison Democrat, 
and Elvon Hampton, Latah Re- 
publican. Governor Robins is ex- 
officio chairman of the study com- 
mittee. 

The committee was created for 
the sole purpose of negotiating 
with and employing an agency to 
make a complete study of Idaho 
highways, bridges, administration 
of the highway department and 
existing laws concerning roads. 
The agency must be one from out- 
side the state. The bill creating 
the committee appropriated $50,000 
| for the survey. 

* 





* + 

Alabama Plans Enforcement 
| Of Responsibility Law 
Alabama public safety director 
| Bankhead Bates is cracking down 
on automobile owners who are un- 
|able to pay accident damages. He 
|announced plans for stringent en- 
|forcement of a two-year-old law 
| under which drivers must show re- 
sponsibility for future accident 
damages once they become in- 
volved in a law suit growing out 
of a wreck. 

Such a person, in order to have 
his driver’s license reinstated and 
auto license plates returned, must 
guarantee responsibility to the ex- 
tent of property damages of $1,000 
and damages of $5,000 for one per- 
son killed in a wreck or $10,000 
for two deaths. 


f * os 
Safety Education 
By a vote of 207 to 0, the Penn 

sylvania house approved and sent 
to the governor a bill making an 
appropriation of $25,000 from the 
motor license fund to the depart- 
ment of public instruction to pro- 
mote highway safety education. 

* + * 


N. D. Conference 


A new division on motor trans- 
port will be added at the second 
annual North Dakota safety con- 
ference to be held June 13-14 in 
Bismarck, it has been announced, 
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Studebaker Names Seven 
To Special Truck Posts 


The appointment of seven spe- 
cial truck representatives has been 
announced by R. G. Hudson, truck 


division manager for Studebaker | 


Corp. 
The appointees are William L. 
Bassett, assigned to Studebaker’s 


regional office in St. Louis; Fred-| 


erick K. Landon, the Chicago re- 
gion; Luther Pohl, the South Bend 
region; Earl L. Platt jr., Philadel- 
phia; Arthur G. Ackert and Rich- 
ard DeLisser, New York, and 
Ralph R. Jasper, Atlanta. 

s * * 


Fruehauf Names Sheridan 
As Regional Manager 


Trailer Co. is announced by W. J. 
Robinson, 


Sheridan was formerly branch 


manager of the factory branch at| 4¢ Purolator Meeting 


Peoria, Ill. 
L. F. Buchanan, formerly sales- 
man at the St. Paul branch, was 


made branch manager at Peoria to | 


succeed Sheridan, Robinson said. 
> = > 


Perelle Becomes President 


At ACF-Brill Motors 


Charles W. Perelle, former head 
of Gar Wood Industries, Inc., has 
been elected president of ACF- 
Brill Motors Co., it is announced 
by Irving B. Babcock, board 
chairman. 

Perelle succeeds 
Monroe, resigned, who will re- 
main with the company as a con- 
sultant. Babcock also announced 
the resignation of E. J. Parker, 
vice-president and assistant gen- 
eral manager. 

* * 7 


Universal Underwriters Elects | 


Lec Thomas a Trustee 


The election of Lester C. (Lec) | 
Thomas, Denver, to the Universal | 
Underwriters Committee of Trus- | 
tees is announced by J. J, Lynn, | 
president. 

Thomas, who began his automo- 
tive career 35 years ago with Ford 
Motor Co., now heads the Thomas- | 
Hickerson Motor Co. (Dodge). 

os 7 * 


Dungan Succeeds Helber | 


At Chrysler Ind. Plant 


L. L. Colbert, president of Dodge, | 
announces the appointment of R.| 
H. Dungan as factory manager of | 
the Chrysler Corp.’s plant in New 
Castle, Ind. Dungan succeeds W. G. | 
Helber, who has reached retirement | 
age and whose retirement Colbert 
also announced. 

Dungan has been with Chrysler | 
Corp. and its predecessor company, | 
Maxwell Briscoe Motor Co., for 39 | 
years. Helber joined Chrysler in| 
1938 as factory manager of its New | 
Castle plant, which position he held | 


until his retirement. 
+ * at 


Beckwith Heads Research 


For Rinshed Mason 


Newell P. Beckwith has been ap- 
pointed director of research of 
Rinshed Mason 
Co., Detroit man- 
ufacturer of auto- 
motive, industrial 
and architectural 
finishes, it is an- 
nounced by Fred- 
erick G. Weed, 
company presi. 
dent. 

Beckwith’s du- 
ties will include 
complete supervi- 
sion of all labora- 
tory and field research in the com- 
pany’s paint, varnish, lacquer and 
enamel divisions. He is 34 and has 
been active with Rinshed Mason 
Since 1939, 





N. P. Beckwith 


a 


* * * 
Reo Appoints Wright 


To Oakland Branch 
t 


J. C. Tooker, assistant general 
sales manager of Reo Motors, 
Inc., Lansing, has announced the 
appointment of K. W. Wright as 
manager of the company’s branch 
in Oakland, Calif., covering more 
than half the states of California 
and Nevada, 

Wright, who has been identified 
with the trucking industry for 27 
years, had been in charge of 


| N. H., since June, 1944. 


inew district manager in Los An-| 


|ager, Elliott’s new territory con- | 
|sists of part of southern California, | 


| Welding divisions, C. I. MacGuffie, 
Appointment of F. H. Sheridan| manager of sales, announced. Neal 
to regional manager of Fruehauf | joined G.E. in 1938. 


sales vice - president. | 


| 
Ronald R. | 
| 
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| 
| 
| 


Reo’s branch in Manchester, 


* * * 


Auto-Lite Names Elliott 


L. A. District Manager 
D. W. Elliott has been appointed | 


Angeles for the Auto-Lite Battery | 
Corp. of Toledo. 
Formerly Cleveland district man- | 


part of southern Navada and all of | @. aa, 
Arizona. | 
* * * LOUISVILLE FORD DEALERS FETE FACTORY FELLOWS—They entertained employes of 
. , | Ford's Louisville assembly plant. At speaker's table from left are Art Payne (Payne Motors); 
G-E Promotes Neal | Louis Herrmann {Semmers-Horrmenn) ; ¥. ne ecsistant _— mone, + sagem 
r tral region; S. L. Bassett (Bluegrass For 0.); illiam Burns irdler otors); Ralp 
Frank C. Neal jr. has been ap- | Grouse (Louisville Motors); J. e Doyle, Central region sales manager; Turner Summers 
pointed manager of the distributor | (Summers-Herrmann); Phil Boykin, Louisville district sales manager; Ralph Settles, Louisville 
sales division of General Electric’s | plant manager; R. W. McLemore (Clark County Motors); Cliff Byerly (Byerly Motors); Roy 
Craig, assistant manager, Louisville district; H. B. Scoggin (Hull-Dobbs), and Glen Van 
Slyke, Louisville Motors. Part of the 100 Louisville plant's supervisors are shown in foreground. 


vice-president and comptroller. ; tants and the Institute of Inter- 
All other officers were reelected. nal Auditors. 
Markert joined Purolator Prod- wee ea ae 
ucts, a = — — = Goodrich Shift Affects 
1946. native o iadelphia, he ° 
is a graduate of Sumale univer- Gill and Hookway 
Two appointments in the Asso- 


sity. He is a member of the 
American Institute of Accoun- | ciated Lines Sales division of B. F. 


= * * 
Markert Gets Promotion 


Purolator Products, Inc., at its 
April board of directors meeting 
promoted H. Joseph Markert to 


Swing Along With Brother Grant! 


MAKE MORE MONEY THE M-S WAY 










Eight Quick Reasons 
to Switch to Martin-Senour 
Hi-Solids Lacquers and Synthol Enamels 







Higher painting profits 






Exact color match to car-maker’s 
specifications 


Top quality, top dura- 
bility, top beauty 


No time wasted mixing 
or matching 


Patented pour-top can 
prevents waste 


No come-backs, no head- 
aches 


Easier to handle... jobs 
out on time 


Available 
everywhere... 
call your N.A. 
P.A. jobber 


on Ooo & W DY — 
























i a 
Goodrich Co. are announced by 
M. G. Huntington, division general 
manager, 

B. F. Gill is being transferred to 
Philadelphia as district field man- 
ager. He had held a similar post in 
Detroit since 1947 and is succeeded 
there by Ernest Hookway. 


Mitchell, Campbell Elected 


Directors at Nylok Corp. 


Nylok Corp. has announced the 
election of Don G. Mitchell, presi- 
dent of Sylvania Electric Prod- 
ucts, Inc.. and Worthington 
Campbell as directors of the com- 
pany. Nylok Corp. manufactures 
locking devices. 

+ * * 


Crosley Names Hiller 


To Service Position 


Appointment of Melvin L. Hiller 
as service representative for Cros- 
ley Motors in the North Central 
states area is announced by Powel 
Crosley jr., president. 

Hiller, a native of Colorado 
Springs, Colo., formerly served 
with General Motors as foreman 
of the engine test department at 
the Pontiac plant. In 1936 he joined 
Chrysler Corp. in a similar ca- 
pacity. 





BY 


Painting More Cars Faster! 


Now Brother Grant has time to perfect his swing on the local links. 
That’s because he learned how to cut labor costs, eliminate mixing 
time and boost painting profits with ready-mixed Martin-Senour 
finishes. His shop paints more cars faster than any other place in 
town! And every job is right the first time because M-S finishes are 
factory-matched to the car maker’s own specifications. Just 
check the color, make and model in the handy M-S catalog, 
then phone your N.A.P.A. jobber. Start profiting from the 
M-S way today. Call your N.A.P.A. jobber now! 


MARTIN-SENOUR 


2520 South Quarry Street, Chicago 8, Illinois 


is the only Positive Control from Factory to Finisher 
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HERE'S AN ATTENTION GETTER—Northwestern Ford, North Ave. at 24th St.. Milwaukee 
keeps this car cruising on the city's streets to tell all that it is looking for used cars and 
commercial jobs. 


: Rain Check 


Bury Motor Insures Wash 


Against the Elements 


PHILADELPHIA. — Bury Motor 
Co. has inaugurated a new policy 
here to build up a list of satisfied 
customers. 

The company announced that it 
will go out on a limb and guarantee 
the weather. If the firm washes" a 


customer’s car, and it rains before 
| midnight of that day, the company 
| will wash it again the next week- 
| day without charge. 

M. H. Bury points out that wash- 
ing cars has always been a “loss- 
leader” in the business, It usually 
costs more to wash a car than the 
price charged. However, Bury be- 
lieves that it is a service that 
' builds goodwill. 
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1077 


24” 2-Suiter with over- 
lapping steel frame for 
extro strength. Dust ond 
moisture-proof. 


Same style in extra-roomy 
24” 3-Sviter. 





877 


longer wear. 
costliest materials. 


these sets have been sold. 


Style No. Item 
877 21” Overnight 
1077 24” 2-Suiter 
977 24” 3-Suiter 
699 20” Clubkit 





COLORS: London Tan, indian 


imported English-Style as Ge 
PICNIC BASKET x 


For gay parties and picnics, this light, 
handsome basket comes completely 
equipped wih essential fittings. Included 
is a high quality one-quart vacuum bottle, 
finest stainless steel and plastic knives, 
forks, spoons, plotes, salt and 
peppers, and a large sanitary metal food 
box. 


(-] (lam enclosing check) 
tumblers, 


Carefully packed one to a carton. 


No. 931/4 4-Party Basket 


i 

i 

: 

: 

5 

i 

Regular $29.50 Value........... 4 
$19. 50 Semmiate ? 
t 

! 

t 

' 

’ 


No. 931/6 6-Party Basket 
Regular $37.50 Value................0660 


$24.50 Complete 


Extra quart vacuum bottles 
(Sold only with baskets) 


Special at $2.30 each. 


Send Order Form Today 





CONTEMPO 
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Cleveland 


A new postwar record 


1,412 vehicles. This is a weekly 
total greater than any week since 
June, 1941. 

Used-car sales also expanded 
to 2,362 during the week, 20 per- 
cent above the average of last 
May. New-truck sales of 119 
units were 32 percent under the 
May average of a year ago, but 
sales of used trucks went to 157, 
or 10 percent above the May 
average of a year ago. 

Used-car dealers are going all- 
out in full-page ads seeking great- 
er sales volume. Most dealers say 
the drive is on for 1939-40-41 mod- 
els, with prices for postwar models 
| off at least $150 to $300. 

“Gimmicks,” too, are making 
their appearance in many lots. 
| Ohio Auto Sales, for example, is 





, Contempo reduces prices on 
its quality luggage. Now, heading into the vaca- 
tion season when luggage is so much in demand, 
you may buy Contempo Luggage for less, sell for 
less and still realize the same fine profits as 
before. NOW is the time to join the auto dealers 
throughout the country who sell Contempo 
luggage for added profits and greater customer 


These prices effective 
May 16, 1949 










699 


21” Overnight bag.. . 
Same exclusive construc- 
tion features as 2-Suiter. 


20” Zipper Clubkit with 
two big utility pockets, 


The DUNLEIGH... Matched luggage for men 


The finest Top-Grain Cowhide, designed for handsome looks and 
Each streamlined bag features finest construction and 
Brass locks. Strong saddle stitching. Reinforced 
leather corners and sides. Neat masculine linings. Especially created 
for quick, easy packing, this is luggage at its best. Thousands of 


List Price 

Dealer's Incl. 
New Cost Fed. Tax 
$29.50 $59.00 
37.50 75.00 
39.50 79.00 
22.50 45.00 


Brown, Redwood or Black 


§ CONTEMPO Luggage Co., 170 Filth Ave., New York 10,N. Y. I 
Gentlemen: Please ship the following numbers . i 


C Ship coo. 


C) (Ship Open Account. Bank end credit references attached) j 


Quantity 


Dealer's Cost 4 


State 


Tre Ler 1 Iba 7 
Luggage 


in sales | 
of new cars was recorded in the | 
first week in May in the Greater | 
Cleveland area with the sale of | 


displaying only Buicks. Another | 
dealer, Elysium, is putting into 
effect a 120-day warranty as 
against the 90-day guarantee 
sponsored by the Cleveland Used | 
Car Dealers Assn. 

Some of the newer postwar used- 
car lots are closing as the price 
margin and demand for buyers be- 
gins to tighten sales. Other north- 
ern Ohio operators are closing out 
to study market trends. 

Rudy Fick, Ine. (Ford), has 
leased the Sam Greenfield Co. lot. 
Greenfield, a veteran of 30 years 
in the business, will relocate on 
Euclid Ave. He is president of the 


used-car dealers association. 
7 + * 





Houston 


Harris County dealers sold 2,163 
passenger cars in April, 298 com- | 
mercial cars and 236 trucks. 

Here is a breakdown of the pas- 
senger car sales: Buick (51 series) | 
37, (56 series) 46, (59 series) 2, (71 
series), 18, (76 series) 14; Cadillac | 
(60 series) 9, (61 series) 6, (62 
series) 34, (75 series) 2; Chevro- | 
let 462. | 

Chrysler (NY) 9, (Royal) 3,| 
Windsor) 20, (T & C) 1; Crosley 1; 
DeSoto 18; Dodge 53; Ford 449; 
Ford Anglia 16; Ford Prefect 6. 

Frazer 7; Hudson (6) 53, (8) 20; 
Kaiser 43; Lincoln 23; Mercury 168; 
Nash (Amb.) 23, (600) 58, 

Oldsmobile (6) 20, (8) 90; Pack- 
ard 42; Plymouth 197; Pontiac (6) 
19, (8) 78; Studebaker (Champ.) 53, 
(Comm.) 38; Willys (Jeep) 9, (sta. 
w.) 6. 


* * * 


Akron 


New-car sales in Summit county 
(Akron) soared to 1,531 in April 
as the spring boom reached new 
heights. This is an increase of 32 
percent over the 1,158 sold in the 
same month in 1948. 

The upswing, which started in 
March, is continuing this month, 
the Akron Automobile Dealers 
Assn. reports. E. John Lehman, 
secretary-manager, says the used- 
car picture is equally as optimistic. 

There were 1,948 used-car sales 
registered in the county in April, 
compared with 1,721 in April, 1948. 

The extension of time sales to 24 
months, replacing the former 21- 
month limit, has stimulated sales, 
dealers contend. 

* * 7 


Columbus, O. 


New-car sales in Franklin coun- 
ty, O., during April fell below 
March totals but were still higher 
than April (1948) figures. A total | 
of 1,586 new cars was registered | 
in April, compared to 1,723 in| 
March and 1,225 in April, 1948. | 
New-car sales in the first four | 
months of 1949 total 5,411, com-| 
pared to 4,771 for the same period | 
in 1948. 

New-truck sales during April 
totaled 210 against 228 in March | 
and 361 in April, 1948. In the first 
four months of this year, 800 new 
trucks have been sold in the 
county compared with 1,198 for 
the same period last year. 

Used cars moved in volume with | 
8,029 being sold in April against | 
8,928 in March and 7,054 in April, | 
1948. The total for the first four | 
months is 26,983 against 24,702 for 
the comparable 1948 period. 

Used trucks sold during the | 
month numbered 645. This com-| 
pares with 911 in March and 599 
in April, 1948. Total for the year | 
is 2,730 against 2,385 in the first | 
four months of 1948. 
* a * 
Lincoln, Neb. 

Passenger-car sales for April in 

Lancaster county approached the 








Dealer Moves to Sell 


30 Cars in 30 Days 

MICHIGAN CITY, Ind.—To 
celebrate new low prices and to 
acquaint the public more with 
the 1949 Hudson, Don Clark Mo- | 
tors staged a promotional drive | 
to sell 30 new Hudsons in 30 
days. 

A full-page newspaper adver- 
tisement introduced the public 
to their “Get Acquainted 





through May 20. 


Month,” extending from Apr. 21 | 


Sales Reports From Various Cities bs Aitok 


Auto Market Page 





record of prewar days with a turn- 
over of 354 new cars. An increase 
in the number of sales financed 
was also reported. 

The used-car demand flattened 
out during the last 10 days of April. 
Customers complained of high 
prices and many prospective buy- 
ers waited for new cars or price 
breaks. 


Truck sales in Lancaster county 


|numbered 81 as compared with 60 


for March. Dealers regarded the 


|market as sluggish. 


Passenger-car sales for April in 


| Lancaster county were reported as 
| follows: 
| Chevrolet, 60; Chrysler, 9; Crosley, 


Buick, 23; Cadillac, 4; 
2; DeSoto, 6; Dodge, 15; Ford, 81; 
Frazer, 7; Hudson, 8; Kaiser, 13; 
Lincoln, 4; Mercury, 22; Nash, 12; 
Oldsmobile, 13; Packard, 6; Plym- 
outh, 36; Pontiac, 23; Prefect, 1; 
Studebaker, 8; Willys, 1. 


Trucks: Chevrolet, 20; Diamond 


| T, 3; Dodge, 7; Ford, 18; GMC, 8; 


| International, 19; Mack, 1; Stude- 
| baker, 1; White, 1; Willys, 3. 

* + + 

Detroit 


Only new-truck sales failed to top 


|last year’s records as April proved 


to be a boom month for automobile 
dealers in Wayne county (Detroit), 
according to the Detroit Auto Deal- 
ers Assn, 


April new-car registrations to- 
taled 13,869 units, topping the April 
(1948) figure by 4,136 units, For the 
first four months of this year, the 
total is 44,431, compared to 41,349 
for the similar 1948 period. 


Used-car sales in April numbered 
10,750 for an adge of 1,401 over the 
April (1948) total, For the first 
four months of the year, used-car 
sales numbered 29,332 units against 
28,337 for the same period in 1948. 


New-truck sales for April and 
the first four months of the year 
are 1,162 and 3,552, respectively. 
This compares with 1,512 new- 
truck sales in April, 1948, and 4,672 
in the first four months of 1948. 


Used-truck sales in April totaled 
600, 41 more than were sold in 
April, 1948. In the first four months 
of the year, 1,974 used trucks were 
sold against 1,648 in the comparable 
1948 period. 


* * ~ 


Washington 
A total of 3,432 new passenger 
and commercial motor’ vehicles 


were titled by the District of Co- 

lumbia department of vehicles and 

traffic during April, it was an- 
(See MARKETS, Page 17, Col. 4) 
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WIT HARDER 


at Buffalo's Men and Women 
Who Buy...Use the 
Courier-Express 


@ In 1948 the Courier-Express 
carried 63% of all men’s wear lin- 
age in Buffalo. It has led in this 
classification every year since 
1933. And it leads in the women’s 
wear field, too. That is why it’s 
safe to select Buffalo’s morning 
and Sunday newspaper as your 
first choice. 

Your dollar in the Courier- 
Express buys greater impact on 
the families with more money to 
BUY your product. 





+ 
in Western New York's 


Only Morning and Sunday Newspaper 


Representatives 


are, Meeker A seo 
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Merchandising 


Memos to Dealers 





“MUY a Used Car Week,” spon- 

sored May 2-9 by the Erie 
Dispatch, was described as “the 
greatest used-car event in the his- 
tory of Erie.” 

The newspaper featured hun- 
dreds of used cars each day in 
its used-car directory. Many deal- 
ers pooled efforts in the under- 
taking, featuring special red price 
tags on all cars on sale and using 
heavy display advertising in the 
newspaper. 

Television advertising over the 
newspaper's television station also 
was tied in. Large show window 
streamers and banners for cars and 
trucks were provided. 

* * * 


Riggs Push 

NOTE from H. T. Riggs (De- | 

Soto), Louisville, says that | 
strong advertising is moving his | 
used cars. Recently he ran a full- 
page ad playing up location of | 
lot and pictures of salesmen. A | 
smaller ad gave description of 
cars and full price, In that week, | 
Riggs retailed 71 cars, financing | 
54 of them, and sold eight addi- 
tional wholesale. 

+ * 


No Fiddling | 
(‘OOD motto, that of Quality) 
Chevrolet Co., Houma, La.: 
“The Organization That Lives Up 
to Its Name.” A. Dupre Vaeth, of 
that firm, says in an ad: 
Hi Diddle, Diddle; 
If Your Auto’s a Riddle, 
Bring It to Us— 
We Don’t Dally or Fiddle! 


* * * 


Ring the Bell 


OUPLE of Nash dealer ads rang | 

4 the bell with us. Royal Oak | 
Nash (Fred Bouren) recently ad- | 
vertised free auto beds with any | 
late-model used car sold during the | 
week. 

And Wiehl Nash, of Bridgeport. | 
Conn., is making effective use of a 
Calvert-type switch. 

Pictures of Bridgeport citizens 
are used, with testimonials. One | 
was captioned “My Seventh Nash.” 
Joseph Youhause, engineer, said: 

“I have been driving Nash cars 
since 1920. Because of their 
splendid performance, I bought a 
1949 Nash Ambassador at Wiehl- 
Nash, and, believe me, this model 
tops all I’ve had in the past.” 

S. J. Winner, manager of Wiehl | 
Nash, says he pays a dollar for 
each testimonial and plans to run 
a full page of them later. 

. - . 


Goats or Clunkers 
IN a Memphis dealer adver- | 
tised a tradein price for goats. 
Ford dealer Herff came out with | 
this one: 
“Take your qoats wherever vou 
please ... but remember, if vou 
have a truck to trade, Herff | 
guarantees to allow you $50 more | 
than anu Memphis dealer—NO- 
BONY TRADES AS HIGH AS 
HERFF.” 





* * * 


Introducing 

ELLY BUICK in Baltimore 

introduced its new general 
manager, Kenneth R. Baldwin. 
neatly with a one-column dis- 
Play ad, noting that the apnoint- 
ment was in furtherance of Kel- 
ly’s policy of “selling honestly 
and servicing sincerely.” Then 
Baldwin’s past experience was 
recorded. 

* Kk + 

Psychology of the Sick 


ECENT Wolf Plan letter asks | 

an interesting question: “Whyv | 
advertise motor tuneups when I| 
want to sell major repairs?” 

Because, says J. E. Holman, of | 
Wolf, it is easy to get owners in 
for a tuneup and very difficult 
to lure them in for a major op- 
eration. 
Once you have them in, however, 


By Bob Finlay 


you get a chance to diagnose ail- 
ments and often can sell the major 
operation. 

* * * 


Personal Touch 


A reported working well for Ivy- 
Russell Motor in Houston, 

Customers are encouraged to 
leave their cars not with the com- 
pany itself but with individuals 
whom they can hold responsible for 
every order given. 

7 aa * 


Always an Answer 


ho DUNN, Long _ Island 
dealer, has an answer for every- 
thing. After many prospects re- 


|fused demonstrations because of 


INDEPENDENT REPAIRMEN COUNT ON... 


Pownac 


Everything you need to know about every 
Pontiac part! Makes it easier, quicker to 


order by 
Pontiac 


PERSONAL touch in service is | 


lack of baby sitters, he organized 
a plan whereby the dealership fur- 
nished baby sitters. 


* * * 


| Contest 


My *etErr mileage cars are be- 
+ ing used to promote interest 
at W. R. Stephens Co., Minneapolis, 
jand its allied St. Paul Buick Co. 

People are invited to guess the 
mileage of the cars at either of 
the two dealerships. 

Each week, for 13 weeks, the 
person who comes closest gets an 
all-expense vacation at one of the 
top Minnesota or Wisconsin vaca- 
tion spots, with the use of a 1949 
Buick during the vacation week. 


| 


Lube Bid 
SYRACUSE. — Forsythe Motors 
Corp. (Dodge), 647 W. Genesee St., 
made a bid for spring lubrication 
business with a promotion on a 











complete car lubrication job for 89 
cents. The firm offered to refund 
the customer’s money if he was not 
satisfied with the job. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 





hone. Ask for your copy at your 
aler’s parts department. 





See the back pages of this issue. 
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Markets 


(Continued from Page 16) 


nounced by the Washington Auto- 
motive Trade Assn. 

According to the WATA, this 
was the greatest number of cars 
sold here in any one month since 
Pearl Harbor. The records show 
that 2,973 were passenger cars 
while 459 were trucks. 

“The April volume shows that 
Washington folks are really buying 
new automobiles,” commented 
Managing Director Dick Murphy. 

Thanks to the April spurt, new- 
car sales for the first four 
months this year forged slightly 
ahead of the same 1948 period, 
showing 8,860 this year as against 
8,853 last year. 

Murphy said that wait periods 
on new-car orders have narrowed 
sharply in the past 12 months. 
Chevrolet, Ford and Plymouth still 
have waiting periods ranging cur- 
rently from 60 to 180 days as 
against 12 to 18 months at this 
time last year. 

* * . 
Minneapolis 


New-car deliveries in Hennepin 
(Minneapolis) county during April 
brought optimism among dealers 
as the total of 2,497 meant a new 








Pick Up Your Phone... 
and the Parts Are On the Way! 


high for any postwar month and 
the largest since July, 1941, when 
the total was 2,928 cars. Previous 
postwar high was April of last year 
when 2,082 deliveries were made. 

The figures, compiled by Fi- 
nance & Commerce, local busi- 
ness paper, revealed that new- 
ear deliveries for the first four 
months of 1949 totaled 8,135, a 
boost of 317 over the 7,818 sold 
during the same period of 1948. 

Chevrolet led in April with 519 
sales, regaining its top position in 
this market, followed by Ford, 
which led in March, with 351 in 
April and Plymouth, third, with 
289 sales. 

New-truck deliveries in the area 





for April totaled 350, highest 
monthly total this year. 

In the heavy-car class Packard 
led with 70 followed by Cadillac’s 
42 and Lincoln’s 23. 

Sales totals, by make, for the 
first four months of this year were 
as follows: Austin, 10; Buick, 610; 
Cadillac, 190; Checker, 2; Chevro- 
let, 1,499; Chrysler, 269; Crosley, 14; 
DeSoto, 173; Dodge, 427; Ford, 1,- 
486; Frazer, 38; English Ford, 8: 
Hudson, 249; Kaiser, 146; Lincoln, 
94; Mercury, 361; Nash, 301; Olds- 
mobile, 430; Packard, 200; Plym- 
outh, 836; Pontiac, 404; Studebaker, 
358, and Willys, 30. 






Your Pontiac Dealer stands ready to save you time 
and effort on every Pontiac repair job. 


Just call him for any Pontiac parts in his large stock, 
and they’ll soon be on their way to you—at a liberal 
discount to allow you a normal profit. 


When it’s so easy to get Pontiac Factory-Engineered 
Parts why not insure the goodwill of all your Pontiac 
owners by using only Pontiac parts on Pontiac cars. 
















By William Ullman 


Washington Correspondent 


Firm’s Free Speech 
Is Still a Target 





A REPORT placed before the Senate last week by 
minority members of the Senate Labor committee, the 
administration’s elimination of a guarantee of freedom of 
speech to employers in its labor bill was severely criticized. 
Written chiefly under the supervision of Senator Taft, the 


report recommends that this 
provision of the Taft-Hartley 
act be retained in any future 
labor relations law. 

The Republican members noted 
that the Thomas (administration) 
bill was written in the Labor de- 
partment, approved by the Presi- 
dent and then rammed through the 
committee without its being given 
a chance even to offer amendments. 

The report, also signed by Sen- 
ators Smith of New Jersey and 

Donnell of Missouri, states that it 





| 


is “clearly not in the interest of 





William Uliman 


either employes 
or employers 
that manage- 
ment should be 
muzzled in lIa- 
bor matters, for 
an. individual 
worker is cer- 
tainly entitled 
to know both 
sides of the 
question when 
asked to vote 


in a board 'whatever was necessary to carry' ley act, was returned to the 
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election or to support a strike.” 

“Surely unionization in the U.S. 
has reached a stage where it is 
healthy to have all sides of the sub- 
ject presented to the employes,” the 
senators concluded. 

The minority members taking 
cognizance of labor’s objections to 
the language of the provision in the 
present law and of management’s 
criticism of the NLRB’s interpreta- 
tion of the section, have rewritten 
the section without changing it in 
principle. 

The GOP senators said inclusion 
of the original free speech provi- 
sions in the Taft-Hartley act “was 
the accumulation of a series of ef- 
forts of the board to seal the 
mouths of employers” on the sub- 
ject of unionization. The report 
noted that on two previous occa- 
sions the House had approved such 
legislation. 

* * 


Still Guns for T-H 


| ge on top of the shelving of 
the Wood bill, President Tru- 
man declared his intention to con- 
tinue fighting for repeal of the 
Taft-Hartley labor law. 

Reminding a news conference 
that his administration would be in 
office for almost four more years, 
the President said he would do 


RADIATORS SINCE 1903 





CLUTCHES SINCE 1922 
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NEAT USED-CAR LOT—Jones & Maley (DeSoto), 





Indianapolis, operates this lot. Large 


floodlights mounted on high pillars, a well-designed office building and a large sign turned 
this corner lot into a productive sales operation, the dealership states. 





out the repeal pledge in the 1948 
Democratic platform. 

The chief executive said he re- 
garded as an administration victory 
the House vote sending the Wood 
bill back to the Labor committee. 
As a result of that action, he added, 
there now was a chance to start 
over and obtain a bill acceptable to 
himself and other Democratic 
leaders. 

The Wood measure, considered 
almost as stringent by adminis- 
trative leaders as the Taft-Hart- 
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committee by just three votes. In 
response to a question, the Presi- 
dent said he still was not con- 
vinced he would have to make 
concessions to get the kind of bill 
he wants. 

It was at this point that he 
threw out the reminder that his 
term was for four years, precipitat- 
ing a question as to whether he 
thought it would take that long. 
The President replied he did not 
know how long would be required 
but that he intended to continue 
his fight for acceptable legislation, 


By acceptable, he explained he 
meant a bill carrying out the party 
platform. He wanted Democrats in 
Congress, he said, to carry out the 
pledges in the campaign just as he 
was attempting to do. 

As to the Sims compromise be- 
tween the Wood and Thomas- 
Lesinski bills, the President said it 
had not been submitted to him for 
approval and that he would reserve 
judgment. 

The compromise, introduced by 
Rep. Sims of South Carolina. was 
written under the personal direc- 
tion of Speaker Rayburn. In the 
next move toward carrying out the 
administration program, the Labor 
committee is expected to apnrove 
something along the line of the 
Sims measure. 

During the discussion of the 
labor legislation, a reporter broke 
in to ask the President whether 
he felt that the time was drawing 
near for him to hit the road again 
to present the administration’s 
case directly to the people. He 
came back with a flat no. 


Aside from labor legislation, the 
chief executive expressed concern 
over the failure of Congress to en- 
act new legislation permitting him 
to reorganize the executive branch 
of government. 

For some time, he said. he had 
been askine congressiona] leaders 


;}every Monday morning about the 


prospects for the bill and had been 
advised each time that they would 
bring it along as fast as possible. 


Unless something were done soon 
the President continued, he would 
be unable to effect any reorganiza- 
tions during the current year. 


Congress does not intend to work 
through the summer and anv re- 
organization plan of the President 
must be submitted to Congress and 
lie on the table 60 days before be- 


coming effective. 
. + + 


Amendments by Taft 


NWEANWHILE, Senator Taft has 
4 come up with his own amend- 
ments to the labor law he helned 
write two vears ago. Like the 
Wood bill, Taft’s new amendments 
retain the principal provisions and 
philosophv of the Taft-Hartley act. 


The AFL last week labeled the 
Republican leader’s amendments as 
the “Taft version of the Halleck- 
Wood bill.” The AFL has insisted 
all along that Rep. Charles Halleck 
of Indiana should be given co- 
| authorship credit for the bill intro- 
duced by Rep. John S. Wood of 
Georgia. 

At the same time. an analysis 
by the CIO legal staff declared 
the Taft amendments to be “a re- 
| enactment of the Taft-Hartley 
| act, making only relatively trivial 
concessions to labor.” 

Several Southern Democrats a!- 
ready have announced intention to 
support the Taft amendments. 
|among them Sen. Harry Byrd of 
Virginia and Sen. Allen Ellender of 
Louisiana. 
| A Senate showdown is expected 
| within the next three weeks. Dur- 
jing the same period the adminis- 
|tration hopes to bring a “com- 
promise” repeal bill back on the 
House floor for another try to re- 
deem President Truman’s campaign 
| repeal pledge. 
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New York retailers learned from experience... 


which national advertisers can profit by... 
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percent. Rubber firms, 10 of them, 
cut their dividends 19.9 percent. 


x * * 


43 Pet. Dividend Gain V.22 2.272.082 
Set by Auto Firms 


By George Deery 
Associate Editor 

ITH the more bearish factions 

of the crepe hangers busier 
than the one-armed paper hanger, 
the comments of the New York 
Stock Exchange on dividend pay- 
ments for the first quarter are 
noteworthy. 

The exchange’s views are en- 
lightening particularly at this 
time when many economists are 
firmly of the idea that the tran- 
sition to a normal economy can 
be attained without dire results. 
Its figures show what has al- 
ready happened to some indus- 
tries that have been in the tran- 
sitory phase. 

In its current bulletin, the Big 
- Board points up the fact that “cash 
dividend payments during the first 
quarter of 1949 gave far less re- 
flection than might have been ex- 





pected to the substantial swing 
back to ‘normal’ business which 
was headlined during the period 
in industrial and trade reports. 
* * + 

“T\ISBURSEMENTS on common 

stocks listed on the New York 
Stock Exchange increased 10.5 per- 
cent to a total of $917,045,000, com- 
pared with $829,797,000 in the same 
period last year. 

The auto industry payments 
jumped 42.8 percent to $94,976,000 
from $66,522,000. This was the 
best gain for any one industry, 
and was exceeded only by a com- 
pilation for 50 “other companies” 
which showed a boost of 65.9 
percent. 

The petroleum payments were up 
10.4 percent. Closest on the heels 
of the record established by the 
66 automotive issues was the steel, 
iron and coke industry’s rise of 36.4 
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YOU'LL LIKE THE SERVICE—We help make sure 
your undercoating operations are put on the most 
profitable basis. We help train your spray gun 
men in correct application methods, and your 
salesmen in business-getting sales techniques. 


YOU'LL LIKE THE PRODUCT—With Fendix you 


get more coverage per drum because only a 
4 li” coating of Fendix gives maximum rust pre- 
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there were eight companies which 
either reduced or deferred their 
payments. Steel firms, on the other 
hand, went through the period 
without one reducing its payments. 

The bulletin concludes: “Con- 

sidering that the volume of the 
nation’s output, as measured by 
recognized business indexes, has 
been declining moderately since 
the peak last October, common 
stock dividends have shown 
marked stability. 

“It may come as a surprise to 
some observers that the first quar- 
ter’s aggregate payments topped 
the 1948 record. The year has made 
a promising start, as_ respects 
stockholder income and the return 
currently available on funds placed 


|in good, seasoned stocks.” 


B-W Sales Up 
Initial Period Total 


Over $78,766,000 


C. S. Davis, president of Borg- 
Warner, told stockholders at their 
annual meeting in Chicago that 
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Auto Stocks 
May9 May 2 
Chrysler ......... 51% 50% 
Croskey ....ccsces 6% 6% 
General Motors .. 59% 538 
ae 11% 12% 
Kaiser-Frazer .... 6 5% 
Nash-Kelvinator 12 12 
ee 4 4 
Studebaker ...... 19 18% 
0 % 5 
Willys-Overland . 5 4% 
Average for — — 
10 Stocks ...... 17.58 17.33 





sales volume for the first three 
months of 1949 has kept pace with 
sales for the first quarter of 1948. 
Sales in the first quarter of this 
year totaled $78,766,039 as against 
sales of $77,100,726 in the corre- 
sponding quarter of 1948, 

Net income for the first three 
months of 1949 was $6,692,393. 
These earnings are equal to $2.79 
per share on’ 2,336,741 shares of 
$5.00 par value common stock after 
allowing for preferred stock divi- 
dends of $161,176. First quarter 
earnings in 1948 were equal to $2.82 
per share. 

Davis announced that Borg-War- 
ner’s working capital as of Apr. 1 
was $83,634,452, compared with 


vention and efficient sound deadening . . . Fendix 
sprays easily in solid particles without mist or 
fog—gives uniform, continuous coverage. 

YOU'LL LIKE THE PROMOTION—We provide 
you with plenty of free sales helps to help build 


your undercoating business. 


Write for complete details 


on the Fendix 


“Packaged Deal’ today... Address Dept. 8. 






THE AUTOMOBILE 
PROTECTIVE COATING AND 
SOUND DEADENER 


© Tocc 


UNDERBODY 





|March 81: 


working capital of $81,916,854 at th 

end of 1948. Cash on hand at th 

first quarter’s close totaled $25,307 

728 as against total current liabili 

ties of $23,266,476, including taxes. 
* + o 


Towmotor Profit Drops; 
Sales Placed at $14 Million 


Net profit of Towmotor Corp. in 
1948 was $903,285, Lester M. Sears, 
president, announced. The profit 
equals $2.88 a share on the 313,781 
common shares and compares with 
$1,073,258, or $3.42 a share, in 1947 
Sales were $14,117,898, nearly equal- 
ling the record high of $14,506,226 
in 1947. 

“Our profit of 6.4 percent on 
sales in 1948,” Sears reported to 
the shareholders, “was lower than 
the 7.4 percent in 1947. This re- 
flected the continued trend toward 
higher costs of materials and labor 
common to industry generally in 
the last few years, which now ap- 
pears to be leveling off for the first 
time since the end of the war.” 

+ + * 
Harris Acquisition Set 


By Cleveland Graphite 


Directors of Cleveland Graphite 
Bronze have approved a plan for 
the company to acquire Harris 
Products Co. through an exchange 
of stock. The exchange is subject 
to certain conditions which are ex- 
pected to be satisfied within a short 
time, it was stated. The plan calls 
for Cleveland Graphite Bronze to 
issue 22,874 additional common 
shares to be exchanged for Harris’ 
entire issue of common stock plus 
80 percent of the outstanding 6 
percent preferred stock. This would 
increase the outstanding common 
stock of Cleveland Graphite Bronze 
from 643,840 shares to 66,714 shares. 

The Harris organization, with 
plants at Cleveland and Milan, O.. 
is to be continued with existing 
personnel as a subsidiary of Cleve- 
land Graphite Bronze. The line of 
Harris products, including vibra- 
tion-absorbing shackles and mount- 
ings used principally by the auto- 
motive industry, will broaden 
Cleveland Graphite’s line and will 
fit in well with its sales organiza- 
tion, Graphite officials stated. 

* * 7 


Continental Motors 


Reelects Directors 


Stockholders of Continental Mo- 
tors Corp. at the annual meeting 
reelected all directors for the com- 
ing year. They are C. J. Reese. 
president and general manager; 
Lewis P. Kalb, executive vice-pres- 
ident; H. A. Todd, president of 
Wisconsin Motor Corp.; David J. 
VanAlstyne jr.. James H. Ferry 
jr.. B. F. Tobin jr., and F. J. Ken- 
nedy. Proxies representing 81 per- 
cent of outstanding stock were 
voted at the meeting. 

Continental Aviation and Engi- 
neering Corp. stockholders reelect- 
ed all directors at their annual 
meeting also. They are Reese, pres- 
ident; Arthur W. Wild, executive 
vice-president and general man- 
ager; H. M. Parker, treasurer; 
Lewis P. Kalb, vice-president: 
Ferry, Kennedy and George T. 
Trundle jr. 


Liberty Products Profit 
Shows Drop in Year 


Liberty Products Corp. for the 
year ended Dec. 31 shows consoli- 
dated net profits of $546,966, equal 
to $1.03 per share, compared with 
$665,516, of $1.40 per share, for 1947 
Consolidated net sales for the year 
amounted to $17,450,686, against 
$15,341,176 in the previous year. 

Highway Trailer had sales of 
$11,288,000, compared with $10,106,- 
000 in the previous year. The in- 
crease, according to Robert Simon, 
president, was primarily attributa- 
ble to an expansion in sales of 
commercial trailers. 

Autocar Co., of whose common 
stock Liberty Products owns 200,000 
shares (approximately 37 percent of 
the total issue), reported 1948 sales 


|Of $30,871,587, compared with $39,- 
| 460,313 for 1947. 


co * * 

Earnings 
Motor Products—Nine months to 
Net income, $2,202,064, 
or $5.64 a share, against $2,383,067, 
or $6.91 a share for similar period 
of previous year. 

McQuay-Norris and domestic 
subsidiaries—For 1948: Net profit, 
$1,023,000, equivalent to $2.67 a 
share, compared with $1,135,972, or 
$2.99 a share in 1947. Sales were 
$19,045,854, and $23,301,665. 








AER ARN CO ORS HOS TU OEY NORE 


a ee ee 





it th 
t th 
},307 
abili 
Kes. 


pr 
p. in 


ears, 


profit 
13,781 
with 
194°’ 
qual- 
16,226 


f on 
d to 
than 
. re- 
ward 
abor 
y in 
’ ap- 
first 


Mo- 
ting 
om- 
ese. 
yer; 
res- 


gee? 
arry 
ren- 
per- 
vere 


ngi- 
ect- 
tual 
res- 
tive 
jan- 
rer; 
ont; 


the 
oli- 
jual 
vith 
947 
rear 
inst 


in- 
10N, 
ita- 
of 


non 
,000 
t of 
ules 
39,- 


} to 
064, 
067, 
‘iod 


stic 
fit, 


or 
ere 


Sem 


Rae aE HEY ST 





ANNOUNCING! 


NEW 60-SECOND SNAP-IN 


VISILITE 


LIGHT FILTERS 
FOR 1949 CURVED WINDSHIELDS 
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EXTRA PROFITS FOR YO 


VISILITE LIGHT FILT 


19/0 









OF NEW CAR CUSTOMER 


Approved as G. M. standard accessory for Chevrolet under the | 
name “Windshield Glareshade Unit.” Approved by Packard 
Motor Co. under the name “Windshield Light Filter.’ 


The only optically true windshield filter. 

Easily installed on curved windshield in 30 to 60 seconds. 
Banishes 88% of sun and head lamp glare. 

Increases driving safety—reduces driver fatigue. 

Does not alter color of traffic lights or distort view. 

Fully guaranteed—stays in place—keeps its color. 

Immediate delivery for any make of car from 1942 through 1949. 


Packed in smart looking envelope. 


Fits on inside of windshield 
flush against glass 
—does not change appearance of car. 





-$5.00 ON EACH SALE 


AD SELL ON SIGHT 


WHO SEE THEM- BUY THEM! 


EASY TO INSTALL 
EASY 10 ORDER 
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EASILY INSTALLED 
IN 30 TO 60 


SECONDS 


jee 


2. Bow visor 





@ "SNAP-IN”’ installation available only for 1949 
cars with curved windshields. Buick, Olds, Pontiac, 
Hudson and Nash dealers—send your order 


direct to us. 


@ STANDARD Visilite light filters available for all 
cars with flat windshields from 1942 through 1949. 


@ CHEVROLET DEALERS: Order "Windshield Glare- 








1. Insert tip 


= 


3. Press against windshield 





PATENT PENDING 


COPYRIGHT 1949, VISILITE CORPORATION 


shade Unit’ from your zone warehouse on your 
own order form. G. M. Accessory Part No. 986354 
for all Styline Models. G. M. Accessory Part No. 
986355 for all Fleetline Models. 


@ PACKARD DEALERS: Order ‘‘Windshield Light 
Filters” from your Packard zone on your own 
order form. Part No. PA-415872 for closed body 
types. Part No. PA-415880 for convertibles. 


DON’T DELAY ORDER NOW! 


sets of Visilite for 


quantity year make 


. (Please specify 2-door, 4-door 


Send us 


model body style 
or convertible.) All 1949 models $12.50 list less 
40%, $7.50 net, F.O.B. Saginaw, Michigan. Terms 
open account net 10th prox. on rated firms. En- 
close check to save C.O.D. and shipping charges. 


VISILITE CORPORATION - SAGINAW, 


DEALER’S NAME 


ADDRESS 


CITY 


BY 


Title 


MICHIGAN 


TEAR OFF, FILL OUT AND MAIL THIS ORDER FORM NOW FOR VISILITE LIGHT FILTER 
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for New York used car dealers 








FOZ. nearly half of all New York 


used car advertising appeared in 


the Journal- American in 1948 


NEW YORK’S used car dealers have only 

one standard of advertising effectiveness — 
results. These merchants spend their own money 
for advertising and it must pay off in sales. 


During 1948, when used cars sold for more 
than new cars, used car advertisers placed 
nearly three quarters of a million lines in the 
Journal-American .. . over a quarter of a 
million lines more than the second New York 
newspaper .. . more than in any two other 
newspapers combined. 


Among the many advertisers in the Journal- 
American are your New York dealers who seek 
a quick profit on their trade-ins. Invariably they 
turn to the Journal-American first. More new car 
dealers prefer the Journal-American for used car 
advertising to any other newspaper in New York. 


Here, then,is a proved audience of car buyers... 
a family audience, 700,000 strong, that local 
dealers find extremely profitable to reach. 
Surely, they‘ll make the most responsive prospects 
for your new car sales messages in New York. 


Sites 


HEARST ADVERTISING SERVICE 


A HEARST NEWSPAPER 
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ya | field, Ill, adjacent to his preesr 
Ye | Kaiser-Frazer location. 
Arrangements are also und 
way for the purchase of the buil 
ing occupied by Schafer’s poultiy 
store. Edwards states that ths 





P > Service |be among the top three at the end additional space and building ‘s 
Hover ors Cam *s, Lid + ale ye an 2 oo ee needed for expansion purposes. 
onored by Voller 8, Ltd. Spencer of Spencer Motors. 


Matt Sloper, truck sales manager . 2, = 
for Collier’s, Ltd., Vancouver, B.C.,| Sgudehaker Deal Winds Up 
has been honored on the comple-| ,. ‘ in M 
tion of 25 years’ service with the) Expansion in Monroe 




















42 Cts. a Lb. 
That’s Selling Offer 
On °23 Sedan 


Connor-Green Nash Co., Corsi- 
cana, Tex., has been trying to dis- 
pose of a 1923 sedan. 

To provide a price for the car, it 
was decided to offer it at 4% cents 


firm. He was presented with a Baccus Motor Co. (Studebaker), 
month’s all-expense trip through, Monroe, Ga, has completed its 
Canada and the U. S. expansion program, which in- 
On his return he will retire on| eludes the addition of a new 
pension, but will remain with the| showroom and a service depart- 
company in an honorary advisory! ment more than doubled in size. | 








t 
1 
capacity. Reg Titcombe has been s « * : a senna. 
i Pi TOR NEW BUILDING—Wh Pull Mot Co. (Studebaker), Vicksburg, PD 
appointed Sloper’s successor as Two Wisconsin Auto Firms key spied te tne building by displaying the first 1949 Studebaker in the city, it looked Dozens tried to buy the car, 1 
truck sales manager. like this. In the succeeding months a landscape artist has added shrubbery and flowers to | which weighed 2,703 pounds and ‘ 
* * * File for Incorporation make the attractive new headquarters even more outstanding. sold for $121.63. 
Incorporation papers have been ; | ; i ch. @ ( 
Backs Softball taken out for the following auto- |Inc., Marshfield, to deal in new| = a Ginn _St., on La. Leland Buys B & S Motor | 
‘ : r ‘ : 5 7s 2 Ps an- 
Z S Antonio motive concerns in Wisconsin: and used cars. Capital stock: 250| 0. A. Wilkinson is owner and m 
Spencer of a Lang-Dickson Motors Co., Sauk/shares of common at $100 par.| ager of the firm. ‘ \In Ogdensburg, Ne 2s 
Sponsors Team City, to manufacture and repair/ Minimum capital $7,500. Incorpo- | i B & S Motor Co, (Ford), 212 
Spencer Motors, Inc. (DeSoto),| motor vehicles. A capital stock of |rators: Leo A. and Margaret Van Additional Space Purchased Greene St., Ogdensburg, N. Y., 
San Antonio, is sponsor of a soft- | 400 shares of common at $100 par! Ert and Francis M. Turtle. By Illinois K-F Dealer has been sold to Carl B. Leland, 
ball team recognized in southern | has been authorized. Incorporators | * * * 7 : es who renamed the firm Ogdens- 
Texas as one of the outstanding|are Robert J. and Roman Lang | N d Hud Deal Paul C. Edwards, president of| burg Ford Sales. Leland also 
teams of that state. and Syrena Dickson. Minimum ame udson Weater Edwards Motor Sales, Inc. (Kaiser-| operates Leland Motors (Ford), 
The team plays in the Texas| capital to be $10,000. : Wilkinson Motor Co. has been/| Frazer), has purchased the prop-| Canton, N. Y. 


inter-city league and is expected to Mid-State Used Car Exchange, | appointed a Hudson dealer at 1100/\erty at 113 N. Ninth St., Spring- The B & S Motor Co., organ- 
—_---—- = ; . ane - ized in 1930 by Alvin J. Bernier 
and the late Myrtle C. Sullivan, 
was the second oldest dealership 
in Ogdensburg. 


He Rings Twice 
Two ‘O. L. McCulloughs’ 


Confuse Postman 


| A Brownwood, Tex., postman is 
seeing too many “O. L. McCul- 
loughs” and wishing that one of 
them at least would move out of 
the automobile business. 

|} One O. L. McCullough moved 
here recently to take over an auto- 
mobile dealership. Already here 
was another O. L. McCullough who 
runs an automotive top and body 
business. The businesses, further- 
more, are back to back, one on 
S. Broadway and the other on N. 
Broadway. 

One O. L. McCullough, who has 
|been getting the other O, L. Mc- 
Cullough’s mail recently, expressed 
the desire to meet him. 

The postman still is figuring on 
how to keep O. L. McCullough’s 
mail from going to O. L. McCul- 


Fortieth Year 


Illinois Chrysler Firm 


A a. : . : Notes Anniversary 
nd it is only natural that since the een G Wendie bes, Chan- 














































There were no 


Roller Bearings 








E Z ler), Belleville, Ill, has celebrated 
beginning of the automotive industry, A its 40th anniversary in the motor 
P car business and the 25th anniver- 

manufacturers should continue to look to oF sary of Chrysler Corp, 
Twenty-five years ago, Herman 
Hyatt for the most scientifically designed Nie 3 G. Wangelin associated with his 


father, the late I, H. Wangelin, and i 
= ‘ changed the name of the firm from 
— smoothest performing — long-wearing Modern Automobile and Garage Co. 

to the present one. 

H. G. Wangelin is _ president- 
treasurer; Hugh V. Bowers, vice- 
president-secretary; Bud Paul, head 
|of service; Joe Becker, parts; Dick 


roller bearings. 


Millions of cars, trucks and buses, 


. i Hilgard, sales, and Joe Wangelin, 
on the road and coming off the lines, . Hilgard, sales, and Joe Wangelin 
i: = * a: << ‘S 
equipped with Hyatts in important posi- $100,000 Program Completed 
tions, confirm the good judgment of By Tunmore Oldsmobile 
a Tunmore Oldsmobile, Inc., has 


opened its expanded and rebuilt 
| automobile sales and service build- 
ing at 2677 Delaware Ave., Buffalo. 
| The opening marks the completion 
of a $100,000 program launched 
;}some time ago and _ interrupted 
Sept. 19 by lightning and fire. 
Edward E. Tunmore, president, 


; : : iD reported that the firm’s quarters 
poration, Harrison, New Jersey and De- me |now contain 23,000 square feet of 


design engineers in selecting Hyatts for 
more than half a century. Hyatt quality 


is proved by Hyatt performance. Hyatt 


gf peereeneeeeneenneeneenenen 


Bearings Division, General Motors Cor- 


j |floor space, approximately 8,000 
troit, Michigan. i |square feet more than when the 
building was swept by fire. 


Jamiesons Quit 


Norman & Burton Jamieson, To- 
ledo, Hudson distributors from 1933 
to August, 1947, when all dealers 
were made direct, have resigned 
as dealers effective May 31. 

They denied a rumor that they 
had bought another deal in Toledo, 
where they have extensive real 
|} estate holdings. 





* 


r tl 


White Raises Capital 


White Motors Co. Paintsville, Ky., i 
Hi a A i if R O a a a 4 B 'S A ea ri N 7 S has filed a charter amendment in- 
creasing its authorized capital stock ' 
from $10,000 to $30,000. 





preesr 


und: 
e build - 
poulti y 
at ths 
ding s 
oses. 


>. 


rr 


Corsi- 
to dis- 


. car, it 
cents 


le Car, 
Is and 


lan is 
[cCul- 
ne of 
ut of 


noved 
auto- 
here 
1 who 
body 
rther- 
le on 
on N. 


0 has 
. Me- 
essed 


ig on 
ugh’s 
eCul- 


hrys- 
rated 
1otor 
iver- 


man 
his 
and 
from 
> Co. 


lent- 
vice- 
head 
Dick 
elin, 


ted 


has 
uilt 
lild- 
falo. 
tion 
hed 
oted 


ent, 
ters 


000 
the 


To- 
1933 
lers 


hey 
‘do, 
‘eal 


cy., 
in- 
ck 


ee 
~ 





Lammerts’ Buick Features 
Central Control of Shop 


An eight-level Buick service and 
sales center in Niagara Falls, N. | 
Y., has been opened by Lammerts, 
Inc. (Buick-Cadillac). 

Henry P. Lammerts, president, 
and H. P. (Park) Lammerts, gen- 
eral manager, have announced sev- 
eral features designed to give bet- 
ter service, An audio-electric con- 
trol system keeps the service man- 
ager and the waiting customer in- 


| man; 
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| joins Irving Geist, chairman; Rob- 
ert D. Sidel, executive vice-chair- 


Julius Cohn, and Impellit- 
tiere. The dealership’s president is 
prominent in sporting circles as a 
former heavyweight boxer. 

* + * 


Gates’ Son Promoted; 


Taylor Is Sales Chief 


Bernard T. Gates jr. has been 
named executive vice-president and 
general manager of Gates Motors, 
Ine. (DeSoto), Indianapolis, The 


formed at all times of the amount | younger Gates has been associated 
of work each department has on/|with his father in the dealership 


24-hour basis, at Franklin and 


Chenevert. 


ok * * 
Jardine (Dodge) Marks 
| Third of a Century 
| Jardine Auto Co. (Dodge), Doug- 
| las, Ga., is observing its 33rd birth- | 
|day. Recognition for service and 
|loyalty to the company has been | 
|given to Clem Worth, a salesman | 
|with 32 years’ service; A. R. Jar-| 
|dine, sales manager with 32 years’ 
|service, and Lucy Poston, parts 
land office manager with 28 years’ 
|service, by James B. Jardine, | 
|}owner and manager. | 
* + 


Sales Managers Named 


By Noyes Buick 
Raymond P. Cunningham, with 





IGEL'S SLIM LINE LIGHTING—The new three-car showroom of Igel Motors 
features knotty pine paneling and slim line lighting. The 
old quarters, according to George Igel, president, are now being used by the dealership 


DEALER 
(Kaiser-Frazer), Yonkers, N. Y., 


for new-car preparation and as a used-car showroom. 





hand. A delivery system for parts | since 1941. 

controlled from the central office! Charles C. Taylor has _ been 
places parts on the mechanic’s|named sales manager for the firm. 
bench without delay. | * * * 


* * * | 


Team Sponsor | 
Rocky Mount Nash Firm | 


Backs Basketball 


Nash dealer Bernard Taylor, 
president of Bernard Taylor Motor | 
Co., Rocky Mount, N.C., is sponsor | 
of one of the basketball teams in a | 
city league of sponsored teams, 

Cost of sponsorship is about $100, 
and the rewards are rich in terms 
of civic pride in the sport. 

As an added bonus, Taylor re- 
ports that as sponsor of the win- | 
ning team, he receives a big sports | 
page play. 





* * 


Knickerbocker Elects 


Hannegan Director | 


Robert E. Hannegan, former U. 
S. postmaster general, has been 
elected a director of Knickerbocker | 
Motors, Inc. (Ford), Ray Impellit- | 
tiere, president of the firm, an-| 
nounces. The west side dealership, | 
610 Avenue of the Americas, New | 
York City, was set for a formal | 
opening early in May. 

As-a board member, Hannegan | 


AUTO BOOKS 


That Should Bein | 


Every Dealer’s Library 

These books should be in the library 
of every franchised dealer—available 
to his mechanics and salesmen—the 
knowledge they contain will be valu- 
able when the “chips are down’’ and 
real competition arrives. 


AUTOMOTIVE FUNDAMENTALS. By 
Irving Frazee and Earl L. Bedell. Cover- 
ing the entire field of automotive main- 
tenance and operation. $4.90 postpaid. 
THE LAST BILLIONAIRE — HENRY 
FORD. By William C. Richards. ‘‘An in- 
formal portrait of an industrial genius who 
was also a most unpredictable human be- 
ing.’” $3.75 postpaid. 


KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. $3.75 
postpaid. 

AUTOMOT MECHANICS. Wm. E. 
Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding. $5.00 postpaid. 
DEALER BUSINESS COUNSEL. Business 
guidance for automobile dealers. By J. B. 
Van Tassel, Dealer Business Consultant. 
Three books—Book No, 1, $2.00. Books 
2, $3.00 each postpaid. 

DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid, 
FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 
FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 

FLOYD CLYMER’S MOTOR SORAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each, Deluxe cloth- 
bound, $2.50. Steam-car edition, $2 or 
cloth-bound, $3 postpaid. 

HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- | 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. 

INDIANAPOLIS RACE HISTORY — 1909 | 
TO 1946. 852 pages, 1,900 illustrations. | 
Deluxe edition, $5 postpaid. Paper-bound, | 
$3.50. 

MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. $3.50 post- 
paid. 





REPORT OF KAISER-FRAZER OARS. 
Deluxe edition, $2.50 each. Paper-bound, 
$1.50 postpaid. 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF POST-WAR STUDEBAKER 
CARS. Deluxe edition, $2.50 each. Paper- 
bound, $1.50 postpaid. 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF POST-WAR MERCURY 
CARS. Deluxe edition, $2.50 each. Paper- 
bound, $1.50 postpaid. 





OL "Ss IND ENT TEST 
REPORT OF 1949 FORD CARS, $1.50 
postpaid. 


By Floyd 
Clymer. 
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Laramie Ford Dealership 


Opens in Excelsior, Minn. 


A two-day open house officially 
launched Laramie Motors, Inc. 
(Ford), Excelsior, Minn., formerly 
known as Tonka Motors. The con- 
cern has been taken over by Leon 
Laramie and the building remod- 
eled. 

Opening program included sports 
motion pictures, music, door prizes 
and souvenirs. The new dealership 
employs a staff of 14 and also 
handles Ford tractors and Dear- 
born farm equipment. 

* + 


Donate Blood 


Brewer Motor Aides 
Answer Call 


Ten members of Brewer Motor | 


Co., Manhattan, Kans., responded 


to a call for blood donations at | 


the local hospital. 


Those giving were Roscoe Dike, | 


Kenneth Swart, Herman Swart, 
John C. Krienitz, James E. Bell, 
Jim Morgan, Frances Conkwright, 
Myron Conkwright, Robert Ervin 
and Louis A. Hummel. 


* * * 


|New Plant in Indianapolis 


Opened by Jones Auto 

O. M. Jones and V. L. Jones, part- 
ners in the Jones Auto Co. (DeSoto), 
held a formal opening of their new 
dealership at 1230-1240 W. Wash- 
ington, Indianapolis. 


Jim Morgan is the new-car sales | 


manager; Ernest F. Pfaff is service 
manager; Lynwood Routt, parts 
manager, and Don B. Brown, used- 
car sales manager. 

* * * 


Moore Buys Ford Outlet 
In Dayton, Wash. 


Richard Moore has announced 
the purchase of Scott Motor Co. 
(Ford), Dayton, Wash. Scott, who 
has operated the Ford dealership 
for the past 15 years, will move 
to the Coast because of ill health. 


$150,000 Plant Occupied 
By Ruddach, Morehead 


Harry Ruddach and Roy More- 
head (Ford), Aberdeen, Wash., 
have opened their new $150,000 
plant containing six auto and two 
truck service lanes. 

W. C. Patterson, Ford district 
sales manager; A. J. Gardner, dis- 
trict sales department manager; 
Kenneth Boyd, assistant district 
sales manager, and Jack Crollard, 
head of the district distributing 
department, were on hand to assist 
with opening the extensive glass 


| brick and concrete structure. 


The building has two frontages 


;of 150 and 130 feet and contains | 
|an L-shaped service department. | 
|The structure is surmounted by a| 


pillar-like sign of the inverted tri- 


angle type that cuts into the face | 


of the building. 
D. C. Ferebee is sales manager. 
* + + 


Houston Dodge Dealer 


Gets $160,000 Site 


Harry J. Burkett, president of 
Burkett Motors (Dodge , Houston, 
Tex., recently announced pur- 
chase by his firm of a $160,000 
site for a new sales and service 
branch on which construction 
will start July 1. 

Burkett Motors has its main 
office and showrooms in down- 
town Houston at McKinney and 
San Jacinto streets. Last Sep- 
tember it completed the $500,000 
Burkett Truck Center, now on a 


the Buick organization for 22 years, 
has been promoted to new-car 
|sales manager of Noyes Buick, | 
| Boston. 

Harry Bruen, general manager, 
|has also announced the promotion 
of Edward D. Fullerton to used- 


a Fuller Motor Granted 


* 
Davis-Child Will Open | DeSoto Dealership 

Fuller Motor Co., New Ulm, 
New Kansas Lot Minn., formerly operated as a 

A new $10,000 concrete block build- sub-dealership for a Mankato 
ing and used-car sales lot at 904 (Minn.) DeSoto dealer, has been 
= ae a = ie to granted a direct franchise, ac- 

y Fuller. 
Davis-Child Motor Co, G. N. Wad-| "ding to qwner Harry Fuller 
dell, manager, announces, 

The company plans to move part 
of its used auto and truck display 
to the new location from its N. 7th 
heeaeencl " 

* * 


| Ward Motor (Pontiac) Opens 


| In Bismarck, N. D. 

Ward Motor Co. (Pontiac) has 
been opened in Bismarck, N. D., 
by John Ward and his partner, 
E. J. Selland. 

The new building measures 75 
by 130 feet. W. C. Robbins is 


finances and administration, while 
Glyn Thomas is service manager 
and Al Lynn is in charge of the 


tire department. 
+ * * 


Hamilton Names Roberts 


R. L. (Dick) Roberts, resident of 
Dallas, Tex., for 30 years and con- 
nected with the automobile busi- 
ness since 1941, has been appointed 
sales manager for C. S, Hamilton 
Motor Co. (Chrysler). Roberts, who 
succeeds Sterling P. Hiett, served 
three years in the Navy during 
World War II. 





Villa-Pontiac to Build 
| Villa-Pontiac, Inc., has_ been 


|granted a building permit by the 
city to construct a building at 2810 





credit and omice — Bailey Ave., Buffalo, expected to 
Heller Opens Dodge Deal a ee bt 


In Bismarck, N. D. Roth Motors Expands 


| The opening of Capitol Motors,| Roth Motors, Inc., 1621 French 
| Inc. (Dodge), Bismarck, N. D., has) §t., Erie, Pa. has purchased for 
been announced by Gordon Heller, | fall] occupancy a building at 1601 
head of the dealership. |State St., Dudley Roth, president, 

a ee |announces. This building will be 
Watson Opens L-M Deal converted into a body and point 
j th in dealer- 
In Taylor, Tex. shop adjacent to the mai e 
Watson Motors 


ship building on French St. 
(Lincoln - Mer- | * ¢ es 

cury) has opened in Taylor, Tex., 

| under the ownership of M. R. Wat- Donahue Chevrolet 

| son. 


Donahue Chevrolet Sales Corp., 
The new dealership opened in a 


614-20 Peach St., Cape Charles, Va., 
| remodeled building at 117 E. Third | With maximum capital of $100,000, 
‘St. The building accommodates a 


has been formed to do motor vehi- 
| ‘ ; cle business. Edwin C, Kellam, Nor- 
yeaa ss folk, Va., is president, while Rich- 
: ard B. Kellam procured the charter. 


| * * * 


Colonial Used Cars 





* * * 
|Thompson’s Mercury Firm 


™ New Texas Home Vernon A. Gaiennie, owner of 


Thompson Motors (Mercury), | qojonial Buick Co., New Orleans, 
| 2625 Broadway, San Antonio, Tex., has opened a used-car lot at 111 
| has formally opened its new deal-|n7 Broad St. Howard Bonck is in 
|ership building and facilities, They charge of the company’s used-car 
|were constructed at a _ cost of | operation. 
| $25,000. i oa. 6 
| The building contains modern 
| display rooms, offices and complete Mullen Motors 
|parts and service departments. It 
is the latest automotive structure 


to be built in San Antonio. | 
* + & } 





Girard Joins Dunbar 
Frank L. Girard, formerly with | 
|Northampton (Mass.) Buick Co., 
|has replaced Eugene J. Tessier as | 
|general manager of Dunbar Motor | 
|Co. (Buick), 2 Suffolk St., Holyoke, 
|Mass., according to Barnett Laza- | 

| 
} 
| 


|rus, owner of the firm. 
a2 + * 


Otterson Named 
Herbert E. Otterson has been 
|named service manager for Nash} 
Richmond Motors, Richmond, Calif. | 
He formerly was associated with an | 


| Oakland dealership. | 
* 


Silver Sil | 


Vancouver Motors 


Holds Celebration 


Vancouver Motors, Ltd., Vancou- | 
| ver, B. C., entertained 112 em- 
| ployes on the occasion of the silver 
anniversary of the firm. 

Jim Robinson, oldest employe of | 
|the company, was presented with 
|a gold watch by the management. | 
|He has been with the company 25 | 
years. 

Charles E. Thompson, mayor of 
Vancouver, is general manager of 
| Vancouver Motors, while Robinson 








734 No. 4th St. 


Mullen Motors (Oldsmobile) has| feet on “av 


supervises sales. Herb Barnes, who | opened new quarters at Faribault, 
joined the firm in 1926, conducts| Minn., according to Richard Mul- 


len, owner. An overhead lubrica- 

tion system, new balancing and 

alignment equipment and a park- 

ing ramp for cars to shed ice and 

snow before going to service stalls 

are featured in the new building. 
+ > + 


Diamond T Outlet 


Fleming Motor Co., Inc., 1206 N. 
Ninth St., Salina, Kans., has been 
appointed a distributor for Dia- 
mond T trucks in that area. This 
is in addition to the distributorship 
for Mack trucks which the com- 
pany maintains. 

* . s 


Keith Motors, Inc. 


Keith Motors, Inc., Sanford, N. 
C., has been organized with capital 
stock of $100,000 to deal in auto- 
mobiles. Principals are N. V. Keith, 
Carolyn Keith and J. L. Keith. 


* * * 


Named by Jarman Motors 


John L. Barnhill has been ap- 
pointed assistant manager of Jar- 


man Motors, Inc.. Baltimore. 
* * e 


Capitol Sales Manager 


Capitol Sales (Lincoln-Mercury), 
Milwaukee, announces the appoint- 
ment of J. L. Doyne as general 
manager. E. M. Goemans, presi- 
dent, also announces the appoint- 
ment of Kenneth Smith as general 
sales manager of the company, and 
of Kenneth Field as administrative 


assistant to Doyne. 
= a * 


Wagner Celebrates 


Open house was held by Wagner 
Sales & Service (Dearborn), Ban- 
gor, Wis., for a double purpose— 
the completion of a new addition 
to the garage and completion of 
a quarter-century in business for 


the firm. 
: « ~ 


Hicks Names Bailey 


Clarence Bailey is now used-car 
manager for Robert F. Hicks, 
president of Hicks Chevrolet, Inc., 
Baltimore. Bailey has been active 
in the automobile trade for 16 
years. 

* ” s 
U. C. Lot in Racine 

Landy-Herold Motors, Inc. 
(Chrysler), Racine, Wis., has opened 
a used-car lot covering 12,000 square 
itomobile row” in Racine. 





ORDER PAD STAND 


Used for making up order 


pad and taking inventory. 
@ Interior space 21”x21” 

© Hinged top 24x24” 

@ All steel construction 

@ Height 42 inches 

@ Steel casters 


@ Large drawer for parts 
book and supplies 
14”x15”"x5” 

As Illustrated 


$24.50 F-.0.B. Minneapolis 


Without Drawer 
$19.00 F.0.B. Minneapolis 


MODERN BIN EQUIPMENT CO. 
Geneva 0395 


Minneapolis, Minn. 





























HERE'S HOW DEALER HOWE HELPS SAFETY—One of the first 1949 Chevrolets to be 
presented to high schools under the AAA driver education program was made in Middle- 
town, O., by Howe Motor Co. R. E. McLaughlin, sales manager of the dealership, is 
shown presenting keys of dual-controlled training car to Wade Miller, superintendent of 
schools. J. Rammell, Middletown high school driver training instructor, is at the left, and 
Marty Thomas, Butler county representative of the AAA, is at the right. 











and mechanics in San Marcos, Tex. 
(population 6,000), 30 miles west of 
Austin, have filed a protest with 
the Hays county board of education 
for what is called “unfair competi- 
tion” in the operation of automo- 
bile mechanic classes at the Hays 
county veterans vocational school. 


It is claimed that a tax-supported 
school for GI veterans is repairing 
ears for private citizens free of 
charge, thus depriving repair shops 
of business. The protest was made 
in a petition containing 50 names 
and was presented to the county 
education board by W. B. Staudt, 
machine shop and parts supply firm 
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‘Unfair Competition’ 
San Marcos Shops Protest Free Repair Work 
In GI Mechanic Classes 








AUSTIN, Tex. — Garage owners|manager, and Tom Sumners, San 


Marcos Ford dealer. 


A source close to the leaders in 
the protest said the San Marcos 
protest was the start of a state- 
wide movement against the oper- 
ation of tax-supported veterans’ 
trade schools that teach auto me- 
chanics and repair cars for pri- 
vate citizens as a part of the 
training. 

This prediction, however, is with- 
out confirmation in Austin, head- 
quarters of the state board of vo- 
cational education, which super- 
vises the county schools’ veteran 
trade courses and the state veter- 





| ans approval agency. No other pro. | 





| New Passenger Car Registrations, 42 save for — 1949- 1948 














tests have been received. One stat 
official, administering veteran schoo 
affairs, pointed out a_ statewid: 
protest was unlikely because th 
situation in San Marcos was 
“local condition,” and that mos 
automobile men and veteran train 
ing schools were working togethe- 
over the state, 

He admitted, however, ther: 
might be protests, similar to that 
in San Farcos, in the small town: 
of the state, but it was unlikel) 
there would be any in the large: 
cities, Any competition at all in 
a small town, it was pointed out 
appreciably decreases volume, whil« 
in the larger cities any repair work 
done by a trade school would have 
no affect on the hundreds of repair 
shops that have large volume, 

A check of veterans’ agencies in 
Austin showed that about 75 per- 
cent of the schools teaching auto 
mechanics in Texas are in the small 





towns. 
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Willys-Overland 
Miscellaneous 


Studebaker 





Sterling 
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sed., $2,639; conv., $3,176; stat, wag., ; . | » -dr. sed., $2,472; club cpe., | —-(Hydra-Matic standard) -dr, sed., »~ | Sed., $1,844 (deluxe, $1,939); 2-dr. sed., 
eres’ $ . | ah eee nea te: -—/. wot eptee teak $2,447.75; conv., $3,040.75. 265 (deluxe, $2,396); town sed., $2,254 (de- | $1,794 (deluxe, $1,889); club’ cpe., $1,794 
OADILLAC—Series Gi—4-dr. sed., $2,- | Ctandeen)- 4dr wea. $2 105.75, i. a. KAISER — Special — 4-dr. sed., $1,995; luxe, | $2,385) ; 2-dr, sed., $2,191 (deluxe, | (deluxe, $1,889); conv. deluxe, $2,221; bus. 
919; 2-dr, sed., $2,814; Series 62—4-dr. | $2175.75; conv., $2,598. ’ | Traveler, $2,088.48; Deluxe—4-dr. sed., $2,- | 2-322); club cpe., $2,164 (deluxe, $2,295); | cpe., $1,671; sed. delivery, $1,832; stat. 
sed., $3,076; 2-dr. sed., $2,992; conv., $3,- pDovG Ww. Ee _| 195; Virginian, $2,995. ;conv., $2,580; stat. wag., deluxe, $3,317; | wag., $2,627 (deluxe, $2,706). 
523; Series 60 Special—4-dr, sed., $3,859; #E—Wayfarer—2-dr. sed., $1,757.50; LINCOLN — 4. Series 98 Standard —- (Hydra-Matic stand- STUDE 
> ae roadster conv., $1,747; bus, cpe., $1,631.25; | LINCOL? 4-dr. sed., $2,574.50; club | ard)—4-dr. sed., $2,521 (deluxe, $2,615); |, STUDEBAKER — Champion Deluxe 
Series 75—5-pass. sed., $4,791; 7-pass. 7 , c $2,527; Cosmopolitan——4-dr. town sed., | “a , , >| 4-dr. sed 1,688.50: 2-d . a 
sed., $5,011; 7-pass. Imperial, $5,211 | Meadowbrook—4-dr. sed., $1,868.25; Coro- | CPe.. 3, ; ‘ . Fr. to sed., | 2-dr. sed., $2,447 (deluxe, $2,541); conv. | - Sed., $1,688.50; 2-dr. sed., $1,656.75; 
_e ’ os a , , . |met—4-dr, sed., $1,947.25; town sed., §2,- $3,238; sport sed., $3,238; club cpe., §$3,- deluxe, $2,994. club cpe., $1,683; bus. cpe., $1,588.25; 
CHEVROLET — Fleetline Special — 4-dr. | 931.50; club cpe., $1,933.50; conv., $2,- | 185.50; conv., $3,948. PACKARD — Eight — 4-dr. sed., $2,249; |Ch@mpion Regal Deluxe—4-dr. sed., $1,- 
sed., $1,471; 2-dr. sed., $1,424; Fleetline | 348.50, MERCURY—4-dr. sed., $2,031; club cpe., | 2-dr. sed., $2,224; stat. wag., $3,449; De- | 792:_2-dr. sed., $1,730.50; club cpe., $1,- 
Deluxe—4-dr. sed., $1,550; 2-dr. sed., $1,-| FORD — Six — 4-dr. sed., $1,472; 2-dr. | $1,978.50; conv., $2,499.50; stat. wag., $2,- | luxe Elght—4-dr, sed., $2,383; 2-dr, sed., | 726-75; bus. cpe., $1,662; conv., $2,086.25; 
503; Styleline Special—4-dr. sed., $1,471; | sed., $1,425: bus. cpe., $1,333; Custom Six | 715.50. $2,358; Super—4-dr. ‘sed., $2,633;  2-dr. | Commander Deluxe—4-dr. sed., $2,019.25; 
2-dr. sed., $1,424; club coupe, $1,429; bus. |_4-ar. sed., $1,558.50; 2-dr, sed., $1,511; NASH—600 Super—4-dr. sed., $1,811; |sed., $2,608; Super Deluxe — 4-dr. sed., | 279% Sed., $1,987.75; club cpe., $2,014; 
epe., $1,350; Styleline Deluxe—4-dr. sed., | club cpe., $1,511; Eight—4-dr, sed., $1,546; | 2-dr. sed., $1,786; club cpe., $1,808; 600 | $2,919; 2-dr. sed., $2,894; conv., $3,350: | US. CPe., $1,919.25; Commander Regal 
$1,550; 2-dr. sed., $1,503; club coupe, $1,-|2-dr. sed., $1,498.50; bus, cpe., $1,419.50; | Super Special—4-dr, sed., $1,849; 2-dr. | 7-pass. sed., $3,950; lim., $4,100: Custom | Deluxe—4-dr. sed., $2,140.25; 2-dr. sed., 
519; conv., $1,868; stat. wag., $2,278, Custom Eight—4-dr, sed., $1,637.50; 2-dr. | sed., $1,824; club cpe., $1,846; Ambassador |—(Ultramatic standard)—-4-dr, sed., $3,- | $2,108.75; club cpe., $2,135; bus, cpe., $2,- 
CHRYSLER — Royal (six) — 4-dr. sed., | sed., $1,590; club cpe., $1,595.50; conv., | Super—4-dr. sed., $2,195; 2-dr. sed., $2,- | 975; conv., $4,520. 040.50; Land Cruiser 4-dr, sed., $2,327.75; 
$2,158.75; club cpe., $2,138.75; Windsor | $1,948.50; stat. wag., $2,263.50, 170; club cpe., $2,191; Ambassador Super| PLYMOUTH—Deluxe—4-dr, sed., $1,566; | COPY, $2,467.50. 
(six)—(Prestomatic standard)—4-dr. sed., FRAZER—4-dr. sed., $2,395; Manhattan | —Special—4-dr. sed., $2,243; 2-dr. sed.,|club cpe., $1,534.25; bus. cpe, (111-in. WILLYS-OVERLAND — Jeepster conv 
$2,353.50; club cpe., $2,332.50; conv., $2,- | —4-dr. sed., $2,595. $2,218; club cpe., $2,239; Ambassador Cus- | w.b.), $1,385.75; Special Deluxe 4-dr. | $1,602.22; 4-cyl, stat. wag., $1,708.89: 
766; Saratoga (eight)—-(Prestomatic stand- HUDSON — Super Six 4-dr. sed., $2,- | tom—4-dr. sed., $2,363; 2-dr. sed., $2,338; | sed., $1,644; club cpe., $1,617.50; conv., | 6-cyl. stat. wag., $1,814.14; 6-cyl stat. 
ard)—4-dr. sed., $2,640; club cpe., §$2,- | 206.50; 2-dr. sed., $2,156; club cpe., | club cpe., $2,359. | $1,997; stat. wag., $2,387. | sed., $1,866.29. : ; i ; 












stat 
choc 
wid: 
» th 


mos 
rain 


ethe- 


ther: 

that 
own: 
ikel) 
irge: 
ll in 

out 
vhil« 
work 
have 
pair 


3 in 
per- 
auto 
mall 


TOTAL 


13415 
80682 


2959 
2743 
5033 
3979 
3914 
"2105 
_941 
3285 


26433 
20717 
14364 
| 3909 

‘1822 

1281 
72154 
2028 





2777 
2300 
1299 

846 


4076 
3146 


933 


culture and rural elements, 
try, 


| “hi the Neeser | 


Pa. Responsibility Law 
Takes Effect Feb. 1 


Three bills dealing with financial | 


responsibility of motor vehicle own- 
ers in Pennsylvania were approved | 


by the legislature before final ad- | 


ournment on Apr. 30 and were in 
the hands of the governor awaiting | 
his approval, | 

All three measures, previously 
approved by the senate, won 207 
to 0 in the house in the final days 
of the 1949 session. 


The first of the series of meas- 
ures, all introduced by Sen. Edward 
B. Watson, authoorizes the start of 
Pennsylvania’s new financial re-| 
sponsibility program on Feb. 1,| 
1950, after an amendment was 
made changing the effective date 
from Jan. 1, 1951. The law was 
originally enacted in 1945 to be-| 
come effective this July 1. 

The second in the series, senate 
bill 929, will require every motorist 
involved in a traffic accident caus- | 
ing $100 or more damages to re-| 


|motor bus owners, motor truck 


;}owners and recreational groups. 
| * * 


State Income, Sales Taxes 


Asked by N. H. Governor 


Enactment of new state sales 
and income taxes was proposed 
by Gov. Adams in a special 
message to the New Hampshire 
legislature. He called for a % 
percent retail sales tax on all 
sales in excess of 24 cents, in- 
cluding foods and medicines, to 
yield $1,800,000 annually. 

Also recommended was a 1 per- 





port it to the state revenue depart- 
ment and show ability to pay) 
damages within 60 days, while the 
third measure, senate bill 930, re- 
enacts an act of 1933 to carry over 
until the effective date of the new 
act. 


* * + 
Workmen’s Compensation 


Increased in Vermont 


Gov. Gibson has signed into 
Vermont law a bill increasing 
minimum weekly workmen’s com- 
pensation benefits from $10 to $12 
and the maximum from $20 to $25. 

The measure also doubles hos- | 
pital and medical benefits, rais- 
ing the ceiling from $375 to $750. 
As originally introduced in the | 
state legislature, the bill had | 
called for unlimited hospital and | 
medical benefits, 


7 + * 
State Auto Insurance Plan 
Killed Again in Wisconsin 

The Wisconsin state assembly 
for the second time in a fortnight 
demonstrated that it has no sym- 
pathy for proposals to collectivize 
the insurance business. 

The assembly, by a vote of 50 to 
37, killed a bill to create a state 
automobile liability and property 
damage insurance plan, with poli- 
cies sold by the motor vehicle de- 
partment to a potential market of 
about 1,000,000 motor vehicle own- 
ers in Wisconsin. 

a * * 
Validity of Petitions Delays 
N. Dakota Gas Tax Hike 


Validity of petitions to refer to 
the electorate a 2-cent state gaso- 
line tax increased enacted by the 
1949 North Dakota legislature has 
been officially certified by the North 
Dakota secretary of state’s office. 

The measure, which was designed 
to provide additional revenue for 
an expanded highway construction 
program, will be voted on at the 
June, 1950, primary election. Re- 
ferral of the law automatically sus- 
pends its operation until voted on. 
It was originally scheduled to be- 
come effective July 1. 

* - * | 
Diesel and Gasoline Tax 
Same in Pennsylvania 3 


A bill making Pennsylvania’s 
Diesel fuel tax conform with the 
State gasoline tax, by making 3 





cents of the 5-cent-a-gallon tax | | 





permanent and 2 cents “tem- 
porary,” has been signed into law | 
by Gov. James H. Duff. 

* * 4 | 


Road Plan Group Sought 


By Florida Lawmaker 


Establishment of a Florida high- 
way planning committee to prepare 
a long-range plan for the improve- 
ment of roads, streets and bridges 
of the state has been proposed by a 
bill introduced in the Florida legis- 
lature by Rep. H. H, Hethcox of 
Lake county. | 

The proposed group would be 
composed of 12 members. Two 
would be senators appointed by the 
senate president, three would be 
members of the house designated 
by the house speaker, and the re- 
maining seven would be appointed 
by the governor to represent agri- | 
indus- 
education, automobile owners, 


R. I. Governor Gets Measure 


| Creating Vehicle Code Body 
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cent tax on net earned income, 
to produce $775,000 annually. Ex- 
emptions would be $1,000 for sin- 
gle persons, $2,000 for couples 
and $500 for each additional de- 
pendent. 


* * * 


A measure providing for the cre- | 
ation of a nine-member committee | 
to conduct an interim study of | 
Rhode Island's motor vehicle laws 
has been given final passage by 
the state legislature and sent to 
the governor for signature. 

Gov. Pastore had proposed such 
a committee, which will recom- 


To Pay Flat $65 Tax 


| the 








| vehicle laws to the 1950 legislative 


| session. 
* * + 


All N. C. Chain Stores 


Graduated state taxation against 
chain stores has been abolished by 
North Carolina legislature 
through a section of the new state 
revenue act, effective June 1, 1949. | 

Instead of a graduated tax of $65 | 
to $250 a store, depending on the| 
|number of units, chain stores will 
| pay a flat tax of $65 per store under 


the new measure. 
* o * 


Pa. Measure Would Bar 





| Television in Vehicles 


Legislation outlawing the in- 





mend changes in the state motor 


weighs only 10% pounds and 
may be moved about with ease. 
Counting mechanism (1) shows 
volumetric units numerically, cor- 
related to the size of the con- 
tainer. No mathematical calcula- 
tions are necessary. Measuring 
toe (2) moves up or down within 
your mixing container . . . indi- 
cates precisely when to stop 
pouring base color units specified 
in each formula. 


GET POSITIVE COLOR ACCURACY with the R-M Tintometer. Even inexpe- 
rienced help can operate this high-precision instrument with ease. Pints, 
quarts, half-gallons or gallons may be prepared quickly, as the counting 
mechanism automatically measures color units in thousandths. 


REFINISHERS: Keep your customers happy and your production moving 
by preparing the colors you want when you want them. The very low 
cost of the Tintometer is quickly written off in savings effected. 


JOBBERS: Reduce your inventory to high-volume colors only, yet offer 
your customers a complete color range of R-M lacquers and enamels. 
Use of the Tintometer system in your store makes this possible. 


The compact Tintometer meceuras: 4 
only 16” high x 14%” long; © 


stallation of television sets in 


ina matter 


The R-M Tintometer and world-famous R-M automotive 
finishes* will help make your refinishing work easier in 
many ways. You'll save time and temper, lessen shop tur- 
moil, and cut yourself in for more substantial profits, simply 


by turning out more finished 


3 All you do is match it... 
a money! No more aggravating delays, skipping about the 
; countryside looking for the right color. 

No more costly re-working of a poor match, because of 
being forced to resort to old-fashioned guesswork .. . 
the use of second and third choice materials . . 


to satisfy your customer. 
on your Tintometer! Colors 


easy to match on the highly 


Prepare ANY car color 


Now, as you need them, you can match car colors perfectly 
yours in a matter of minutes. 


meter, and you prepare only the amount of lac- 
quer or enamel required for the job at hand! 
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motor vehicles was passed by the 
senate by a vote of 50 to 0. 

The measure would originally 
have prohibited television sets 
within view of the motor vehicle 
operator, but it was amended to 
prohibit use of the highways to 
vehicles in which television sets 
have been installed. Now in the 
hands of the governor, it carries 
a $10 fine for vielaters. 


New Tag Date? 


Sale of Florida motor vehicle li- 
cense tags would start each year on 
Jan. 5, instead of Dec. 1 as at pres- 
ent, under a bill introduced by the 
Dade county delegation in the Flor- 
ida house. Under the bill, the dead- 
line for purchasing new tags would 


be Feb. 20, as compared to Jan. 15 
(Continued on Page 30, Col. 3) 
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Chain Tax Opposed 
Proposed store licensing legisla- 
tion which would discriminate 


AUTOMOTIVE NEWS, MAY 16, 1949 | 





tives. The bill, which was brought 
into the house by the committee, 
would license stores on a gradu- 
ated scale starting at $10 for one 


In the Hopper 


| tired over a 20-year period, would 
| finance a four-year rural road 
| construction program. Gov. Fol- 
| som also recommended a 1 per- 





against chain stores was strongly 
opposed at a hearing conducted by 
the ways and means committee of 
the Vermont house of representa- 


store and 


management. 
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CAR-MON EXHAUST SYSTEMS 


FOR CAR DEALERS, GARAGES AND REPAIR SHOPS 


The newest and most effective way to remove dan- 
gerous carbon monoxide gas fumes from your garage 
or repair shop, for any number of cars. System com- 
pletely concealed, easily and economically installed 
in present building or new constructions. Permits 
exhaust testing while in operation. Improves work- 
ing conditions, safeguards employee’s health. Widely 
used by Cadillac, Buick, Oldsmobile, Ford, Chevrolet 
and Chrysler dealers. 


Investigate Car-Mon today— write for details. 


CAR-MON 


PRODUCTS CO. 


4552 N. BROADWAY CHICAGO 40, ILL. 





reached $400 each for all stores in 
excess of 50 operated by the same 





increasing until it 


(Continued from Page 29) 


at present. However, the governor | system would be impossible because | 


would still be permitted to allow a| of the prohibitive cost. 
30-day extension for purchasing the | * * * 


tags. 


Unemployment Benefits 


Increased in Maine 

Gov. Frederick G. Payne has 
signed into Maine law a bill in- 
creasing maximum weekly unem- 
ployment benefits from $20 to $25, 
and maximum amounts payable 
in a year from $400 to $500. 


Annual Vehicle Inspection 
Proposed in Florida 


A bill which would require an- 
nual inspection of all motor vehi- 


legislature, and 
motor vehicle committee, by Sen. 
Henry S. Baynard of St. Peters- 
burg. 


* * 


Oklahoma City Seeking 


OK for 1% Local Levy 

A bill which would permit 
Oklahoma City to impose a local 
1 percent sales tax or a 1 percent 
income tax, if approved by a ma- 
jority of its voters, has been in- 
troduced in the state legislature 
by Sen, John Jarman jr. at the 
request of city officials, 

. * + 


$10 Million Cut Seen 


In Texas Jobless Tax 
A reduction of $10,000,000 a year 


sured last week for Texas employ- 
ers after the senate approved a 
house bill providing for a reduc- 
tion to one-tenth of 1 percent of 
the minimum rate on payroll taxes 
for unemployment insurance, 


The bill also provides for addi- 
tional tax reductions for each $5,- 





000,000 in excess of $200,000,000 in | 


the state’s unemployment insur- 


ance fund which now has $205,000,- | 


000 in reserve, 
* 7 * 


Pa. Bill Limits Taxes 


Levied on Local Basis 

A bill modifying Pennsylvania’s 
1947 “tax anything” act, which 
permitted local governments to 
tax virtually anything not taxed 
by the state, has been given final 
passage by the legislature and 


sent to the governor for signa- | 


ture. 


At the last available count, 


nearly 1,000 new local non-prop- 


erty taxes had been adopted by 


Pennsylvania political subdivi- 
sions, including many local in- 
come taxes and a wide variety 
of other local levies. The modify- 
ing legislation exempts natural 
resources and manufactured 
products from local taxation, 
limits income taxes levied by 
school districts to residents only, 
and restricts local income taxes 
to 7 percent, and local merchan- 
tile taxes to a 2-mill total. 


* * + 
e - 
Winter Worries 
New Road Ice Program 
Disputed in Wis. 

Winter is many months distant, | 
but the Wisconsin highway com-| 
mission is already worrying about 
it because of a new statute on 
highway ice treatment just adopted | 
by the state legislature and signed | 
by the governor. 

James R. Law, chairman of the | 
conimission, reports that the} 
agency will probably ask the attor- | 
ney general for an opinion to ex- | 
plain what the legislature meant 
when it wrote into law the Holte- 
beck bill. | 

He said the old law gave the 
commission the authority and re- 
sponsibility to work on snow re- | 
moval and ice prevention, and that 
the new law apparently does not 
change the situation in spite of 
some legislators’ belief that they 
were arranging for a bigger and 
better ice treatment program. 

The commission has been re- 
served about proposals for com- 
plete sanding of state trunk roads 
during the ice season. 

Law has declared his own opin- | 
ion repeatedly that complete sand- 
ing of the 11,000-mile state trunk | 





Alabama Legislature Asked 


| To Raise Gasoline Tax 


A 1-cent increase in Alabama’s 
gasoline tax rate was recom- 
mended by Gov. James E, Folsom 
in his message to the opening 
session of the Alabama legisla- 
ture. He proposed that the rate 
be boosted from 6 to 7 cents a 
gallon to produce approximately 
| $4,500,000 a year to pay for an 
| $80,000,000 highway bond issue. 


| cent increase in the state sales 
| tax, from 2 to 3 percent; in- 
creased corporate and persona! 
income taxes, and new or in- 
| creased levies against public util- 
| ities, severance of natural re- 
| sources, soft drinks, real estate 
dealers, amusements, and credit 
and loan companies. 
| * + * 


| Automotive Measures 
Advanced in N. H. 


The New Hampshire state sen 
ate has given final legislative ap 
proval to redrafted house bill 19x 
which will bring under the stat« 
motor carrier act cars with a ca 
| pacity of more than four passen 





cles was introduced in the Florida 
referred to the 


in unemployment taxes seemed as- | 


| The bonds, which would be re- 


(Continued on Page 31, Col, 1) 





Results from 
“classified” ? 
Sure! 
&. 3% In G8 
placed in the 

SAN DIEGO 


UNION and 
TRIBUNE-SUN* 


TAKE a leaf from the page of the Classified Advertis- 
ing buyer in San Diego. You know that he must have action! 
Results alone are what count with him. You can get the same 
dominance and concentration of advertising dollars in 
general advertising when you select the San Diego UNION 
and TRIBUNE-SUN... exclusively ... the way most local 
classified advertising buyers do! Just one ‘‘buy’’. . . covers 
this rich and constantly growing Southern California market. 


* 1,537,606 
individual classified 
ads in the UNION and 
TRIBUNE-SUN in 1948! 












495,000 people in the Metropolitan 
area, within 15 miles of downtown"; 
600,000 in San Diego County. 
Nearest big city over 100 miles north. 
Isolated, concentrated population, 
dominated by no other single ad- 
vertising medium! 


Ask the West-Holliday Man! 
“All the News with Partiality to None”’ 


UNION and TRIBUNE-SUN 


Union Tribune Publishing Co., San Diego 12, California 
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Establish Yourself as an IMPORTANT DEALER 
In the Tremendous Smalcar Field 


DEALERS WANTED—CHOICE TERRITORIES 
Are Open for Qualified Dealers. 
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This message is addressed to men with the ability and means to 
establish a profitable, enduring business. HOPPENSTAND avail- 
able in three models—as low as $590.00 FOB factory. 


NOW IN PRODUCTION 


Write, Wire or Telephone for Full Information 


HOPPENSTAND MOTORS, INC. 


BOX 109 GREENVILLE, PA. 
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gers that operate on fixed sched- 
ules for profit. 


The senate also received a new 
measure which would require mo- 
torists involved in accidents, where 
the property damage exceeded $25 
or where someone had been in- 
jured, to remain at the scene of 
the accident and later report to the 
state motor vehicle commissioner 
in writing. 

Meanwhile, Rep. George H. My- 
haver, chairman of the house 
transportation committee, revealed 
to truck owners that final approval 
had been given to legislation re- 
quiring three chains and three- 
quarter-inch binders on all lumber 
loads greater than eight feet in 
height. 


Senate bill 14, relative to liability 
insurance for tractors, has been 
approved without debate. The sen- 
ate transportation committee and 
later the entire senate gave speedy 
endorsement to the measure pro- 
viding that the driving licenses of 
all New Hampshire motorists ex- 
pire on their respective birthdays, 
instead of simultaneously on Apr. 1. 


Also approved by the senate were 
house bill 100, relating to road use 
tax on certain out-of-state vehicles, 
and house bill 464 relative to oper- 
ators’ and commercial operators’ 


licenses, 
* * - 


Measures on Tags, Trucks 


Move Ahead in Pa. 


By a vote of 49 to 1, the senate 
passed and sent to the governor 
a bill which would tighten the 
issuance by dealers of temporary 
registration plates now permitted 
in Pennsylvania. Another provision 
of the measure increases from 33 
to 35 feet the maximum length of 
trucks. 


Another measure, which would 
permit a maximum height for truck 
and loads of 162 instead of 150 
inches, passed the senate by a vote 


of 50 to 0. 
. 2. SS 


Oklahoma Senate Ups 


as Tax to 6% Cents 


The Oklahoma senate has ap- 
proved a bill raising the state gaso- 
line tax from 5% to 6% cents a gal- 
lon. The measure, initiated by Gov. 
Turner, went back to the house be- 
cause of senate amendments. 


Revenue from the tax boost, ex- 
pected to approximate $6,500,000 a 
year, is slated to be used for rural 
road-building programs. Another 
bill, transferring control of the 
farm-to-market road program from 
county commissioners to the state 
highway board, was also passed by 


the senate. 
* * * 


Ala. Measure Would Slow 
Trucks to 35-40 MPH 


A bill to set maximum speed lim- 
its of 60 miles per hour for automo- 
biles and from 35 to 40 miles per 
hour for trucks, depending on the 
vehicles’ weight, has been intro- 
duced in the Alabama legislature 
by Sen. Graham Wright of Talla- 
dega. 

At the same time Rep. James 
Adams of Jefferson introduced a 
bill to fix a speed limit of 35 miles 
an hour on federal highways in 
Alabama, 

* * * 


Pa. Legislature Okays 


2 Turnpike Extensions 

Authorization has been given for 
two extensions of the Pennsylvania 
turnpike. 

Authorization was given in a 
measure (senate bill 881) previously 
approved by the upper chamber 
and passed by the house by a vote 
of 206 to 1, for the extension of 
the turnpike from the western ex- 
tension of the superhighway to a 
point near Erie, while the house 
also passed senate bill 975 by the 
same vote for extension of the 
turnpike from Harrisburg into 
Scranton. Both measures were in 
the hands of Gov. James H. Duff. 

* 


x & 
Annual Legislatures 


Proposed in Texas 


The Texas legislature has ap- 
proved a proposed constitutional 
amendment that would require an- 
nual meetings of the legislative 
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provision of senate bill 716 intro- | 
|duced by Sen. James S. Berger, re- | 
quires the commission to make a} 
|report to the governor by 1950, and 
|makes an appropriation of $400,000 
|for the commission’s work. 

} * * * 


Hopper 


|chambers. The people of Texas will 
|vote on the amendment Sept. 24. 


In addition to providing for regu- 


|lar sessions each January and for] New Hampshire’s Gov. Sherman | 
;such special sessions as the gov- 


ernor may call, the proposed | Adams has asked the legislature to | 


. ine | 

, ; |pass a four-way tax program in- | 

amendment calls for raises in sal- cluding income and sales taxes. 
aries of the lawmakers, It also 


; , | Highlights are a 1 percent tax | 
|provides for the consideration of|.., net earned income, to yield | 


only appropriations and constitu- | ¢775 900 a year, and a % percent 
tional amendments at the sessions | potai} sales tax to yield $1,800,000. 
during the even numbered years, |e pill also calls for increases in | 


unless other matters get a four- | the state’s liquor and tobacco taxes. 
fifths approval by the legislators. | oe ae 
« * + 


Pa. Due to Establish | Oklahoma Senate Gets Bill 
Road Planning Board To Ban Cut-Rate Sales 


fair trade practices act, 
Plans to develop a long-range| An un : 
highway program Toe Pennsylvania | outlawing the sale of merchandise | 
through creation of a highway | 4 less than cost, has been passed | 
planning commission were approved | by the Oklahoma house of repre- 
by the house by a vote of 207 to 0. | sentatives by a vote of 80 to 14. | 
The plans, contained under the! An Oklahoma law of the same! 


N. H. Governor Requests 
Income and Sales Taxes 


type was recently declared uncon- 
stitutional by the state supreme} 
court. Price wars between grocery | 
stores started immediately after | 


the court decision. The new bill, 
which awaits senate action, is és: 


| signed to overcome objections of | 
|3 Cents to Diesel Levy 


the court to the old statute. 
+ > 


* 
Fla, Lawmakers Okay 
Stiffer Liability Law 

A bill making a driver show abil- 
ity to pay damages for his first 
auto accident cleared the Florida 
legislature with a 62-to-24 house 
vote. It went to Gov. Warren. 

Present law requires a driver to 
show financial responsibility for fu- 
ture accidents only at the time of 
his second wreck. The new provi- 
sion would make the driver produce 
a showing of responsibility at the 


ee 31 


bid the installation of television 
receivers in motor vehicles. The 
measure had previously passed 
the senate. 

* * * 


Florida Bill Would Add 


House bill 748 in Florida, au- 
thored by Rep. James A. McClure 


| jr. of Pinellas county, would place 


an additional 3 cents per gallon 
tax on Diesel fuel used by heavy 
vehicles on Florida highways. 

Rep. McClure said the levy would 
yield about $10,000 a year, in addi- 
tion to the present 7 cents tax, 
which brings in approximately 
$25,000. 

+ * * 


Responsibility Required 
For R. I. Drivers Under 18 


time of his first wreck, or lose his 
driver’s license for a year, 
+ * * 


Proposal to Ban Car Video 


Dies in Delaware House 
Delaware’s house of represen- 
tatives has rejected a bill to for- 


Gov. John O. Pastore has 
signed into Rhode Island law a 
bill requiring automobile drivers 
under 18 years of age to furnish 
proof of financial responsibility. 


It also makes their parents or 
(Continued on Page 40, Col, 1) 


te ... Sensational New Coil Spring Cushions — 


with Auxiliary Adjusting Springs Tomar Cee Ca 
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New cars, factory-equipped with ‘Select-O- 
Seat’’ can be adjusted to prevent “sinking,” 
Me Ticital- Me LLL Pee Lae) obstructed vision, as 
above. "Select-O-Seat” is a totally new type 


of coil spring seat cushion recognized as the 
world’s greatest development in comfort. 


NEED ELIE 


al 
7 ‘geatg 
"'Select-O-Seat,""as installed, provides supe- 
rior comfort and, in addition, can be easily 


and quickly adjusted to your own individual 


needs, without 


disturbing upholstery, to 
PETA CMA TMM 1 Yat: Me test a 


for easy-chair riding luxury. 


BAY Nt is Standard Equipment on 


Fone: 


in Detroit, Mich 


r 


Many New Cars... Ask Your Dealer? 


To adjust "Select-O-Seat” to your desires, the dealer 
merely inserts pocketed, auxiliary adjusting coil springs 


into spaces provided in each coil spring cushion, as 
shown at left. Ask your dealer about ‘'Select-O-Seat,”’ 
com Al Clo a1) "Choose Your Own Comfort” for greatest 
riding enjoyment. 


L. A. YOUNG SPRING & WIRE CORPORATION 


GENERAL OFFICES: DETROIT I], MICHIGAN... IN CANADA: L. A. YOUNG INDUSTRIES, LTD., WINDSOR, ONTARIO 


hicage and SAP Ii, 


Trenton, N. J.; Memphis, Tenn; Leeds, Ala. 


2sersiam Sorings of all kimds; Refrigerator Shelves and Baskets; Automotive Garnish Mouldings; Wire Garment Hangers; Inner spring Units for Mattresses; Flex-o-lator Padding Supports 





los Angeles and Oukland, Calif; Windsor and Toronto Canada 









Used Car Auction Prices 


(Eprror’s Note: While we try to eliminate wrecks from all of these 
listings, occasionally some get by us. So if the price is abnormally 
low, the car is probably damaged. If the price is abnormally high, 
the car is probably loaded with extras). 








OKLAHOMA CITY 


(Oklahoma City Auto Auction. A. L. 
Pollock, manager. Sale every Wednesday. 
Prices are for sale of Apr. 27.) 

(Clean prewars steady, but prices lower 





on °48 and °49 models. Sold 145 out 
of 235 offerings.) 

BUICK — '49 2-dr., $2,620, $2,600. ‘42 
2-dr., $705. ‘41 4-dr., $550. ‘40 4-dr., 
$650. ‘37 4-dr., $110. 

CADILLAC—'46 4-dr., $1,975. ‘41 4-dr., 
$900. 

CHEVROLET—'49 2-dr., $1,970. ‘48 4-dr., 
$1,530, $1,395; FL aerosedan, $1,300, 






$1,590, $1,440. °47 FL aerosedan, $1,- 
340; half-ton pickup, $1,085; club coupe, 
$1,215. °'46 SM 4-dr., $850, $980; coupe, 
$895. ‘42 2-dr., $620. ‘41 Town sedan, 
$630, $410, $665, $405. 































DODGE—’'47 4-dr., $920. ‘46 2-dr., $1,075. 
’42 business coupe, $640. ‘40 2-dr., $540. 

FORD—'49 (8) 2-dr., $1,600; (6) 2-dr., 
$1,330. ‘48 club coupe, $1,550; 2-dr., 
$1,300. ’47 «2-dr., $1,265. ‘46 «2-dr., 
$950, $890, $915, $1,000, $965; half-ton 
pickup, $590. ‘42 4-dr., $755. ‘41 4-dr., 
$420, $525, $490, $565. ‘40 2-dr., $470; 
conv., $325. 


KAISER—'49 4-dr., $1,350. 

MERCURY — ‘49 station wagon, 
club coupe, $1,900; 4-dr., $2,200. 
2-dr., $660. ‘41 2-dr., $645, $650. 

NASH—'48 coupe, $1,150. ‘46 4-dr., $180. 
"41 4-dr., $205. ‘'39 4-dr., $180. 

OLDSMOBILE—’'48 4-dr., $1,325; (98) 4- 
dr., $2,000. ‘47 club sedan, $1,240, $1,- 
345; 2-dr., $1,210. ‘41 club coupe, $325. 
"40 2-dr., $255. ‘39 4-dr., $400, 

PACKARD — ‘40 (180) 4-dr., $600. ‘37 
conv., $305. 

PLYMOUTH—'48 4-dr., $1,125, $1,100; se- 
dan delivery, $1,440. "47 4-dr., $840, 


$2,100; 
"42 


CHRYSLER—'48 4-dr., $1,700. ‘42 Royal 
4-dr., $460. ‘41 conv., $940. 

DeSOTO — '46 4-dr., $1,235. ‘42 conv., | 
$800. ‘47 4-dr., $160. 


$960. ‘42 2-dr., $540, $710. ‘41 4-dr., 
$600. 
STUDEBAKER —'47 coupe, $940. 


| WILLYS—'48 station wagon, 

station wagon, $850. 
MISCELLANEOUS— '49 GMC half-ton pick- 
|} up, $1,310 


$1,040. "46 


TOLEDO 


(Doc Greiner Auction. Sale every Thurs- 
| day. Prices are for sale of May 5.) 
| BUICK—'41 Special sedanette, $600. 
| CADILLAC—'41 (76) 4-dr., $1,285. 


CHEVROLET 
‘48 SM club coupe, $1,380; FL aerosedan, 


| $1,485, $1,500; FM 2-dr., $1,325. ‘47 
SM 2-dr., $1,125. '46 FM 2-dr., $980; 
‘41 chub coupe, $875. ‘40 2-dr., $420. 

CHRYSLER ‘48 Windsor conv., $1,810. 

| ‘40 Windsor 4-dr., $425. 

DODGE—'47 Deluxe 4-dr., $1,285. 

| FORD—'48 SD (8) 4-dr., $1,050; SD (8) 
2-dr., $1,290. ‘47 SD (8) 2-dr., $1,050; 
club coupe, $1,135. ‘40 4-dr., $440; De- 
luxe conv., $730; Deluxe 2-dr., $455. ‘36 


4-dr., $170. 
HUDSON—’49 Commodore club coupe, $1,- 


(66) 4-dr., $560 
PACKARD—'48 conv., $1,735 


125, $1,240. ‘47 Deluxe 2-dr., 2 at 
$1,000, $1,005; SD 2-dr., $1,085. ‘42 SD 
4-dr., $655. ‘39 4-dr., $245. °36 coupe, 
$170. 

PONTIAC—'47 (6) 4-dr., $1,425; Torpedo 
(8) 2-dr., $1,290. ‘37 (8) club coupe, 


$175. 
STUDEBAKER--'48 Champion conv., $1,- 
535. 


DANVILLE, PA. 


(Danville Auto Auction. Sale every Fri- 
day. Prices are for sales of Apr. 29 and 
May 6.) 

BUICK—’'48 RM sedan, $1,750. ‘47 Super 
sedan, $1,650. ‘46 Super sedan, $1,370. 





$1,070. ‘41 4-dr., $585. ‘39 4-dr., $335, 
$280. ‘38 coupe, $305. 

PONTIAC "48 club coupe, $1,550. "47 
2-dr., $1,500, $1,155. ‘46 4-dr., $1,145, 







































$830, $1,150, $970, $1,100; station wagon, 


“So your 


...Here’s how we 





“DRASTIC ACTION NEEDED! It was 
vital that we maintain closer control 


over inventories . . . concentrate our 
buyers’ efforts on hard-to-get items .. . 
stop buying instantly when supplies 
exceed normal demand. 





INVENTORY COSTS 





straightened out our 


PARTS SITUATION 


Send for this Free Book Today: 
“HOW TO GET PROFITS FROM INVENTORIES” 


'39 Special sedan, $230. 


PLYMOUTH—'48 Deluxe 2-dr., $1,170, $1,- | 





‘40 FL Special 4-dr., $1,865. | 


820. °48 Commodore (6) 4-dr., $1,570. 
’47 half-ton pickup, $695; Commodore | 
(8) 4-dr., $950. 
KAISER—'47 4-dr., $900. 
OLDSMOBILE—'48 (98) conv., $2,250. ‘42 
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| CHEVROLET- ‘49 FL sedan, $1,925; SM 

| business coupe, $1,535. 48 SM _ club 

| coupe, $1,350; FL aerosedan, $1,500, $1,- 
530, $1,410, $1,450, $1,510. °47 FL aero- 
sedan, $1,300, $1,270; SM sedan, $1,185; 
FM sedan, $1,170, $1,175; FL club coupe, 
$1,325; FM conv., $1,350; half-ton pick- 

| $1,200, 

| 

i 


up, $990, $960. FL aerosedan, 


1949 





Average Used Car Prices 


(Compiled by Automotive News) 


$1,180; SM business coupe, $825; SM se- I 
dan, $950, $930; FM sedan, $1,025; half- i Model nae a | a 
ton pickup, $700, $615; FM conv., $700; | 1,263 $1,308 1949 $1,916 $2,075 $2,108 
SD sedan, $1,000. 42 SD sedan, $570, | $1, 2 ’ 
| $610, $100, $1,142 1948. 1,537 1,609 1,661 
CHRYSLER—'48 Town & Country, $1,000, | 1947. 1,260 1,281 1,308 
'46 New Yorker sedan, $1,340; Saratoga 1946. 1,086 1,143 1,139 
se | 1942 673 730 767 
CROSLEY —'49 sedan, $700, $460. | 1941. i 602 667 695 
| DeSOTO—'46 Deluxe sedan, $1,205. | 1940. 488 542 580 
| DODGE—'48 half-ton pickup, $985. ‘47 | Ov. : ll 
sedan, $1,160. ‘41 sedan, $470. ‘39 se- | era Sa ccemee ° arate 
dan, $310. May (todate) Apr. Mar. Average.. $1,142* $1,263* $1,308* 


FORD—'49 Custom (8) sedan, $1,750, $1,- 


670, $1,560, $1,460, $1,315; Custom club | 
coupe, $1,460. 48 SD sedan, $1,280, 
$1,260, $1,100, $1,210; SD conv., $1,435. 


'47 SD sedan, $1,120, $1,030, $1,200; SD 
conv., $1,270, $1,230; SD station wagon, 
$1,125; SD club coupe, $1,255; half-ton 
pickup, $675. ‘46 SD sedan, $1,020, 2 at | 
$955; SD conv., $1,115, $1,175; club 
coupe, $1,005; business coupe, $925; De- | 
| luxe sedan, $1,000. ‘42 sedan, $350. 

| HUDSON—'48 (6) sedan, $1,500. 
KAISER—'48 sedan, $710. 











“ONLY SOLUTION—A NEW SYSTEM. 
3 “Musts” were apparent. (1) The sys- 
tem would have to simplify our inven- 
tory data. (2) Warn us of threatened 
understocks or overstocks. (3) Assure 
proper ratios among stock items. 











Learn the newest, proved-in-use, simplified 
methods of controlling inventories . . . improve 
turnover and increase profits on your stores of 
automotive parts and supplies. Phone our nearest ' 
office or write Systems Division, Room 1148, 315 
Fourth Avenue, New York 10, N. Y. for your free 















Copyright 1949 by Remington Rand Inc. 





copy of Book No. KD 375. 


THE FIRST NAME IN BUSINESS SYSTEMS 





*Includes 1949 models. 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 





$1,250; SM sedan, $1,120, $1,115, $950; | SM club coupe, $1,300. ‘46 FM sedan 
FM sedan, $1,185, $1,280, $1,110, $1,170. $1,100. ‘41 conv., $900; MD 2-dr., $810 
'46 FM sedan, $860, $975. °'41 sedan,| MD 2-dr., $745; SD sedan, $675. ‘39 
$775, $765, $600, $665. °40 sedan, $500, | business coupe, $460. ‘38 sedan, $590 
$350. ‘39 sedan, $445, $270; business | '34 sedan, $135. 

coupe, $565, $350; 1%-ton truck, $140. | CHRYSLER—'42 Saratoga sedan, $625. 


LINCOLN—’'49 Cosmopolitan sedan, $2,210. "38 %-ton truck, $120. ‘37 sedan, $210, | . ; . 
MEROURY—'49 sedan, $1,120. °48 ‘club| $180, $120, $72.’ °36 sedan, $87. °35 se- | DCSOTO—'46 Custom sedan, $1,150. 
coupe, $1,205. ‘47 club coupe, $1,275. dan, $47, $67. ‘33 sedan, $60 Oe 46 conv., $1,375; Custom sedan 
6 sedan, $1,070, $1,035. CHRYSLER—'41 sedan, $650 _— 
NASH—'47 (600) sedan, $810. ‘46 (600) | CROSLEY—’47 aa A FORD—'49 Custom (8) 2-dr., $1,610; Cus 
sedan, $760. | ISLE 47 sedan, $230. tom 2-dr., $1,485. ‘47 SD (8) sedan 
PACKARD—'49 Custom sedan, $1,550; sta- | DeSOTO—’'40 business coupe, $280. $1,080. ‘41 (S) 2-dr., $410. 
tion wagon, $1,500. ‘47 sedan, $1,160. | nonGE—'41 sedan, $465, $520. ‘40 1-ton | MERCURY—’49 sedan, $1,620. °47 sedan 
46 Clipper sedan, $1,150. 390. | o,P2nel. $335. 37 sedan, $55. $1,030. 
| PLYMOUTH—'48 ine eae een = - | FORD—'47 sedan, $1,030, $1,180, $1,095; | NASH—'49 (600) sedan, $1,750. 
47 SD sedan, $1,085. '46 Deluxe eaae. club coupe, $1,100; half-ton pickup, $625. | OLDSMOBILE —'47 (98) sedan, $1,350 
RR og _— sedan, $480;/ +46 sedan, $850, $930, $1,005. 42 busi-| 46 (76) sedan, $1,170. 
| —~ . , — | ness coupe, $485; sedan, $555, $420. ‘41 | PACKARD—’'42 (160) sedan, $635. 
ae wo.” Tar Denne sedan, = sedan, $425, $380, $530. °40 1%-ton| PLYMOUTH — ‘47 Deluxe sedan, $1,060 
4 VT 2 e ~ Amey — (6) se "4 truck, $220; sedan, $600, $450. '39 se-| ‘41 SD 2-dr., $635. '39 2-dr., $320, 
$1,305. 9 18, Streamliner (8) sedan, $1.-| dan, $300; club coupe, $420. "37 sedan, | PONTIAC—'47 Torpedo sedan, $1,150. '46 
dan, $450 (6) club coupe, $390. Se- | $60, $170; business coupe, $150. ‘36 se-| Streamliner sedan, $1,200. ‘42 Stream 
ronan mon ’ dan, $120, $97. 35 sedan, $140. '32| liner sedanette, $725. "41 + sedanette 
STUDEBAKER—'48 1%4-ton truck, $520. | (8)’ sedan, $400. °30 sedan, $135, $460. °40 club coupe, $590. 
FRAZER—'48 sedan, $1,150. MISCELLANEOUS—G.M.C. %-ton pickup 
QUINCY, ILL. MERCURY—'49 station wagon, $1,855. '41| $635. 
‘ club coupe, $520. 
(Quincy Auto Auction. Sale every Fri- | pLYMOUTH—’48 club coupe, $1,440. °47 CI EVELAND 
day. Prices are for sale of May 6.) sedan, $700, $1,000, $1,080. ‘46 sedan, sass V Es 
aoe _ out of every six cars $1,000, $890, $930. ‘41 sedan, $485, $535. (McDermott-Schuele Motors. Sale every 
a i. ‘ ‘39 sedan, $365, $270. ‘38 sedan, $145, | Friday. Prices are for sale of May 6.) 
BUICK—'48 —, ee i . 47| $205, $200. °37 sedan, $180. '35 sedan.| (Sold 27 units out of 53 offerings.) 
Super a. $1,380. S a. sedan- $55. '32 sedan, $65. BUICK—'48 RM sedan, $1,980 
ette, $695; Super sedan, $805, $730; Spe- | pONTIAC—'47 sedan, $1,280, $800, $1,315; | CADILLAC—'46 (62) club coupe, $1,730 
cial sedan, $505, $610; RM sedan, $680. club coupe, $1,100. '39 sedan, $430, ao " 7 ' ' Ro 
'39 Special coupe, $220. ; = ‘ ai CHEVROLET—'48 FL sedan, $1,645. 47 
CHEVROLET—’'48 FM club coupe, $1,425; $320, $550. ‘37 sedan, $75, $50. | SM _ sedan, $1,030, $1,645, $1,125. ‘46 
FM sedan, $1,445. ‘4 lub e, “= de coal SM sedan, $1,075. ‘41 SD sedan, $530 
ee ee KANSAS CITY '40 SD club coupe, $420. 
‘ CHRYSLER—’37 Royal sedan, $125. 
(Kansas City Automobile Auction. Sale DODGE—'48 club coupe, $1,275. 
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“WHY WE CHOSE KARDEX VISIBLE. 
After seeing all kinds of systems in 
use in companies similiar to ours, we 





day. 
BUICK—’48 


|}every Wednesday. Prices are for sale of 

May 4.) 

(Retail market good. Lower-priced 

cars more in demand. Truck market 
| pleking up. Sold 163 units out of 251 
| Offerings.) 

BUICK—'49 Super 2-dr., $2,590. ‘47 Super 
4-dr., $1,475; Super 2-dr., $1,402. ‘41 
Super sedanette, $602; Special 2-dr., $767. 
'40 Special 4-dr., $570. 

| CADILLAC—'48 (62) 4-dr., $2,922. ‘42 
| (62) 4-dr., $1,385. 

CHEVROLET—'48 FL 2-dr., $1,505, §$1,- 
365, $1,202; SM 4-dr., $1,460, $1,312, 
$1,005, $1,002. ‘47 FM conv., $1,495. 
"46 SM 2-dr., $1,095, $1,010, $980. ‘41 
Deluxe conv., $752; Deluxe 2-dr., $695, 

| $605, $587, $530. 
| CHRYSLER — ‘48 Windsor 4-dr., $1,825, 
$1,670. °42 conv., $515. 

DODGE—'47 half-ton pickup, $865. ‘46 
half-ton pickup, $450. 

FORD—'49 (8) 2-dr., $1,580, $1,437, $1,- 
430; (8) 4-dr., $1,555. '48 (8) 2-dr., 
$1,332, $1,200; (6) club coupe, $1,115. 
‘47 (8) club coupe, $1,037, $1,250; (8) 
conv., $1,360. 

HUDSON—'42 (6) 4-dr., $425. "41 (6) 
4-dr., $317. 

KAISER—'46 4-dr., $835. 

MERCURY—'47 club coupe, $1,310. ‘46 
4-dr., $1,095. 

NASH—’41 club coupe, $505. 

OLDSMOBILE—'46 (76) 2-dr., $1,180. °'40 
(76) 2-dr., $352. 

PACKARD—’'48 4-dr., $1,825. 

PLYMOUTH—’'49 club coupe, $2,010. ‘48 
club coupe, $1,472. ‘47 4-dr., $837. ‘46 
2-dr., $880. 

PONTIAC—'47 (6) 4-dr., $905, $975; (8) 
2-dr., $1,478. ‘46 (8) 4-dr., $1,302; (6) 
2-dr., $1,175. °41 (8) 2-dr., $715. 

STUDEBAKER — '40 Commander 4-dr., 


$400. 


WILLYS—'48 station wagon, $1,030. 


AKRON 
(Akron Auto Auction. Sale every Thurs- 
Prices are for sale of May 5.) 
(Sold 52 units out of 95 offerings.) 
RM conv., $1,985. ’°47 RM 
sedan, $1,450; Super station wagon, §$1,- 
500. ‘42 Super sedan, $925. ‘39 Special 
sedan, $535. 


CHEVROLET—'48 FL aerosedan, $1,510, 
$1,480; SM sedan, $1,260. '47 FM se- | 
dan, $1,250; SM sedan, $1,180. ‘46 FL 
aerosedan, $1,220; FM sedan, $1,115, 
$1,010, $1,065. °41 SD sedan, $675, $535. 

| CHRYSLER—’41 Royal sedan, $610. ‘40 
Windsor sedan, $650. 

| DeSOTO—-'41 Custom 4-dr., $600. 











FORD—'47 SD 2-dr., $780. ‘46 SD 4-dr 
$940. ‘41 SD 2-dr., $385. 

LINCOLN—'47 conv., $1,580. ‘39 sedan, 
$160. 

MERCURY—'17 conv., $1,400. 

NASH—'46 (600) sedan, $770. 

OLDSMOBILE — ‘48 (98) sedan, $1,950 
‘40 (76) club coupe, $525. "39 conv. 
$520, $345. 

PLYMOUTH—'41 SD sedan, $510, $700; 
SD sedan, $630. 

PONTIAC—'48 Torpedo (8) sedan coupe, 
$1,635. ‘41 sedan, $450. 


STUDEBAKER 
coupe, $1,275. 


SOUTH BEND 


(South Bend Auto Auction Co Sale 
every Friday. Prices are for sale of Apr 
29.) 


(Retail very spotty. 


‘47 Commander club 


Clean cars in de- 


mand. Sold 45 units out of 74 offer- 
ings.) 

BUICK—'49 Super 4-dr., $2,650. °47 Super 
econv., $1,575. °46 Super 4-dr., $1,090. 

| CHEVROLET—'48 FL aerosedan, $1,550 
$1,515, $1,500. ‘47 FL aerosedan, §1,- 
350, $1,310; FL 4-dr., $1,285. "46 FM 
4-dr., $1,070; 2-dr., $1,110. ‘41 club 


coupe, $610, $605; 2-dr., $530. 


DODGE—'49 Custom (8) 2-dr., $1,625. ‘48 
SD 4-dr., $1,310. ‘39 4-dr., $305. 

FORD—'48 SD (8) 4-dr., $1,300, $1,275, 
$1,305; club coupe, $1,405. ‘47 SD (6) 

| 2-dr., $960; SD (8) 2-dr., $1,090, $1,115. 
‘46 SD (8) 4-dr., $970. ‘41 (8) 2-dr., 
$540. "40 (8) 2-dr., $410. "36 (85) 
2-dr., $165. 

HUDSON—’40 (8) 4-dr., $300. 

OLDSMOBILE—'47 (66) 4-dr., $1,190. 


| PLYMOUTH—'48 SD 4-dr., $1,300. ‘47 SD 
| 4-dr., $900. ‘41 2-dr., $490. 
PONTIAC—'41 (8) 2-dr., $490, $600. ‘38 





2-dr., $385. ‘35 2-dr., $55. 


| STUDEBAKER—'49 Champion Rega! De- 


| luxe, 4-dr., $1,890. ‘48 Champion 4-dr., 
$1,485, $1,470, $1,400; club coupe, $1,510 
‘47 Champion 2-dr., $1,205, $1,180, $1, 


| 090. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Apr. 29.) 
(Sale active. Sold 153 units out of 212 
offerings.) 
BUICK—’'49 RM 4-dr., $2,700, $2,525; Super 
(Dynafiow) 4-dr., $2,660; Super sedanette, 
| $2,550. '46 RM 4-dr., $1,210. ‘41 Special 
| sedanette, $600. 
| CADILLAC—'48 (62) sedanette, $2,700, °47 
| (62) 4-dr., $2,150. 


| 
. ° _ FORD—'49 Custom club coupe, $1,550. ‘48 |... 24? Zz : 
decided unanimously on Kardex Visi- | SD club coupe, $1,340 ay vy sedan | CHEVROLET 49 FL Deluxe aerosedan 
a oan oe ake So ae > ~Y 1,927, $1,900; half-ton pickup, $1,325 
“ » | $1,210, $1,150. '’46 Deluxe sedan, $1,025.| §$ : 4 p 92,050; 
ble. It not only gives us our 3 “musts 3900 = Deluxe sedan, $550. $525. 40| ‘47ton pickup, $1,380; SL Deluxe ‘club 
. i. . ’ ' owe . Q ’ * secs R 
but requires a lot less clerical effort. Deluxe coupe, $355. ie See. arc SaPnOSeeR, EB,E08. 
had | LINCOLN—’49 sedan, $1,955. $ ‘550, $ » 50 o eetmaster 4-dr., $1,450, 
nd the change-over was easy— MERCURY—'49 sedan, $1,935, $1,825. °47| $1,285. 47 Fleetmaster conv., $1,250 
Remington Rand installation experts sedan, $1,200. '46 club coupe, $1,125. cee ee 
: NASH—'46 (600) sedan, $910. ‘41 Am- carat? han ties ’ 
handled the whole job.” bassador sedan, $405. CHRYSLER 49 Windsor club coupe, $2,- 
OLDSMOBILE—'41 (76) club coupe, $615. | , 525, $2,450. . 
| PACKARD—’37 Super (8) sedan, $500. DeSOTO 16 Custom club coupe, $1,300. 
PLYMOUTH—'49 SD_ sedan 35. 47 | DODGE "48 Deluxe 4-dr., $1,500. °47 Cus- 
SD sedan, $1,225, $1,160. | SD sedan, tom club coupe, $1,325, $1,405. ‘46 Cus- 
$1,010, $1,000. °41 SD sedan, $710, $635, tom 4-dr., $1,000 
Sse * sedan, $710, $635, | -oRD—'49' Custom conv., $1,885, $1,820; 
PONTIAC —'46 (6) conv., $1,315. '42| half-ton (6) pickup, $1,290; %-ton (8) 





pickup, $1,500; Custom (8) 4-dr., $1,730, 


‘41 Stream- na os 208 7 
$1,673, $1,635, $1,579, $1,500; Custom (8) 


Streamliner (6) sedan, $680. 









li 3 tlub ¢ 650. "40 Special 

ote “aaen ub coupe, $65 30 Specie club coupe, $1,540, $1,500; (8) 4-dr., $1,- 
| MISCEREANKEOUS—'40 LaSalle sedan,| 550: (8) 4-dr., $1,509, $1,485. ‘48 8D 
— FOU asalie sedan, | 2-dr., $1,405, $1,350, $1,280, $1,160, °47 
- SD 2-dr., $1,200. ‘46 SD 4-dr., $1,125, 
" $1,100, $1,000, 2 at $875. ‘41 Deluxe 

| PHILADELPHIA 2-dr., $650, $525. 
(Harry D, Gilbert. HUDSON—’49 (6) club coupe, $1,950. ‘48 


Sale every Tuesday. 

Prices are for sale of May 3.) | 

| (Demand greater than last week and 

| prices slightly higher. Sold 50 percent | 
of offerings.) 

| BUICK—’'48 RM sedan, $1,790. ‘46 Super | 
sedan, $1,375; Super sedan, $1,370. 


CADILLAC—’'41 (61) sedan, $1,000. 
CHEVROLET—’'49 SL Deluxe 2-dr., $1,910; 
%-ton pickup, $1,300. ’48 SM _ club 


coupe, $1,335. ‘47 FL aerosedan, $1,245; | 








Commodore (8) 4-dr., $1,600; Commodore 
(6) 4-dr., $1,210. 
LINCOLN—'49 sedan 4-dr., $2,125. 
MERCURY—'49 2-dr., $1,840, $1,850, §$1,- 
800; conv., $2,310. '47 club coupe, $1,300; 
4-dr., $1,295. ‘46 2-dr., $900, 


OLDSMOBILE—'48 (98) 4-dr., $1,850. ‘47 
(68) sedanette, $1,300. 
PLYMOUTH ‘49 SD 2-dr., $1,650; SD 


(Continued on Page 33, Col, 1) 
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Sun Electric Set “a 
To Open Detroit 


| 
| 











‘ 
) 
(Continued from Page 32) I raining Center 
arch 4-dr., $1,850. ‘48 SD club coupe, $1,300. 4-dr., $1,400. ‘47 SD club coupe, $1,185. 
108 = SD conv., $1,225; SD club coupe, $1,- |PONTIAOQ—'47 sedan coupe, $1,155. ‘46 DETROIT.—A new-type techni- 
” 175. 4-dr., $1,095; sedan coupe, $1,170. ‘41 ini ‘ 
"661 PONTIAC—'49 (8) 4-dr., $2,550; (6) 4-dr., 2-dr., $570. ‘40 business coupe, $300 cal training center for automotive 
|,308 page PO le cb) bie oe 45) Sedan- | WILLYS—'46 station wagon, $650 mechanics in Detroit and Michigan 
|,139 WILLYS—'48 Jeep, $785. '47 station wagon, will be thrown open for inspection 
$950; 1-ton pickup, $850; station wagon, | ALBANY here this week sctri 
767 1,000, $990 y un ectric 
695 $1,000, $9 | (Tim Anspach’s Dealer Auto Auction. Corp., Chicago. 
580 LOUISVILLE Sale avery Monday. Prices are for sale of The center located at 4229 C 
SV . May 2.) . cated a ass 
eee (auee Auction Gales. Gale every Tucetas (anes wee ton. ae pieces moved Ave., is the fifth of 30 planned by 
’ ind Friday. Prices are for sale of May 3.) | 4, y- jogs and misfits sold cheaper Sun throughout the U.S, In order 
(Sold 71 units out of 135 offerings.) | cane — Scanian to bett f he f. 
RUICK—'41 sedan $300, $600. 39 sedan, |__ferings.) etter care for the factory men 
, all $810. | BUICK—'48 RM conv., $2,000; RM_4-dr., and dealers who are expected to 
o CADILLAC—’'46 (62) sedan, $1,760 $1,710. ‘47 RM 4-dr., $1,530; Special SUN'S THEATER—In addition to three other classrooms, the new Sun Electric Corp. branch visit th latest s h 
CHEVROLET—'49 SL Deluxe sedan 4-dr.,| 2-dr., $1,430; Super conv., $1,625; Super | and technical training facility at 4229 Cass Ave., Detroit, has a complete theater equipped e latest center, un as 
$1,945, $1,840. '48 FM 2-dr., $1,400, $1,-| 2-dr., $1,640. ‘46 RM 4-dr., $1,390, ‘41 with projection equipment as well as a large screen and spotlights for the use of factory arranged a four-day program. 
antan 135. ‘47 FL aerosedan, $1,365. "46 FM | Special 4-dr., $550. | technical departments in schooling their own dealers’ men on ‘'how-to-do-it'’ procedures on Tomorrow (May 17) has been ar- 
$811 sedan 4-dr., $1,150, $1,085, $1,050. °41 | CADILLAC—’42 Special 4-dr., $1,325. °41 | new vehicles. This technical training facility is the fifth of 30 such centers planned for the 
5” +36 sedan, $785, $760, $560. '40 sedan, $750,| (61) 4-dr., $910 U.S. It is to be opened and shown to factory men and dealers of the area May 17-20. ranged for _members of the press 
$590 a '39 sedan, $440, $305. '38 se- | CHEVROLET i 2, 2 re SS Ia te and executives of the Ford and 
. , .990, $1,910, $1,935. °48 SM 4-dr. - an i - ivisi 
a PODGE—'39 sedan, $165. | 320,"91,290. 47 FM Acar... $1,120; FL | COnV.. $850. half-ton rack body, $290. Magnuson Builds Sauer oe 
5 FORD—'49 conv., $1,860. ‘41 sedan, $565, | aerosedan, $1,360. '46 FM 4-dr., $1,175; | HUDSON—'49 Super (6) club coupe, $1,950. otor Co. 
, mone as aeaan soon, 48 ondan [o Mab Tart Sake, HNOas: Sige | RANIER tr. 70 Magwenon Motoe Ge. (Ford) ta) Welnesday Jo sebetaled a4 Gens 
s . § ° ei. 5e , : - es ade . a - . j wr “47 % i 
— $810. CHRYSLER—"41 Royal 4-dr $715 ‘9g | MERCURY— 47 station wagon, $1,170. building a 60-by-80 foot garage eral Motors day for executives of 
i MERCURY—'47 sedan, $930 i-dr.. $140 : | PLYMOUTH—'49 SD club coupe, $1,450. | hyilding at Blackduck, Minn. ac-|*%€ corporation and its divisions. 
Bn PLYMOUTH—'49 SD sedan, $1.340, $1,800. | nonge ‘47 Custom 4-dr., $1,225, $1,360;| |48 Deluxe 2-dr., $1,410; SD 4-dr., $1,420. | 8 , , Thursd h b : 
§ '42 sedan, $700, $625. ‘39 sedan, $465, Deluxe business coupe $950." °41 Deluxe |_ “47 SD station wagon, $1,170. cording to owner Fred Magnuson. | tty ay has been set aside for 
atin ree ac—49 (8) sedan. $2.265, $2.205.| 4:4T:, $700; Custom ‘4-dr., $370, $460; | PONTIAC—'48 Torpedo (6) sedanette, $1,-| Rear section of the new garage executives of Chrysler Corp. and 
: i; oe $1.300. °42 s ; $775 al Custom 2-dr., $420 39 Deluxe 4-dr., 710. *46 Torpedo (8) business coupe, $1,- | wit) p t ted th its divisions, and officials of Nash, 
nan ee enon 1) $310, | 060, $1,270, e constructed over the preS- | Hudson, Packard and Willys. Fri- 
. 2 Sia : — FORD "49 Custom (8) 4-dr., $1,650; Cus- | STUDEBAKER-—-'48 Commander (8) 4-dr.,| ent quarters to be kept in opera- ‘ll , . 
$1,350 ; ; ee Can tte (6). ee |e . q ne Kept * pe day will be the day for dealers and 
DENVER coupe, $1.650.. °47 SD (8) 4-dr.. $810, | MISCELLANEOUS—'47 International nait- | 40M until construction is finished | executives of oil and tire com- 
$1,060 (Denver Auto Auction, Inc. Jack Layton $1,070; SD (8) 2-dr., $910. ‘40 SD (8) ton pickup, $700 and then razed. | panies. 
0, and Harry Henry, owners, Sale every . - . c ae 7 = 7 
0. ‘46 Tuesday at Englewood, Colo Prices are 
jtream for sale of May 3.) 
anette (Demand only fair. Prices continued to 
drop.) 
pickup BUICK—'4S Super 4-dr., $1,875. ‘47 Special 
4-dr., $1,260. ‘41 Special 4-dr., $630. ‘38 
Special 4-dr., $335. 
CADILLAC—'42 (62) sedan coupe, $1,190 
CHEVROLET — '49 FL Deluxe aerosedan, 
every $2,100; FL aerosedan, $2,035. ‘48 FL 
6.) aerosedan, $1,580; SM 4-dr., $1,380; SM 
gS.) 2-dr.. $1,335. ‘47 FL aerosedan, $1,430; 
FM 2-dr., $1,310; half-ton pickup, $1,200 EL TT a re 
730. ‘46 FL aerosedan, $1,250. ‘42 FL aero- | 





a 47 sedan, $795. 
46 FORD —'49 (8) 2-dr., $1,610; (8) 4-dr., 7 
$530 $1,500. °48 SD (8) 2-dr., $1,280, $1,375 
‘47 Deluxe (8) club coupe, $1,230; SD (8) 
2-dr.. $1,110. ‘46 (8) station wagon, 
$1,100; SD (8) club coupe, $980. ‘31 ‘‘A”’ 
4-dr 4-dr., $155. cd 
FRAZER—-49 Manhattan 4-dr., $1,675 
sedan, HUDSON-—'48 Commodore (8) 4-dr., $1,640 


°47 Super (6) 4-dr., $890 
NASH—’'30 4-dr., $50. 
OLDSMOBILE—’"49 (98) 2-dr., $2,510. ‘47 





51,950 ai 4-dr., $1,150. 
C y PONTIAC—'42 (6) 4-dr., $615. 
a WILLYS — ‘47 %-ton pickup, $675 "46 Yes, the photo at the left was 
$700; Jeep, $590. deliberately “posed.” It was 
coupe CONCORD, MASS. staged to show how eight me- 
club (Concord Auto Auction, Inc, Sales every chanics can work with plenty 
of “elbow room” under a car 


Monday and Friday. Prices are partial list- 
ing of sales of Apr. 29-May 2.) 

(Sold 229 units out of 369 offerings.) 
BUICK —’'49 RM sedanette, $2,800 "48 


raised on the Globe 2-Post 
Hoist. Contrast this scene 


Sale Super sedanette, $1,850, $1,900. ‘42 Super 
, Apr sedan, $525. ‘41 Special sedanette, $710, with the old fashioned way 
$800; 7-passenger limousine, $510 38 e . 
ae Special sedan, $280. where just one mechanic, 
: CADILLAC—'*46 (62) sedan, $1,775. ‘42 : ; 
” (61) sedanette, $985. ‘41 (62) sedan, lying flat on his back under- 
s $1,000. '39 (75) sedan, $500. : 
-— CHEVROLET—'49 SL sedan, $1,875; FL neath the car, 8 cramped for 
1.850 Deluxe sedan, $1,980. ‘48 SM_ sedan, space and restricted in work- 
: $1,000, $1,100; FM conv., $1,625. ‘47 FM ‘ : 
3 o conv., $1,225, $1.375; SM club coupe, $1,- ing efficiency. Here’s further 
int 250, $1,210; SM sedan, $1,225, $1,235; 
club oN el hg eH proof why car dealers, garage 
48 ~ sedan, $1,050; yo pickup, $750; | owners and service station 
"M sedan. $1,000, 045. °41 SD sedan, . 
1,275. $710, $660, $790. °40 SD club coupe. $755; operators everywhere are in- 
> (6) — $390. ‘39 sedan, $350, $575, $425, creasing service profits from 
1,115 650. : 
9-dr. DODGE—'41 sedan, $325, $375. '39 sedan, 30% to 50% with Globe 
(85) $335, $295. ‘37 conv. conv., $290 Hoists 


FORD—'49 Custom (8) club coupe, $1,540; 

(8) sedan, $1,575. ‘48 Deluxe sedan, $1,- 
150, $1,000, $1,200. ‘47 Deluxe (6) club | 

i7 SD coupe, $930; (6) sedan, $990. ‘46 sedan, 
$925, $965. ‘41 Deluxe sedan, $500, $435; 


‘ 6) sedan, $435. '40 sedan, $375, $400, e © 
" $105 "30 sedan, $315. °°38 sedan, $375 Extra GLOBE Features Like These Mean Extra Profits In Motor Service . . . 


'37 conv., $475. °34 1%-ton van, $300 





U. 6. and FOREIGN PATENTS PENDING 


De- 











4-dr.. LINCOLN—’'39 Zephyr sedan, $365. 
1,510 MERCURY-—'49 station wagon, $2,150. ‘47 
$1, club coupe, $1,175, $1,350, $1,275. ‘40 
club coupe, $475. 
NASH—’47 (600) sedan, $1,000. ‘34 sedan, 
$155. 
OLDSMOBILE—’'49 (SS) sedanette, $2,400; 
every (98) sedan, $2,600. ‘47 (76) sedan, $1,- 
250, $1,400, $1,280. 41 (98) club coupe, 
212 $500. ‘40 sedan, $350. 
PACKARD—'46 Clipper sedan, $1,050 
Super PLYMOUTH—'49 Deluxe sedan, $1,845. ‘47 
1ette, SD conv., $1,375. ‘46 sedan, $865 12 
ecial sedan >. ‘41 conv., $660 | : shoces : 
rONTIAG 48 Soomuaaien (8S) sedanette, HANDLES OFF- pueeuaese longer one. EDGE MOUNTED seoenter —— QUICK JACK anaes aes. No 
'47 1.910 ‘47 Torpedo (8) conv.. $1,310 ing plunger; arger an wider rang crawling or stretching to 
‘Ne Streamliner ‘3 sedanette, $1 200. 41 CENTER LOADS bearings further apart. BLADE RAILS of wheel bases. SPOTTING position jacks under car. 
2dan (8) conv., $615, $585. "40 (6) sedan 
»325; $565. ‘37 (6) coupe, $225 
club STUDEBAKER—'41 Champion sedan, $500 
,600, 39 sedan, $325. 
,450 
5 . 
.250. DETROIT 


‘Aptco Auto Auction Sale every Wednes 
$2, lay. Prices are for sale of May 4.) 

(Market very good, Many out-of-town 
0 buyers present. Sold 44 units out of 61 





Cus- offerings.) 
Cus- BURCK—'48 Super 4-dr., $1,775 47 Super P P 
as 25 325 $1, 2 : : : : 
820; ae =e, —.589 we oe.. © —_ SMOOTH Slot-recessed blade rails. Au- UNOBSTRUCTED No inconvenient slid- COSTS LESS L¢%s, excavating, due to 
(8) ( ADILLA(C 41 (61) conv $800; (61) FLOOR tomatic slot cover doors can FLOOR ing mechanisms to fixed position cylinders. 
730 2-dr., $310. ; a" be funished if desired. clutter floor area. TO INSTALL Simplified design, 
roe CHEVROLET—'48 FL aerosedan, $1,550 
b (8) SM business coupe, $1,285 47 club 


“. coupe, $1,275. ‘46 SM 2-dr., $950. ‘41 
8D 2-dr., $450, $535, $385; coupe, $600 
mf CHRYSLER——'42 4-dr., $800. | ‘41 2-dr 
125, $480. 
luxe DODGE—'41 2-dr., $350. '46 club coupe, 7 
48 $1,000; business coupe, $900. ; 
FORD—'48 4-dr., $1,110. '47 Deluxe 2-dr., [; 






dore $985. 46 2-dr., $910; half-ton pickup, 
$575. ‘41 4-dr., $500; 2-dr., $460 °40 

-. 4-dr., $555. 36 2-dr., $410 ; THE “BEST” LIFT ... SAFER, SMOOTHER, QUICKER 
aan. HUDSON—'46 cab pickup, $650 
300; KAISER—'47 4-dr., $310 GLOBE HOIST COMPANY « Philadelphia 18, Pa. © Des Moines 6, lowa 
47 LINCOLN—'49 Cosmopolitan 4-dr., $2,125 

. MEKCURY—'47 4-dr., $1,060. ‘46 2-dr 
an $950; 4-dr., $900. '41 4-dr., $530. America's Most Complete Line of Hydraulic and Electric Lifts .. . Automobile, Bus, Truck, Double-Duty, Industrial 
f NASH—'42 4-dr., $500. 


PLYMOUTH-~'48 SD 4-dr., $1,395; Deluxe 
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Both Individuals, Corporations wD 4:5 
States Increase Burden on Income 


(Continued from Page 1) 


ments already being made there. 
A graduated income tax bill also 
is pending in Massachusetts. Bills 
for both higher and lower state 
income taxes have been introduced 
in the South Carolina legislature. 
A bill backed by Gov. Ernest 
W. Gibson to boost the rates of 
Vermont’s graduated income tax 
is headed for enactment. Rates 
for the lowest income group 
would be upped % percent by 
the bill, while those in other in- 
come classifications would be 1 
percent more for each step. 
Gov. Oscar Rennebohm proposes 
an increase of % percent in all 
brackets of state individual and 
corporate income taxes in Wis- 


consin. 
A BILL to keep Iowa state in- 
-& come tax rates at their present 
level, which is 25 percent lower 
than before the war, was given 
final approval. Also enacted was a 
measure authorizing the Iowa Tax 
Commission to use a “short form” 
in state income tax returns. Pro- 
posals to both increase and reduce 
the Iowa tax were rejected. 

Montana’s legislature killed a 
proposal which would have more 
than doubled state income tax 
rates, while a suggested boost in 
North Carolina’s personal income 
tax rates also was rejected. 

New individual or corporate in- 
come taxes, or both, are pending 
in Connecticut, Michigan, Nebras- 


* * * 


ka and New Hampshire, but were | 


rejected in Maine, New Jersey, | 
Pennsylvania, Rhode Island and 
Washington. 


Gov. Chester Bowles wants to 
replace Connecticut’s sales tax 
with a graduated income tax rang- 
ing from 2 percent on the first 
$1,000 of taxable income to 7 per- 
cent on taxable income above $9,- 
000. He also would raise the state 
corporation tax from 3 to 4 per- 
cent of net profits. Both proposals 
at this writing appeared unlikely 
to win legislative passage. 

+ + > 


J NACTMENT of a 4 percent cor- 
porate income tax is advocated 
in Michigan by Gov. G. Mennen 
Williams in the face of strong op- 
position. An individual income tax 
bill is pending in Nebraska, while 
in New Hampshire a 1 percent tax 
on net earned income is proposed 
by Gov. Sherman Adams. 

A 2 percent income tax bill, pro- 
posed both by itself and in com- 
bination with a sales tax measure, 
failed to win sufficient backing for 
passage in the Maine legislature. 
A ClIO-backed proposal for a 4 
percent tax on the net profits of 
corporations earning over $25,000 a 
year got nowhere in the New Jer- 
sey legislature. 

Pennsylvania’s legislature 
killed a proposed graduated in- 
come tax, but such a measure 
may again be raised as an issue 
at the next session when meth- 
ods of financing a veterans’ bo- 
nus program come up. 

After protracted controversy, 
Gov. Arthur B. Langlie failed to 
get a flat income tax of 2 percent 
through the Washington state leg- 
islature. An unsuccessful move was 
made in Rhode Island to replace 
a sales tax with a personal income 
tax of 5 percent of the amount 





of federal tax paid by the taxpayer. 
* ” + | 


NEW income tax will be one | 
of several alternate means of | 
financing a veterans’ bonus pro- | 
gram which will be placed before 
West Virginia voters next year. 
In contrast to the spreading pres- 
sure for new and increased state 
income levies, bills reducing such 
taxes were enacted this year in 
Kansas and Maryland. The new! 
Kansas measure establishes com- 
munity property rights and _ in- 
creases allowable deductions on 
state income tax returns. 
Maryland enacted a bill return- 
ing the state tax rate on earned 
income to 2 percent. The 1947 


Chicago Dealers 42 Pct. 
Above Red Cross Quota | 





CHICAGO.—Under the chairman- 
ship of Frank H. Yarnall, president | 
of Holmes Motor Co. (Ford), the | 
automobile dealer division has ex- | 
ceeded its American Red Cross | 
fund quota of $9,000 by 42 percent. ' 


Maryland legislature had boosted 
the rate to 2% percent on 1948 

incomes, collectible this year, but 
a retail sales tax also enacted in 

1947 helped to build up a surplus 
in the interim. 

Bills to reduce income taxes also 
were introduced in a number of 
other states this year, and a meas- 
ure to repeal Missouri’s income 
tax is pending. 

* * * 

HE OVER-ALL outlook, how-| 

ever, points to heavier rather 
than less reliance by the states on 
this form of revenue. Prior to cur- 
rent-year developments, personal 
or corporate income taxes, in some 
instances both, were increased by 
at least 10 states in 1947 and 1948. 
The comparatively few actions 
taken in the same period to re- 
duce income levies were by no 
means sufficient to offset the up- 
trend. 

Thirty-four states now have 
income tax laws, with 28 taxing 
both corporate and individual in- 





| Virginia—got out of the 
tax field entirely and many others | 


fields. 


come, Connecticut, Pennsylvania 
and Rhode Island tax only cor- 

porate income. Tennessee taxes 
corporate and personal income 
from intangibles only. Delaware 
and New Hampshire tax only 
personal income, with New 

Hampshire taxing only personal 
income from intangibles. 

The postwar trend in state in- 
come taxation is a reversal of the 
pattern of the war years when two 
states—South Dakota and West 


effected substantial rate reduc- 
tions. 

The current trend also is at vari- 
ance with most plans for elimina- 
tion of duplicating taxation be- 
tween federal and state govern- 
ments. Virtually all such plans 
contemplate turning the income 
tax over to the federal government 
exclusively, with the federal gov- 
ernment, in turn, getting out of 
the excise tax and inheritance tax 


income 
| 





ao Cm 





READY FOR DRIVEAWAY AT WILLOW RUN—Mooney-Malley Motors and Maple Heighi 


Motors, Cleveland Kaiser-Frazer dealers, 


recently negotiated a fleet sale of 16 Kaise 


Traveler utility sedans for salesmen of Permanente Products Co., of Oakland, Calif. W. R 
Mooney, left, of Mooney-Maliey, and Frank J. Riha, extreme right, of Maple Heights Motors 


escorted eight of the 


sales cars at Willow driveaway cottage. They are, left to right, R. A. Paisley, J. J. 
Reilly, Detroit; Tom Allison, New York; R. E. Belknap jr 


and Dave Fry, Chicago; J. P. 


Boston; George W. Kurachek, New York; Harry Hamilton and E. C. 


ermanente men who came to Willow Run for delivery of the new 


Probs! 
Matthews, Cleveland 





New Olds Offers 


‘Valiant’ Controls 


LANSING.—Special driving con- 
trols for physically handicapped 
persons are now available for in- 
Stallation on all 1949 Futuramic 
Oldsmobile models, D. E. Ralston, 
general sales manager of Oldsmo- 
bile, announced last week. 

Originally introduced in 1945 for 


|the benefit of disabled veterans of 


World War II, Oldsmobile’s Valiant 
controls are now being made avail- 
able to all handicapped drivers, 
Ralston said. Prices on many of 
these groups of controls have been 
reduced since they were first offered 
by Oldsmobile, immediately follow- 
ing the end of hostilities, he added. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 
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Quality Markets Surveyed 


Magazine Says 41 Trade Areas Constitute 
Major Outlets for Top-Price Goods 






NEW YORK.—Publication of a] excellence of stores selling quality 





revised edition of a survey entitled 
“The Primary Markets for Quality 
Merchandise” has been announced 
by the New Yorker magazine. 


The magazine considered seven 
indices in evaluating the coun- 
try’s markets for quality goods 
and services. The results show 
that 41 primary trade areas con- 
stitute the top markets of the 
U. S. according to the New 
Yorker. 

The trade area of each city of 
over 100,000 population was set up 
to include only the primary mar- 
ket served regularly by the city’s 
leading department stores, the re- 
port claims. 

The seven indices used to arrive 
at market standings were: 1. popu- 
lation; 2. retail sales; 3. general 
merchandise sales; 4. effective buy- 
ing income—net; 5. Cadillac and 
Lincoln new-car registrations; 6. 
New Yorker circulation, and 7. 


lines in volume). 

The 41 primary trade areas de- 
termined by the survey account 
for from two-thirds to four-fifths 
of the national market for quality 
goods, the report states. 


Statistics on the 41 markets are 
listed in the report with the areas 
broken down into three groups 
of 10 markets each and a fourth 
group of 11 markets. 

The top 10 markets for quality 
goods, according to the New York- 
er, are: New York, Chicago, Los 
Angeles, Philadelphia, Detroit, San 
Francisco-Oakland, Boston, Pitts- 
burgh, Cleveland and St. Louis. 

Interesting from an automotive 
standpoint is the fact that 68.21 
percent of the new Cadillacs and 
Lincolns sold in 1947 were pur- 
chased by people living in the 41 
areas listed in the survey. 

Tops in this respect is New York, 
which accounted for 15.6 percent 


r pee 





VISITORS FROM ENGLAND—Service engineers of Morris, Ltd., arrived in New York from 
England this month for a protracted stay in the U.S. Their first assignment will be to visit 
Morris dealers throughout America to discuss service policies and techniques recommended 
for the British economy cars, which have just begun to arrive here in quantity. Shown with 
a Morris convertible are (left to right): Clifford M. Baker and G. S. Kipling of the Morris 
service department; George R. Jessop and J. S. Inskip, sales representative and president, 
respectively, of J. S. Inskip, Inc., New York, eastern distributors for the cars, and Harry M. 
Rummins and Robert J. Overton of Morris. 
the New York market absorbs 
30.46 percent of New Yorker cir- 
culation while Chicago occupies 


of new Cadillacs and Lincolns. 
| Chicago was second with 7.38 per- 
|ecent and Detroit third with 6.54. 





character of stores (number and|of the total 1947 U. S. registration | The survey also points out that 


third place with 5.28 percent. 


freeze NOW/ 
t PRESTONE Z 


Ui 
BRANO Freee 


“PRESTONE” anti-freeze, America’s Number One brand, is made 
to an exclusive formula. No other anti-freeze offers your custom- 
ers the same guaranteed protection. Year after year, more and 
more motorists depend on “Prestone” anti-freeze for safe, sure, 
all-winter protection. 





Also 


Tre 


FRAN» 





We'll help you do a bang-up 
selling job for 1949! 






Place your order and take delivery early and get kit 
containing these dealer aids, plus the new 1949 “Prestone” 
anti-freeze Protection Chart. 
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The registered trade-marks “Eveready,” “‘Prestone,” and “Trek” distinguish products of 
NATIONAL CARBON COMPANY, INC. 


30 East 42nd Street, New York 17, N.Y. [TTqq Unit of Union Carbide and Carbon Corporation 
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7 Promotions 
Are Announced 
By Chevrolet 


DETROIT.—Seven promotions in 
the wholesale field organization of 
Chevrolet have been announced by 
T. H. Keating, general sales man- 
ager. They follow: 

H. P. Sattler, from zone manager, 
Detroit, to assistant manager, Great 
Lakes region, Chicago. 

H. L. Drumwright, from zone 
manager, Dallas, to assistant man- 
ager, Midwest region, Kansas City. 

R. M. Cash, from zone manager, 
New Orleans, to zone manager, 
Dallas. 

E. L. Alley, from assistant zone 
manager, Dallas, to zone manager, 
New Orleans. 

Ed Cowan jr., from zone manager, 
Norwood, O., to zone manager, De- 
troit. 

G. J. Metzger, from zone man- 
ager, Indianapolis, to zone manager, 
Norwood, O. 

L. E. Craig, from city manager, 
Cleveland, to zone manager, Indian- 
apolis. 

Sattler was named to succeed 
|F. D. McKitrick, resigned. A 20- 
| year field man with Chevrolet, Sat- 
tler joined the company as a com- 
mercial body business manager in 
Columbus. 

Drumwright fills a position left 
vacant by the transfer of W. R. Peel 
to the home office as manager of 
the national used-car department. 
Drumwright started with Chevrolet 
as a district manager in Houston 
in 1932. 


Road Etiquette 


| Emily Post Designs a Code 


For Traffic Safety 


NEW YORK.—That lady who 
has had so much influence on the 
nation’s eating habits (not what, 
but how)—Mrs. Emily Post—has 
turned her talent to traffic prob- 
lems. 

She has written a booklet under 
the sponsorship of the National 
Highway Users Conference. From 
that booklet, as reported in Look 
Magazine, here is Mrs. Post’s “Code 
of Traffic Safety”: 

1. A well-mannered driver will 
share the road, never usurping the 
| right-of-way from other vehicles or 
pedestrians. 

2. A well-behaved driver uses his 
|horn as a warning device in emer- 
|gencies and never as a bad-tem- 
| pered voice to threaten or scold. 

3. An honorable man or woman 
would no more cheat traffic regula- 
tions than cheat at games or in 
sports. 

4. Courteous pedestrians will cross 
| busy streets at intersections, re- 
| spect traffic lights and avoid dart- 
ing out from behind parked ve- 
hicles. 

5. An obliging driver will never 
fail to dim his lights when meeting 
| other cars in the dark. 

6. Well-bred people, whether driv- 
|ers or passengers, are just as con- 
| siderate of each other as are hosts 
|and guests in a drawing room. 

7. An accommodating driver 
| parks his car so as not to interfere 
|with the use of other parking 
|spaces or with the movement of 
| other vehicles. 

| §&. Orderly drivers always keep to 
|the right, except when using the 
| proper lane for turning or passing. 
| 9. A courteous driver never fails 
| to signal his intentions to stop, turn 
|or pull out. 

| 10. Considerate persons always 
drive at speeds which are reason- 
able and prudent, considering traf- 
fic, road and weather conditions. 

11. One who has any considera- 
tion for the safety of others will re- 
|frain from driving when physically 
exhausted. 
| 12. Kindly persons never show 
curiosity at the scene of an acci- 
dent and always give any assist- 
|ance that may be possible. 
| A free, individual copy of Emily 
Post’s booklet, “Motor Manners,” 
may be obtained by writing Look 
Magazine, Department M, 511 Fifth 
| Ave., New York 17, N. Y. 








‘Annual Dinner 


‘Set by CATA 


| CHICAGO.-The Chicago Auto- 
|; mobile Trade Assn. will hold its an- 
nual dinner meeting June 22, it was 
announced last week by William D. 
‘Reagan, president. 








AUTOMOTIVE NEWS, MAY 16, 1949 


Providence day since 1942, the|mobile manufacturer in a talk be- 4 
Aff : F : Providence (R. I.) Evening Bulle-| fore the York (Pa.) Rotary club. | he will make his offices in the Ne 
ecting actories and Dealers... tin came out with a record issue Nash is a large user of outdoor | | Center building. ; 


of 80 pages. The previous high was ‘ aah to it * 
76 pages, on Dec. 1, 1948. poster space in addition to s | On Nash Account 


® 2 
A Uu t oO A d V e r t 1 ~ 1 n  : 2 | newspaper, trade paper and maga- = 
£ | zine schedules. Walker Graham has joined Gey: : 
K & E Named ea Newell & Ganger, Inc., in Detroit 
as Nash Motors’ account executive 
H. W. Newell, ex- 











ABC-TV Rate Card | bate of 12% percent are among! Liberty magazine has appointed| Hutton at Esquire 


the most outstanding innovations | Keenan and Eickelberg, with offices Donald S. Hutton, formerly De- 


The American Broadcasting Co. | : ; ; 
has presented advertisers and ad- | of ABC-TV rate card No. 2. The/in San Francisco, Los Angeles and |troit manager for Liberty maga- a 


1 rebate of 12% percent ‘ 
vertising agencies with its new TV | "CW ®nnua Pp Portland, Ore., as West Coast ad- zine, has been appointed manager ; 
network rate card which goes into | (the same as in ABC radio) is | vertising representatives. lof the Detroit office of Esquire, it ee ee 










effect May 15. ‘cm — a a oe meee |is announced by Walter N. Stucks- an ai “Gees 

The new ABC-TV rate card con- | eet ae | Outdoor Program jlager, Western advertising man-| advertising, Inc., 
tains no general rate increase. The | py. Bulleti N. F. Lawler, Nash Motors’ di- | 48€- in Detroit, where 
same rate of discount will apply | ig Bulletin |rector of advertising and sales pro-| Hutton was also previously asso-| he was copy chief 





to all time classifications, daytime | Coincident with the revival of | motion outlined the successful use| ciated with This Week magazine as|and account ex- 
or evening, and a new annual re-|the first spring observance ~ of | of outdoor advertising by an auto- | Detroit representative. His appoint- | ecutive on Plym- 
ae eR pte Res RR, ore nn greg ee eT oe ee eee — ” am ae ——j|outh and other 
accounts, ae 

During the last Walker Graham 
war, he served as a lieutenant in 
the U. S. Naval Reserve and saw 
active service in the Pacific. 

Prior to that, he was copy chief 
and account executive with Grac« 
& Bement, Inc., Detroit, on Chrys 
ler, and before that, he was a copy- 
writer and junior contact man at 
McCann-Erickson, Inc., on the Ford 
account. 







































* * * 
Hudson’s Campaign 
As a supplement to the cur- 


ANOTHER PLEXIGLAS apptication | rently running “Revelation Ride” 









The FULL VIEW" Rear Window is on advertising campaign, which is 
e . > : 

of many automotive products includ- | the largest in Hudson’s history, 

the company is also releasing a 





ing wind deflectors, windshield a 
visors, radiator ornaments, escutch- new localized advertising cam- 


eons, dials and instrument paign in cities where Hudson's 
panels, now being fabricated P : sales position is first, second, 
or molded of Rohm & Hees : third, fourth or fifth among all 
_—— , ; —— makes, according to M. M. Rob- 
erts, director of advertising and 
merchandising. 

The ads are released as part of 
the Hudson dealers’ local area 
advertising program. An ad run- 
ning currently reads as follows: 

“Salt Lake City and the State 
of Utah have seen them all and 
enthusiastic buyers have placed 
the new Hudson third in sales! 

“Yes, Hudson is third in sales 
in Salt Lake City, Salt Lake 
county and the entire State of 
Utah, for March. This over- 
whelming preference by new-car 
buyers includes all makes of cars 
in all price classes!” 

+ + * 


Dealer Television 


i Hal Casey, general manager of 
Don Allen’s South Park Motors 


DEALERS ee EVERY CONVERTIBLE CAR F ; bs aod (Chevrolet) in Buffalo, says he is 


/ convinced that television will be 


NEEDS THIS ROBBINS “FULL VIEW” REAR WINDOW §a) ae oa e J an important advertising medium 


for dealers. 




























































Because it gives the driver full rear vision . . . _ aoa a South Park has a live half hour 
Adds beauty and safety to convertible oars... . oi 4 e470 we | alte Gebers preven. Be 

Is quickly, easily installed without cutting or changing the top . . . | billy music and square dancing is 

} a feature. Casey remarked that he 


“FULL VIEW” IS EASY TO SELL BECAUSE... i was surprised at the number of 


Piexicias *‘FULL VIEW” lets the driver see all that’s behind him. Approxi- a a ae cg 


mately 15” longer and 12” wider than standard windows, “FULL VIEW” LE tne Sales 

increases rear vision more than 5 times... eliminates the blind spot in ’ a _— heh Se 
backing-up. Because it’s made of PLEx1GLas—crystal-clear, weather-proof, 7c oo Bl 
shatter-resistant—“FULL VIEW” gives extra beauty to the car. And features photos of all the 1949 


because it’s much lighter in weight than glass, it’s easy on the top. j model cars in natural colors and 
. settings. Esquire describes the sup- 


“FULL VIEW” IS EASY TO INSTALL _ plement as a salute to the auto- 


eer NEW” . ‘ . : : motive trade. 
FULL VIEW” can be installed by anyone in a few minutes—without ati oes j ~2: see ab 


cutting or changing the car top. Simply unzip rear flap and drop behind 
seat—insert “FULL VIEW”—fit molded rubber flange over beltrail, 
and fasten. That’s all. 


SOLD THROUGH AUTHORIZED AUTOMOBILE DEALERS 


“FULL VIEW” is sold through authorized automobile dealers and dis- 
tributors. For information contact the manufacturer: 


JIM ROBBINS COMPANY, 21710 WOODWARD AVENUE 
DETROIT 20 (FERNDALE), MICHIGAN 





For full information concerning PLEXIGLAS in automo- 


CHEMICALS ae FOR IN tive applications, call or write our Detroit representative, 
a? an DUSTRY W. E. Biggers. 819 Fisher Building, Trinity 3-3200. 


PLEXIGLAS is a trade-mark, Reg. U. S. Pat. Off 


ew ©) &4 wa =& HAAS PLEXIGLAS — one oF tHe 
COMPANY GREAT NEW MATERIALS OF OUR TIME 
WASHINGTON SQUARE, PHILADELPHIA 5, PA. oe ADVERTISING ART—Miss Ad-Tomic of De- 


troit, so named after her selection by the Art 
Directors Club of Detroit in a citywide beauty 
} contest among advertising agency employes 
| looks over some of the original art work to 
| be displayed by Campbell-Ewald Co. in the 
) first annual Exhibition of Advertising Art at 
i the J. L. Hudson Co. May 18-28. me 250 
j pieces of art submitted by leading Detroit 
| advertising agencies will be on display. In 
real life Miss Ad-Tomic is Janet Lewis, and 
she is employed at Campbell-Ewald. At left 
|is Halsey Davidson, vice-president of Camp- 
bell-Ewald. 


Representatives in principal foreign countries 
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Used-Car Notes 





Buffalo Business Bureau 
Seeks to Clarify Financing 


BUFFALO.—The Buffalo Better | 


3usiness Bureau, Inc., has launch- 
ed a campaign to educate auto- 
mobile purchasers on the proce- 
dures of contracting with auto 
finance concerns. This step is being 
taken as a result of 
from some _ used-car purchasers 
about exorbitant finance charges 
and unsatisfactory reductions 
charges when contracts are paid 
before they are due. 

“It is not the bureau’s policy to 
tell the public how much financing | 
should cost,” Harold W. Webber, | 
general manager, said in letters) 
to dealers and financing agencies. 
“However, since the New York} 
state legislature has failed to pass | 
laws governing finance contracts, 
the Buffalo Better Business Bureau | 
has decided that the best way to 


eliminate these complaints is to | 





Visilite Filter 
Now Standard ! 
On Three Cars 


SAGINAW, Mich. — Making a 
strong bid for the sun visor market 
in the accessory field, Visilite Light 
Filters have been rated a standard 
accessory on Chevrolets, Packards 
and Nashes, it is reported by V. 
L. Jacobs, general Manager, Visi- 
lite Corp. 

Jacobs said the light filter is in- 
stalled flush on the inside of the 
windshield. On 1949 cars with 
curved windshield, he claimed, in- 
stallation can be made in one min- 
ute, without removing windshield | 
parts. 

Straight windshield cars require 
more time, he said, because remov- 
ing the centerpost and window gar- 
nish is involved. This installation 
time was placed at 20 to 30 minutes. 

“Both the people and dealers like 
the idea of a sun shield they can 
see through,” said Jacobs. “We an- 
ticipate that every popular car will 
soon be carrying Visilite as a 
standard accessory.” 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 
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NAME PLATES 


DEALERS: 


The Modern Advertising Plate 


With Customer Eye Appeal 
Write for Descriptive Brochure 





re teh 


PD ee) 


DENVER 11, COLO 


DISTRIBUTORS WANTED 


a | 





AUTOMOBILE FREIGHT CAR UNLOAD- | 
ING made easy. Special pulley and shaft | 
used with your own one-half inch heavy- | 
duty power drill lifts racks to ceiling of 
freight car in five minutes, Send check or | 
money order, 


Brunette Tool Company, Inc. 
112 Stanley Street © New Britain, Conn. 


complaints | 


in | 


| tionally 


| while the selection is large.” 


_Auto Auction Opened 


| By St. Paul Dealer 


|a special 


| been proven the quickest, 
;}method of reaching the men who want) 
|} what you have or have what you want! 
| See the back pages of this issue. 


and 2ist St. J. 
manager. 
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|}carry on an aggressive campaign | 


of public education.” 
. ew 


$76,000 in Used Cars 


Sold in Three Days 


SYRACUSE, N. Y.—-Harry How- | 
lett Corp., used-car dealer, an-| 


nounced last week that it sold $76,- | : 


432.17 worth of used cars from Mon- 
|day, May 2, at 9 a.m., 
|day, May 4, at 3 p.m. during a 
Spring used-car promotion. 

The firm used a large newspaper 
|ad to point out that during the first 
|30 hours of.the used-car event, | 


| $2,432.17 worth of automobiles were | 


bought every hour. 


Ad copy read: “By now, many | 
car from us during Harry’s Greater | 
| Value Days. You, too, can enjoy 
one of these fine cars at a sensa- 
low price if you hurry 
down and make your choice now 


* * * 


In Mobile, Ala. 


MOBILE, Ala.—The Mobile Auto | 


Auction, which opened here for 
dealers last week, reports that 44 
out of 96 offerings were moved at 
the first sale. 
Sales are held on Wednesday. Sol 
Mayer is manager. 
* * * 


Big Promotion Used 


ST. PAUL.—Kennedy Motor Sales 
is using full-page ads to push a 
stock of 300 cars. The firm adver- 
tised savings of $300 to $700 “below 
our cost” with total savings of 
$135,000. 

At the end of the first week of 
the special promotion, the firm re- 
ported it had sold more than half 
of its stock. 

* * + 


N. Y. Assn. Schedules 


Annual Dinner May 25 


NEW YORK.—The fourth an- 
nual dinner and dance of New 
York Used Car Dealers Assn. will 
be held at Bill Miller’s Riviera, 
Fort Lee, N. J., May 25. The asso- 
ciation announced last week that 
program headed by 
Danny Thomas has been arranged 
for entertainment. 

Members are urged to make res- 
ervations at the association offices, | 
1819 Broadway, New York 23. 

+ + 


a 


Ohio Group to Hold 


First Parley May 29 


COLUMBUS, O.—-First conven- 
tion of the new Ohio Used Car 
Dealers Assn. will be held Sunday, 


to Wednes- | 


| 


+district manager, Cleveland; F. A. 


| Pittsburgh; C. W. King, car distri- 


| direct mail advertising ay used in the cur- 
a 


| include a consistent, four-color campaign in | 


| magazines and a much broader coverage of 
| the automotive industry for the balance of 








3t 


ision, which is the Delco sales or- 
ganization, said the new prices 





‘Delco Cuts Price 
Of Batteries 15% prices. recent reductions in lead 


DETROIT.—Price reductions av- | 
eraging 15 percent on the complete | Klein-Weil Chevrolet 


line of Delco passenger car, truck,; A business name has been filed 

bus and tractor batteries are an-|in the Erie county clerk’s office 

jnounced by the Delco-Remy divi- for Klein-Weil Chevrolet, 1218 Main 

|sion of General Motors Corp. |St., Buffalo, by Howard Klein and 
_United Motors Service, GM divi- |Raymond P. Weil jr. 


| Dealer 'S/ you can make Extra Profits 
SELLING Mastercraft Trailers 


1/4-Ton to 4-Ton 
carrying 




























































"SCOTTY SUSKANA' — New trademark for 
|people have purchased a new used | Suskana saran fabrics is becoming a popular 


in automotive accessory and retail 


igure 
outlets through the country, according to P. | capacities 
H. Conze, sales manager, Plastic division, 






Susquehanna Mills, Inc., New York. The perky 
little scotch terrier is now appearing in all 
national, trade paper, point of Purchase and 


rent Suskana seat cover bric campaign. 
Susquehanna Mills has revised schedules to 


both the Saturday Evening Post and Look | 


the year. 









1/2 TON 
“ALL PURPOSE” TRAILER 


134" 









Four-Letter Men 
Swell Nash Roll; 
Names, That Is 


DETROIT.—In reporting the suc- 
cessive promotions of Nash (a four- 
letter word) people over the years, 
it would appear that Nash runs to} 
bumper crops of 4-letter men. 

Investigation to prove or dispel it 
revealed that 4-letter men do play 
an important part (we may even 
have missed some) in the Nash 
postwar lineup, headed by H. C. 
Doss, sales vice-president. 

Others are: C. M. Baer, car dis- 
tribution, El Segundo, Calif.; R. D. 
Bolt, zone manager, Denver; J. F. 
Buck, service manager, San Fran- 
cisco; T. A. Cody, car distribution | 
manager, Chicago; W. A. Cook, | 
service manager, Detroit; W. B. | 
Cook, district manager, Minneap- | 
olis; 2» Cota, district manager, 
New York; 

C.C. Deal, parts manager, Dallas; | 
F. M. Dehn, parts manager, Buf- 
falo; D. P. Else, assistant comp- | 
troller, Detroit; J. A. Fish, comp- | 
troller, Dallas; A. D. Gage, export 
sales, Detroit; S. K. Goge, zone 
manager, St. Louis; A. B, Gose, 
business Management Manager, 
Washington; H. M. Heil, Nash ex- 
perimental, Detroit; G. H. Herr, 









Fed. Tax 
Included 






Mastercraft Trailers are sturdy, rug- 
ged and dependable. On or off the farm 
your customers will get years of 
trouble-free, economical transporta- 
tion on all hauling jobs. Mastercrafts 
line includes cargo, dump and heavy 
duty platform trailers. 


Illustrated model is the 4 Ton “All 
Purpose” trailer with all steel body, 
exclusive dumping feature, automotive 
wheels, Timken tapered bearings . . 

designed for all around use with auto, 
truck, tractor or jeep yet sells for the 
amazingly low price of only $134.50 


with Truck 











DEALERS — a copy 
of our new illustrated 
folder and dealers 
Price list js yours for 
the asking , - Write, 
wire or phone today! 








TRAILERS 


310 MAPLE ST. 
ROCKY HILL, CONNECTICUT 





















Hohl, district manager, Kansas 
City; J. A. Huff, assistant zone 
manager, Atlanta; L. R. Hunt, as- 
sistant zone manager, Washington; 
H. J. Kern, district manager, 





May 29, at the Deshler-Wallick | 
hotel here. 
Carl Marker, president of 


NUCDA, will be the _ principal 


Set Parley Date 


MINNEAPOLIS. — The Automo- | 
tive Parts Rebuilders Assn. will 
hold its 1949 convention Oct, 20-22, 
it was announced by Norman A. 
White, APRA president. 

White reported that APRA’s na- 


been moved from Los Angeles to 


'|Chicago, where a full-time execu- | 
|R. N. Todd, tax department man- 


tive secretary will be employed. 





AUTOMOTIVE NEWS WANT ADS have 
least expensive 





BAUER-HARRINGTON IN TOLEDO—This Lincoin-Mercury dealership is at Madison Ave. 
A. Harrington is president and Ear! Bauer, 


| speaker, according to Harry Ablon,|R 4’ 
| president of the Ohio association. | phis; F, M. Lehm, car distribution 


Parts Rebuilders 


| Marr, assistant zone manager, Bos- 


| partment, Detroit; 
{rector of labor relations, Detroit; 
|J. J. Ryan, parts manager, Pitts- 


‘tional headquarters have already | 48er, New York; J. A. Sime, parts 





bution manager, Cincinnati; J. B. 
| Kipp, zone manager, San Francisco; 
Kolb, zone manager, Mem- 






























Quantity 


PRODUCTION 


of 
GREY IRON CASTINGS 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 


H. C. Loud, 
F. H. 


manager, St. Louis; 
district manager, Chicago; 


|ton; F. W. Ohms, service manager, | 
|Milwaukee; N. D. Park, district | 
manager, Atlanta; 

D. C. Ross, car distribution de- | 
D. C. Rulo, di- | 


manager, Winnipeg: J. L. Todd, as- | 
sistant export manager, Detroit; 


lager, Detroit; L. I, Webb, export 
sales engineer, Detroit; F. Weth, 
accounts payable, Detroit; F. L. PRODUCTION FOUNDRIES 


Will, comptroller, Minneapolis; R. V. 
Zens, district manager, Cincinnati. ae 


a 


ESTABLISHED 1866 


THE WHELAND COMPANY 


FOUNDRY DIVISION 


AND MANUFACTURING 
CHATTANOOGA 2, TENNESSEE 


MAIN OFFICE ae Ne Res 


secretary-treasurer and general 
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Philadelphia Dealer Push .. . 


Pulling Out All Used-Car Stops 


PHILADELPHIA.—In efforts to 
stimulate buying, Philadelphia's 
used-car dealers have pulled out all 
stops in reaching into their bags of 
salesmanship tricks. 

Lou Green and Tom Hamilton 
have pooled their interests in one 
of the first automobile auctions 
without reserve in the country. 

Unlike ordinary auctions in 
which offers are invited, in an 
auction without reserve there is 
an offer to sell merchandise to 
the highest bidder. Therefore, 
every bid creates a contract 
which is conditional on no higher 
bid being made. 

In both types of auctions the bid- 
der can withdraw his bid until the 
hammer falls, but in an auction 
without reserve the auctioneer can- 
not withdraw the car after a bid 
has been made. 

“We found the auction very suc- 
cessful,” says Lou Green. “We had 
used-car dealers present from all 
over the East. This experience 
proves that people are still in the 
market for used cars.” 

Reliable Motors has resorted to 
a different approach to help sell 
used cars in the new model 
bracket. This firm is offering a 
60-day trial period plan. The cus- 
tomer drives the car for a two- 
month period. After this time, if 
he is not satisfied he returns it 
and pays only the rental hire of 
$3 a day. During the trial period, 
Reliable Motors will service the 
car without charge, 

Caven Motors has evolved a plan 
whereby customers are given 100 
gallons of free gasoline with the 
purchase of all tagged automobiles 
sold during certain sale dates. The 
advertisements of this company ask 
potential buyers to “drive all sum- 
mer on us free.” 

Another idea to help move used 
cars has been announced by John 
B. White. He claims that his plan 
is the “most sensational news in 
automobile history.” 

He is selling his used cars on a 
full-year guarantee plan. During 
this time parts and labor are fur- 
nished free. White explains that 
this type of selling helps to end 


Bill in Congress 
Would Kill All 
U.S. Auto Taxes 


WASHINGTON.—A bill to repeal 
emergency federal automotive ex- 
cise taxes has been introduced in 
Congress by Rep. Thomas E. Mar- 
tin, Iowa Republican. 

Now in the House ways and 
means committee, of which Martin 
is a member, the bill would repeal 
all federal excise taxes now levied 
against highway users, These in- 
clude: 

On autos and motorcycles, 7 per- 
cent of manufacturer’s sale price; 
1% cents on each gallon of gaso- 
line; on trucks, buses, tractors and 
semi-trailers, 5 percent of manufac- 
turer’s sale price; lubricating oils, 
6 cents a gallon; tires, 5 cents a 
pound; inner tubes, 9 cents a 
pound, and parts and accessories, 
5 percent of manufacturer’s sale 
price. 

“For years,” Martin said, “there 
have been demands that the federal 
government cease to intrude on 
established state fields of taxation. 
There is no field of taxation in 
which this intrusion presents more 
serious results than the automotive 
tax field.” 


customers’ worries about buying 
“the other fellow’s trouble.” 

Many other dealers are conduct- 
ing remodeling and _ rebuilding 


sales. Irvin Sachs, one of the larg- 
est used-car dealers in the Quaker 
town, is conducting a public sale to 
clear his premises of $245,000 worth 
of used cars while he remodels his 
place of business. 

Another used-car dealer, Mort 


Dreer, is in the midst of a re- 


Harold B. Robinson is advertising 
the sale of “nearly new used cars 
at wholesale prices.” Cassin Mo- 
tors, Inc., says that it is practically 
“giving away” its used cars. The 
firm announces, however, that deal- 
ers will not be sold any cars for 
resale. 

A bird’s-eye view of the situation 


reveals that used-car dealers are | 


falling over each other to get rid of 





building sale. He claims to be 
selling cars below cost. 


their inventories at bargain base- 
ment prices. 


AUCTION WITHOUT RESERVE—With used-car dealers plugging hard to move used cars, 
Lou Green and Tom Hamilton recently conducted an auction which they said was one of the 


first in the country without reserve. 


nce the bidding starts, the auctioneer cannot withdraw 


a car. The dealers moved 100 cars on their lot. Hamilton is shown crying the sale. 


Md. Governor 


Set to Veto 


Bill Asked by Truckers 


ANNAPOLIS, Md.—In announc- 
ing that he would veto a contro- 
versial truck weight bill passed by 
the 1949 Maryland legislature, Gov. 
William P. Lane jr. contended it 
“not only would jeopardize existing 
bridges and highways, but would 
greatly increase the cost of future 
road construction.” 

The bill was designed mainly to 
benefit operators of fleets of trucks 
which mix concrete in transit. It 


$1 Million Lien 
Filed Against 


Kingham Firm 


LOUISVILLE.—A federal tax 
lien of $1,006,807 has been filed 
against Kingham Trailer Co., Inc., 
Louisville. 

Three officers of the company 
were convicted recently in Federal 
District Court here of failing to 
pay $669,642 in income taxes. 

Celia M. Kingham, secretary- 
treasurer, and Oliver H. Kingham, 
second vice-president, are now in 
jail. John B. Kingham, first vice- 
president and general manager, 
had been given until May 23 to 
settle his affairs before starting a 
two-year jail term. 

Meanwhile, a court plea that the 
firm be placed in receivership was 
withdrawn when the company 
bought 40 and a fraction shares of 
stock owned by Cleo K. Powell, 
daughter of the late founder of the 
company, C. H. Kingham. Purchase 
price was said to be $78,000. 

Still another receivership appeal 
suit was pending—that of Mrs. 
Powell's sister, Mrs. Glyn Tyler. 

The federal tax lien listed unpaid 
taxes for every year from 1941 
through 1945. Total included a 50 
percent fraud assessment and in- 
terest. The firm has already paid 
$300,000 of the income taxes held 
due. 

While the officers are serving 
their prison terms, a committee of 
employes is operating the firm. 











DeSOTO DISTRICT MANAGERS ATTEND TRAINING PROGRAM—Fourteen DeSoto district | 
managers are in Detroit attending a three weeks' training program at the Chrysler confer- 


ence of business management. A week of the course is devote 
The final two weeks cover the subjects in the sales analysis 
Connor, Detroit region; H. 
Hamal, Boston; R. B. 
Left to right, front: Ro 
. Miller, Seattle; H. L. 
G. A. Jardine, Syracuse; J. J. Gormely, Philadelphia; J. J. Sharp, Detroit. 


procedures and activities. 
institute. From left to right, rear: F, M. 
J. V. Stewart, Philadelphia; J. W. 
Cincinnati; R. E. Burrill, Syracuse. 
service; S. L. ta Charlotte, N. C.; I. 
¢. G. Mix, Detroit; 


to corporation and division 


R. Wilson, Pittsburgh; | 
Teiper, Pittsburgh; F. E Frame, 

W. Utley, DeSoto's director of | 
Hughes jr., St. Louis; | 


provided for a changed weight 
formula which would have per- 
mitted such trucks to carry up to 
55,000 pounds instead of 42,500 
pounds. 

Public officials claimed, however, 
that the proposed formula change 
would have increased the allowable 
gross weight for the longest trucks 
and truck-trailer combinations from 
67,500 pounds to 90,000 pounds. 

“Neither the roads nor the 
bridges in Maryland have been de- 
signed to carry burdens of this tre- 
mendous weight in day-to-day traf- 
fic,” Gov. Lane said. 

Walter F. Kneip, executive secre- 
tary of the Maryland Motor Truck 
Assn., denied that the bill would 
have allowed gross weights of 90,000 
pounds. He said the measure was 
intended only to make it possible 
for certain trucks and trailers to 
carry the loads they are licensed to 
carry. 


Chevrolet Saga 
Growth Since 1912 


Traced in Book 


DETROIT. — “The Chevrolet 
Story,” as related in a booklet with 
that title released by the company 
last week, has been one of steady 
progress from nearly 6,000 cars 
built in 1913 to a total of 21,000,000 
last August. The chronology ends 
with the debut of the 1949 line. 

Various milestone models through 
the years, plant views, war pro- 
duction and other interests of this 
largest division of General Motors 
are the subjects of frequent photos 
throughout the 24-page history. 

Another feature is a price com- 
parison. The 1912 touring sedan 
was priced at $2,150. The 1941 se- 
dan was $715. There is also a list- 
ing of the various armaments pro- 
duced during the last war. 


Auto-Lite N men MeBeas 


To Canada Sales Post 


J. Roy McLean has been ap- 
pointed sales manager of the Auto- 


| Lite Battery Sales division of Can- 


ada. He had been with Exide Bat- 
teries of Canada for many years. 


Obituaries 


Albert M. Lorenz 

BUFFALO.—Albert M. Lorenz, 50, asso- 
ciated with the automotive business for 
most of his life, died May 5 after a short 
illness. He was head of the sales depart- 
ment of the Joseph Strauss Co., Inc., at 
the time of his death. He previously was 
with the United Motor Service division of 
General Motors. 

* * * 


Mark O. Ward 
CINCINNATI.—Mark O,. Ward, manager 
of the Cincinnati district of the Replacement 
Tire Sales division of B. F. Goodrich Co., 
died here Apr. 22, following a brief illness. 
Mr. Ward had been manager of the Cincin- 
nati district since June 21, 1924. 
* * * 


Clifford H, Compton 
AMARILLO, Tex.—Clifford H, Compton, 
51, partner in Compton-Sisk Motor Co. 
(Buick), Memphis, Tex., died May 2, 





Top Trucks 


New truck registrations for 
two months, plus 40 states for 
March: 
1949 Pos. 
1—71,522 
2—33,931 
3—24,508 
4—20,629 
5—14,817 
6—12,110 
7—10,257 
8— 1,857 
9— 1,422 
10— 1,299 
11— 1,081 
12— 745 
138— 482 
14— 356 


1948 Pos. 
64,196— 1 
36,9387— 2 
25,286— 4 
29,355— 3 
14,517— 5 
11,340— 7 
14,369— 6 

2,774— 9 
2,286—11 
2,498—10 
2,866— 8 
1,386—12 

729—15 

838—14 


Make 
Chev. 
Ford 
Dodge 
Inter’! 
GMC 
Stude. 
Willys 
White 
Diam. T 
Mack 
Reo 
Divco 
Autocar 
Brockway 








| policyholders in excess of $21,000,000, 


Federal 
Crosley 
FWD 
94 Kenworth 
46 Sterling 
Total All Makes 
196,673 212,325 
For further details see page 
28, today’s issue. 


1,142—13 
507—16 
257—17 

95—18 
91—19 


15— 324 
16— 279 
106 


Gas Dealer Assn. 


In Milwaukee 
Told to Disband 


MILWAUKEE.—H olding it a 
combination in restraint of trade, 
Circuit Judge Charles L. Aarons 
last week ordered the dissolution 
of the Retail Gasoline Dealers 
Assn. of Milwaukee, Inc. 

In a 30-page opinion, the judge 
found the group guilty not only of 
intent to fix prices, but of success 
in fixing and increasing prices. 

Judge Aarons wrote: “Notices 
issued by the association to its 
members and to retail gasoline 
dealers generally disclosed unlaw- 
ful activities in attempting to tam- 
per with price structures.” 

Cited in the opinion were the 
association’s circulating of sched- 
ules of the “prevailing price of 
gasoline;” the association’s “sug- 
gestions” that scheduled prices be 
maintained; and its warnings 
against lowering scheduled prices 
“until informed by this association 
to do so.” 

Judge Aarons ordered the asso- 
ciation to forfeit $2,000 to the state 
for its activities, and each of 10 
officials or former officials of the 
group to forfeit $200. The forfeits 
were the same as fines. 

Because they were examined ad- 
versely by state officials, the judge 
granted immunity to Louis Faber, 
association executive secretary, and 
three directors. 


Tenn. Assn. Holds 


Regional Parley 


MEMPHIS. — About 200 western 
Tennessee dealers and their key 
men attended the annual spring 
regional meeting here of the Ten- 
nessee Automotive Assn. 

Featured speakers at the gather- 
ing included Herbert G. Roberts, 
TAA president; David P. Whelchel, 
executive vice-president; R. H. 
Zimmerman of NADA, and John 
Wellford, past TAA president. 





BOSTON DEALERS FIRST TO OFFER PONTIAC JU. C. 


Farm Income 
Slipped 6 Pct. 
In Jan., Feb. 


NEW YORK.—Revised figures 
show that 1949 started off with farin 
income in the U.S. running below 
the record high rate of a year ago, 
according to the Alexander Hamil- 
ton Institute, which adds that farm- 
ers’ purchasing power also was 
lower in the first two months of the 
current year than in the same pe- 
riod a year ago. 

Farm income decreases occurred 
in both January and February, the 
institute says, “with total income 
from marketings and benefit pay- 
ments during the first two months 
amounting to $4,166,000,000 this year 
as compared with $4,433,000,000 in 
the corresponding period last year, 
a reduction of 6 percent. 

“Not only income from market- 
ings but also benefit payments were 
lower than a year ago, with the lat- 
ter declining from $55,000,000 to 
$31,000,000. 

“The decrease in income from 
marketings was accounted for en- 
tirely by a 10.2 percent drop in the 
prices of farm products. Reflecting 
last year’s record large harvest, the 
quantity of products sold was 5.5 
percent larger than a year ago. 

“The farmers’ purchasing power 
as well as their income was lower 
in the first two months this year 
than in the like period last year. 
The failure of prices paid to show a 
drop commensurate with the decline 
in their income resulted in a 3.9 per- 
cent reduction in their purchasing 
power, thus extending the down- 
ward trend which began in 1947.” 


Brooklyn Picks 


"49 Committees 


BROOKLYN. — An excellent re- 
sponse to the Operation Safety 
campaign was reported last week 
by Brooklyn and Long Island Au- 
tomobile Dealers Assn. 

The association has announced 
the following committees for this 
year: 

Admissions committee — H. B. 
Seaman, chairman; J. Abbot, T. J. 
Caulfield and R. E. Lowell. Legis- 
lative committee — W. S. Hults, 
chairman; W. Klaess, R. E. Lowell 
and T. P. Terry. Finance commit- 
tee—Wm. Meyer, chairman; E. J. 
Rotchford and A. Goldstein. 

Safety and traffic committee—J. 

Abbot, chairman; E. J. Rotchford, 
W. Meyer, E. Dintenfass, W. S. 
Hults and T. B. Terry. Factory 
dealer relations committee—J. M. 
Schneider, chairman; E, P,. Roden- 
hurst, F. A. Gehrhardt, P. J. Flood, 
W. Klaess and H. H’Lavac, Special 
events committee—H. Perfit, chair- 
man; C. E. Vail, F. A, Gehrhardt 
and R. Menendez. 
* Membership committee — P. J. 
Flood, chairman; J. M. Schneider, 
A. Goldstein, W. Frame, C. J. Truel- 
son, J. G. Stewart and A. Barrett. 
Golf committee—W. S, Hults, chair- 
man; W. Klaess, H. B. Seaman, W. 
Frame and A. Barrett. 


BONDED PACT—Pointing to ar 


enlargement of the No. | bond, said to be the first of its kind in the country, is Charles N 


Kane, treasurer of the Pontiac Dealers of Metropolitan Boston. 


The Used-Car Bond is issued 


through one of the world's largest surety corporations, National Surety Corp., with surplus to 


it is stated. 


Through this copyrighted program, the 


dealers are offering the public used cars raised ‘to new-car standards of performance through 
conditioning that is guaranteed by bond, it is said. Thirty-one Pontiac dealers in metropolitan 


area pictured in current advertisements are authorized to offer bonded used cars. 
| showrooms of these dealers, used cars that have been qualified for bonding will be designated 
| by a gold service seal with blue ribbon streamers attached. 
association reviewing enlargement (from left to right): 


In the 


The executive committee of the 
Benjamin Wheaton, vice-president; 


Robert R. Longpre, secretary; Dudley Talbot, president; Charles N. Kane, treasurer, and Charles 


E. Batchelder, director. 


Mark Kolligian and Daniel Pierre, also directors, are not in the photo. 
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3 Chrysler Divisions Hit... 





Ford Pay Talks Await 
‘Speedup’ Peace 


(Continued from Page 1) 


of the UAW international executive 


board. 
+ + 


© 

JEGOTIATIONS in the Ford 

strike were reopened Tuesday 
afternoon in the midst of a series 
of gradual enforced shutdowns of 
Ford branch assembly plants and 
major vendor companies. 

Should the Rouge plant remain 
closed, spokesmen said, all Ford 
and Lincoln-Mercury assembly 
plants throughout the U.S. and 
Canada will be shut by midnight 
tonight (May 16). These plants are 
dependent on the Rouge for en- 
gines and other key parts. 

Of the 59,000 strikers at the 
Rouge, only 380 workers were di- 
rectly involved in the disputed 
production operation along the 
final assembly line in the B build- 
ing. In addition, 3,200 were on 
strike against Lincoln-Detroit. 
There are 106,000 hourly-rated 
workers in Ford plants across 
the country. 

A Lincoln-Mercury spokesman 
reported that his division’s 1,378 
retail outlets had a backlog, as of 
May 6, of 6,000 Mercurys, 1,400 
standard Lincolns and 2,800 Lincoln 
Cosmopolitans. The Ford car back- 
log as of the same date was esti- 
mated at 15,000, trucks at 21,500. 
The Rouge strike began at noon 
May 5. 

Ford suppliers were feeling the 
impact of the loss of their biggest 
customer. Continuation of the strike 
was expected to bring heavy layoffs 
at Murray Corp., Kelsey-Hayes, 
Houdaille-Hershey and many other 
firms, including at least three big 
Akron tire makers. 


cd a * 

As COMPANY and union nego- 
+4 tiators reconvened, many vet- 
eran Detroit labor observers and 
many Ford strikers, as well, were 
still wondering as to the nature of 
the underlying cause of the walk- 
out. 

A hectic weekend of press re- 


MEWA Jobbers Offer 


Supplies to Ford Dealers 

CHICAGO.—In a letter to Henry 
Ford II, president of Ford Motor | 
Co., the Motor and Equipment 
Wholesalers Assn. last week offered 
the services of its members and all 
other independent automotive 
wholesalers to assist Ford, Mercury 
and Lincoln dealers in maintaining 
their services to car owners during 
the Ford strike. 

In the letter, B. W. Ruark, 
MEWA general manager, pointed 
out that the independent whole- | 
salers have adequate stocks to as- 
sure an uninterrupted flow of top- 
quality parts, equipment, acces- 
sories and supplies to Ford dealers 
“just as in the war years when 
automobile manufacturers were en- 
gaged in all-out war production 
and when independent automotive 
wholesalers played a major role in 
keeping essential motor vehicle 
transportation in high operating 
efficiency.” 

At Ford headquarters in Dear-| 
born it was said that Ford parts 
depots and service branches as well 
as dealers were well supplied with 
parts. 











leases 
union quarters had failed to shed 
any light on the motives behind 
UAW President Walter P. Reu- 
ther’s decision to strike Ford over 
a single speedup issue while wage 
demands affecting all Ford work- 
ers were hanging fire. 

Company President Henry Ford 

II and John S. Bugas, industrial 
relations vice-president, insistent- 
ly denied that final assembly 
lines were being “sped up” to a 
point endangering employes’ 
health or safety. 

“Under the circumstances,” Ford 
asserted in a letter to all his em- 
ployes, “we cannot understand why 
a strike was called, unless it was 
promoted by some political situa- 
tion within the union.” 

The theory that political affairs 
within the union were at the root 
of the situation was finding more 
favor among impartial observers, 
who pointed out that the UAW’s 
international elections are only two 
months away and that Ford Local 


600 packs a great deal of voting | 


power with its 60,000 members. 
* * * 
(CL OsMUNISTS and party-liners, 
4 who have been hammering away 
at auto “speedups” in their press 


for over a year, have always been | 


influential in Local 600. Local Presi- 
dent Thomas Thompson was first 
elected on a Communist-backed 
ticket three years ago and then 
switched to the Reuther faction in 
1948. 


Reuther, on the eve of the strike 


deadline, sought to clarify the is- | 


sue in a proposal to the Ford man- 
agement. 

The UAW chief said the union 
was protesting against alleged pro- 
duction-rate stepups, supposedly 
effected after output time had been 
lost because of power breakdowns, 
parts shortages or other similar 
occurrences. 

During these makeup “speed- 
ups,” asserted Reuther, Ford 
overworked final-assembly em- 
ployes in an effort to keep pace 
with production schedules. Ford 
competitors do not resort to these 
makeup spurts, he argued. 


Ford wrote his workers that the | 


company “sincerely” believed that 
the speedup charge was unfounded. 
He again proposed that the dispute 
be arbitrated—a suggestion turned 


down by Reuther on the ground it | 


would “settle nothing.” 

In a statement issued when the 
strike began, the company accused 
the union of seeking an “unwar- 
ranted limitation” on its rights to 
fix work standards. 

“Our present practices,” Ford de- 
clared, “conform with those gener- 
ally prevailing in the industry.” 

* a * 


from both company and| 


|ington metropolitan area. 
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LOOKS LIKE A HOOD BUT ISN'T—An outstanding example of cost cutting for both 


manufacturer and consumer is the press work 


used in the stamping of the rear fenders of 


| the Hudson and the ease with which these fenders can be repaired or replaced in case they 


are damaged, the company states. In manufacturing, both rear fenders are stamped from 
one die and, as illustrated, the result of the first ‘‘draw,"’ or stamping operation, resembles 


an automobile hood more than a pair of fenders. 


A moment after being formed in the 


triple-action press, the double fender stamping is trimmed and cut into right and left 


fenders on another press. This method of 


roduction saves not only press time but cuts 


down on die maintenance and helps speed the production of new cars. When assembled to 
the body, fenders give the appearance of being a single unit with the body, although they 


actually are separate from the body and are 


easily removed or installed, the firm adds. 


Throng Attends Auto Show 
At Silver Spring, Md. 


WASHINGTON. — An estimated 
100,000 persons attended the four- 
day automobile show which closed 
Sunday (May 15) at Silver Spring, 
Md., a community within the Wash- 


Staged by the Authorized Auto- 


Banks Ask FRB 
To Lift Control 
On Credit Now 


NEW YORK. — Abolition of all 
controls over installment credit has 
been urged on the Federal Reserve 
Board by the American Bankers 
Assn. The proposal was made in 
a letter by ABA President Evans 
Woollen jr. to R. M. Evans, gov- 
ernor of the FRB. 

Woollen, who also is board chair- 
man of Fletcher Trust Co., Indian- 
apolis, recalled that at the time of 
reimposition of installment credit 
controls, the American Bankers 










Assn. took the position that “when 
shortages disappeared and durable 
consumer goods were in ample sup- 
ply, controls should be abandoned 
rather than be modified.” 

“We believe that this point of 
view is constructive and that the 
time has already passed when con- 
trols should have been removed 
completely,” he declared. 

Woollen said that the emergency 
conditions given as the reason for 
granting the Federal Reserve Board 





_ReCTHER had taken the posi- | 


tion that Ford’s_ production 
schedules were “inconsistent” be- 
cause, he said, General Motors and 
Chrysler made up unavoidable out- 


| put losses over a long haul rather 


than through sudden work spurts. 

In agreeing to a resumption of 
peace talks, Ford told Reuther that 
the company was doing so “on the 


assumption that they will be con- 





NASH CONFERENCE—Parts and business management session, held recently in St. Louis, 


included (left to right, front row) W. |. Pearson 
Deal, parts manager, Dallas; M. 


Rebick, parts manager, Memphis; J. F. Hubeny, parts manpae, 
Second row: 7 


business management manager, Kansas City. 


, business management manager, Dallas; C. C. 
R. Stuart, business management manager, Memphis; E. R. 


Kansas City; D. L. Kimber, 
. Johnson, business manage- 


ment manager, Atlanta; W. Meyers, parts manager, St. Louis; J. E. Harrell, parts manager, 
Atlanta; W. J. McDonnell, business management manager, St. Louis; O. H. Juergens, parts 


manager, Cincinnati; W. 
R. R. Compton, Southern regional manager; 


. Trinkle, business management manager, Cincinnati. 
R. J. Sanford, business management manager of 


hird row: 


Nash Motors; R, M. Hendrixson, parts manager, and R. 4 Molloy, assistant parts manager. 














power last summer have passed. 





tinued until this strike can be 
brought to a close.” 

Ford rejected two other pro- 
posals made by Reuther— one 
calling on Ford personally to at- 
tend the negotiations and the | 
other suggesting a public debate 





on the strike issues in Briggs 
stadium, Detroit’s baseball park. | 

“I do not agree that anything! 
useful can be accomplished by a 
public debate on this matter,” Ford 
said. “The issues in this strike 
must be resolved on their merits 
and by conscientious effort at the 
bargaining table by both parties, | 
and not by emotional appeals.” 
Replying to Reuther’s suggestion 
that he attend the negotiations, 
Ford told the union leader: 

“Mr. Bugas is fully informed as 


|to all Ford Motor Co. policies and 


will conduct the negotiations on 
behalf of Ford Motor Co. Mr. Bugas | 
of the management of this com- 
pany and has the responsibility for 


| speaking on it on all matters in- 


volving relationships with your 


union.” 
* * of 

LINGING to its contention that 

4the strike should be resolved 
by arbitration or direct company- 
union negotiation, Ford spurned | 
three offers of mediation. They 
came from Detroit’s virtually de-| 
funct Labor-Management Citizens 
committee; from George Edwards, 
UAW-backed acting mayor of De- 
troit, and from Orville Hubbard, 
labor-supported mayor of Dearborn. 


mobile Dealers of Silver Spring, the 
show attracted 21 exhibitors. The 
first show ever held in the Wash- 
ington suburban area, it was also 
the first auto show in this vicinity 
in many years. 

Cars on display at the open-air 
exhibition included Buick, Chevro- 
let, Cadillac, Chrysler, Davis, De- 
Soto, Dodge, Ford, Hudson, Lincoln, 
Mercury, Nash, Oldsmobile, Pack- 
ard, Plymouth, Pontiac and Stude- 
baker. 

The inaugural ceremony was at- 
tended by Gov. W. P. Lane of 
Maryland. Ed Sullivan, newspaper 
columnist, headed an elaborate en- 
tertainment program, which _ in- 
cluded a fashion show presented 
twice daily. Washington newspa- 


| pers featured the show with special 


automobile sections. 

Participants in the exhibition 
were: A-1 Auto Works; Bowman 
Studebaker Co.; Calvert Motors, 
Inc.; Capitol Motor Co.; Capitol 
Cadillac Co.; Dell Nash Motors; 
Mann Motors; Monroe Ford Co.; 
Montgomery-Stubbs Motors; Sub- 
urban Motors; Sid Wellborn Mo- 
tors; Williams Chevrolet, Inc.; Wil- 
lis-Buick, Inc.; Wilson Pontiac, 
Inc.; Capitol Appliance Co.; Getting 
Driver Training School; Mattos 
Auto Equipment; Quaker State Mo- 
tor Oil; Sun Electric Corp., and the 
American Automobile Assn. 








| Dealers Tell Me | 


(Continued from Page 3) 

them by the month and day in 
which the customer bought his last 
new car. Then approach this cus- 
tomer from 60 to 30 days before 
that date. The time of year a cus- 
tomer buys a car usually has some 
Significance. It is either in the 
spring when good weather urges 
him to purchase a new car, some 
other date when he purchases a car 
to celebrate an anniversary or a 
birthday, or dates that represent 
the payment of bonuses or divi- 
dends. Contacting the customer 60 
days before this event, the sales- 
man strikes the customer before 
he has actually made up his mind 
and starts to shop around. He, 
therefore, has all the benefits of 
being first on the deal. 

The dealers or salesmen should 
also sort the cars in reference to 
the make, the year and the body 
style. This is for the purpose of 
contacting owners with a tradein 
the dealer can best handle. This 
means selective selling. Going after 
the merchandise that you can 
handle, rather than waiting for vol- 
unteer customers who might own 
cars of a make, or year, or body 
style in which there already is an 
oversupply in your stock. 

This idea of locating and iden- 
tifying prospects is not new or 
untried. Many dealers and sales- 
men during the past easy period 
have forgotten it. But any dealer 
who uses it will get complete 
sales coverage on every new-car 
buyer. 

Furthermore, it gives direction to 
salesmen, and that’s a healthy in- 
fluence both on the salesmen and 
on the public. It directs salesmen 
to profitable business and helps 
eliminate wasted sales effort. And 
because the salesman is out calling 
on the public he gets encourage- 
ment from the public because peo- 
ple are cheered and complimented 
that someone, again, cares enough 
for their business to canvass them 
cold turkey. 


Ford, L-M Accountants 


In Chicago Form Club 

CHICAGO.—Said to be the first 
of its kind in the U.S., a group of 
accounting and business manage- 
ment executives from Ford and 
Lincoln-Mercury dealerships in the 
Chicago area has been organized 
and now boasts approximately 60 
members. 

The procedure is to hold dinner 
meetings once a month for pur- 
poses of discussing business man- 
agement problems common to all 
dealers. 

Factory officials and other speak- 
ers address each meeting. 

William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 


up to date on political and economic trends 
in the nation’s capital every week. 





Builders of Heavy-Duty, High Quality 


TRUCK 


BODIES 


announces 


DRASTIC PRICE REDUCTIONS 


on its complete line of Truck Bodies, including Stake 
and Platform, Tightside Grain Bodies, Combination 
Tightside and High Rack, and Fold Down Models 





Your Distributor Can Give You Full Details 
Sell The Best @ Sell MID WEST 


NOW PRICED DOWN WITH THE LOWEST 








MID WEST BODY and MANUFACTURING DIVISION 


Electrographic Corporation + Paris, Illinois 









In the Hopper 


(Continued from Page 31) 


proposed legislation, this power 
could be exercised when terms and 
conditions recommended for settle- 
ment of a labor dispute by an 
° ° ° |}emergency board were 
Attacked in Missouri 'lowed by the parties. The governor 

Missouri's 1947 public utility | could continue to operate the util- 
anti-strike act, known as the King- | ity until settlement of the dispute 
Thompson act, would be softened | under terms recommended by the 
and narrowed under a bill ap-| board. 


proved by the labor committee of | Pee 
| $40 Million Road Bond Bill 


the Missouri house of representa- 
Defeated in Maine Senate 


tives. The committee reported with 
amendments a bill offered by Rep. 
Wallace Cooper, Democrat, which A bill proposing a $40,000,000 
would take the place of the King-| highway and bridge bond issue 
Thompson act. Cooper said it was| was defeated by the Maine sen- 
patterned after the national rail-| ate after having been approved 
way labor act. earlier by the house. Introduced 
Major provision of the King-| by Rep. R. Chauncey Robbins, 
Thompson act that was kept by| Republican, the measure re- 
quired a two-thirds majority fa- 
vorable vote as a proposed state 


the house committee was the power 
of the governor to take over and | 
constitutional amendment. Sen- 


operate struck utilities. Under the | 


guardians sign statements of re- 
sponsibility for their negligence. 
* * y 


Utility Strike Act 





ae 
Seener ae 
STORAGE 


Adjustable on 

1% inch centers 

DIVIDERS: boltless and easy to 
relocate on 1 inch centers 


SHIPPED ASSEMBLED- 
READY TO USE 


UNIT A-13 ® 

78 COMPARTMENTS: 
12 are 6 in. wide by 9 in. high 
66 are 6 in. wide by 6 in. high 


OVERALL: 3ft.x 7 ft. lin. x1 ff. 
LABEL HOLDERS WELDED ON 


ONLY $45.25 


tly f. o. b. Wellston, Ohio 


INCREASE 
ena 


Atae 
SHELVES: 


Sh 


Let F-G-M engineers help you 
plan most profitable layout. Send 
to The Frick-Gallagher Mfg. Co. 
Sales: 400 Shubert Bidg., Phila. 2, 
Pa. for Folder 108 describing 18 


standard units. 
FRICK - GALLAGHER 


WELLSTON, OHIO 


SHELVING + PARTS BINS + ROTABINS + COUNTERS RACKS TABLES 


SALE—SPECIAL!!!—SALE 
DEALER 


LICENSE PLATE CLIPS 


Ramaprs ere a esa 


Ce 


@ Cadmium Rustproof Springs 
@ Heavy-Duty Bronze Ends 
e@ Spring Ends Double Looped 


EACH €.0.D. GUARANTEED 
BELL AUTO SUPPLY 


Phone—Cliffside 6-3334 


BINDER for 
i laeitilins Meus 


ANSWERING many requests from our 

readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 
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DEPT. 


LIMITED OFFER! 
9 Parcel Post Prepaid in lots 


of 12 or more. 
722 Anderson Ave. Cliffside Park, N. J. 


not fol-| 


AUTOMOT! 
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| ate Majority Leader Robert N. 


Haskell, Republican, opposed the 
bill on the grounds that it was 
against party policy. “One of our 
main planks was reduction of 
bonded debt,” he said. 

Also opposed was Sen. Arthur 
E. Ela, Republican, 
“the money will be spent in the 
largest amounts for people who 
can put on the most pressure.” 
Those favoring the bill included 
Sen. Clarence S. Crosby, Repub- 
lican, who declared: “This _ is 
sensible legislation. 
spending $5,500,000 a year in road 
repair which is almost as much 
as the $6,000,000 we spent for 
construction.” 


* * 


Proposal Seeks One Cent 


* 


|From Tax for Fla. Roads 


Receipts from the seventh cent 


|of Florida’s 7-cent gasoline tax 
would go to the state road depart- | 


ment instead of the general fund 
under a bill introduced in the leg- 
islature by Rep. H. H. Hethcox 
and others. 

The money, under the bill, would 
be used to build highways and to 
partly match federal funds avail- 
able to Florida for road purposes. 

+ * * 


License Fees 
Increase in 


Seven States 


WASHINGTON. — Motor vehicle 
license taxes have been increased 
by the legislatures of seven states 
thus far in 1949, a study by the 
National Highway Users Confer- 
ence reveals. Similar proposals 
have been introduced in a major- 
ity of other states holding legisla- 
tive sessions this year. 

An Arkansas law provides for 
the registration of property 
carrying vehicles on a gross load, 


instead of load capacity basis, 


with fees ranging up to 70 cents 
per hundred weight for the heav- 
ier type vehicles. Indiana chang- 
ed the registration of commer- 
cial vehicles from a capacity to 
@ gross weight basis. New truck 


fees will range up to $200 if gross 


weight is over 34,000 pounds, and 
corresponding schedules have 
been provided for other vehicle 
categories. 


In Iowa a bill which has passed | 
both houses will increase property | 
carrier weight fees about 10 per- | 


cent and another measure already 
approved increases full trailer fees. 


1949 


who said | 


We are 


ployment from 15 to 16, has bee: 
signed into Maine law by Gov 
Frederick G. Payne. 


Trackless Taxes 
Bills which would require regis 
tration of trackless trolley coache: 
bringing the state about $70,000 in 
additional revenue annually, hav: 
been passed by the Delaware sen 
ate and sent to the house. 
+ + 


Wider Jobless Coverage 


Rejected in Maine | 
A bill which would have ex- | 
tended unemployment compen- 
sation coverage to employers 
who hire four or more employes, 
instead of eight or more as at 
present, was rejected by the 
Maine house of representatives. | 


—_—_—$—_—_—___ 
finance company as well as the | 
dealer responsible. ‘ y ’ 
There is also a provision per- For Women Workers 
mitting a payment of 2 percent | A bill to fix a maximum eight 
of the principal balance (unpaid | hour work day for women has been 
balance plus cost of insurance) introduced in the Alabama legisla 
from the finance company to the (ture by Rep. Chester Black of 
| dealer without disclosure to the | Walker. 
buyer. It is asserted that dealers | 


-d h lative to | . . 
“Se Sn ae o.| City Paring 
Car Hotels Suggested 


cars. A documentary service 
—— of up to $5 a car is per- In Oklahoma City 
a OKLAHOMA CITY.—A plan 
Liability Enough which would previe Ee oy 
’ i .q | parking facilities for 2, cars in 
ee ee ee ee this city’s downtown business loop 


|a bill providing that under the state 
motor vehicle financial responsibil- | has been proposed by Owen Smith, 


‘ity act, payment of a damage claim | traffic engineer. ; 

by an insurance company frees both; The method would involve con- 
| drivers from posting proof of finan-|struction of three 3-story parking 
| cial responsibility. ‘buildings at an estimated cost of 
“ $2,370,000. Estimated annual reve- 
nues from the structures, based on 
a 43 percent capacity usage, would 
be $266,900. 


* 


* 


Parking Measure 


A bill to provide off-street park- 
|ing facilities in Providence by di- | Rates proposed for two of the 
|rect city action or by private en-|structures are: 20 cents for two 
|terprise with help from the city | hours or less, 30 cents for two to 12 
|has been given final passage by | hours, $4.50 per month for parking 
the Rhode Island legislature and|by day and $7 per month for day 
sent to Gov. Pastore for signature./ and night parking. 

ce Se ia | Rates at the third structure would 
$2 Driver Permits | differ only in charging 15 cents for 

The Florida senate has passed a|two hours or less and 25 cents for 
bill increasing the price of driver’s | two to 12 hours. 


| licenses from $1 to $2 a year. Spon- | —_—_—_—_——_——_ 
|sors of the measure said it would | Smith Heads Knapp 
| enable the department of public) Officials of Knapp Chevrolet Co., 
safety to increase the state patrol | poyston, Tex., recently announced 
|from 190 to a maximum of 300. the appointment of A, B. Smith as 
a ee | general manager for the company. 
Me. Labor Restrictions | Smith has been in Houston since 
A bill reducing the maximum/|1929 as a representative of Gen- 
weekly working hours of women in| eral Motors, He entered into part- 
industrial establishments from 54to| nership with the Knapp brothers 
50, and raising the minimum age|of Weslaco, Tex., in 1940 when the 
of workers in some types of em-!company was first formed. 


NOT THE CHEAPEST TIRE CHANGER... 





Maryland also added 10 percent to | 
the registration fees for commer- | 


cial-type vehicles, with the pro- 
ceeds allocated to the counties and 
Baltimore city. 

Montana has imposed a privilege 
tax on all vehicles for the years 
1950 and 1951. Truck and trailer 


taxes range up to $100 if the ca-| 


pacity is over five tons: and new 
passenger vehicles are subject to 
a $32 use tax on original registra- 
tion. 
light truck fees were doubled in 
Oregon, making fee $10 per year. 

The busic registration fee in 
Washington was increased from 
$3 to $5, for-hire passenger ve- 
hicle seat fees were doubled, and 
weight fees for trucks were in- 
creased about 10 percent. 

Bills amending registration fee 
laws failed of enactment in Ari- 
zona, Colorado, Idaho, Kansas, New 
Mexico, New York, Pennsylvania, 
South Dakota and Wyoming. 

Ten other states have registra- 


| California, Delaware, Michigan, 
| Minnesota, Nebraska, New Hamp- 
shire, Ohio, Oklahoma, South Caro- 
lina and Texas. 


* * * 


| 
| Ohio Finance Bill Ready 
|For Governor’s Signature 


Both the Ohio senate and house 
have passed the retail installment 
| sales act and the measure has 


his signature. Should the gover- 
nor sign it, the law will go into 
effect in August. 

The bill requires complete in- 


garding the automobile he buys 


on finance charges; provides re- 
funds for prepayment of the con- 
tract; permits a service charge 
on the first $300 in addition to 
the maximum rate of $8 per $100. 
Gives dealers 60 days in which 
to correct errors, making the 





Private passenger car and | 


tion measures pending. These are | 


been sent to the governor for | 


formation to the customer re- | 


on installments; puts a ceiling | 


You get only what you pay for! Yes, The MODERN Tire Changer 
| costs a little more! But it’s the ONLY tire changer that has the 
Automatic Double Bead-Breaker . . . Trigger Action Mounting 
Tool—12 to 17” inclusive . . . all high carbon cast and spring 
steel of heavier construction and weight . . . built for rugged 
service! The ONLY tire changer that breaks both beads at one 
time, demounts and mounts, QUICKER, SAFER and EASIER! 
No hydraulics, electricity, rollers, gears . . . nothing to get out 
of order! There is no substitute for quality! Buy the best! 


REDUCES OPERATING COSTS! 
INCREASES SERVICE REVENUE! 
SELLS NEW TIRES! 


7 
UT R 
thru Commercial Credit Corporation’s Automotive Equipment Plan 


OMIZE! SAVE ond SELL WITH A MODERN TIRE CHANGER] @ 


CINCINNATI EQUIPMENT SALES CO., 316 Temple Bar Bldg., Cincinnati 2, Ohio 


IDEAL SHOWROOM 
DECORATIVE AND 
CONVERSATION PIECE 


MODEL “T" PLANTER. This one won't 
rattle (it's glazed California ceramic) 
but it will hold flowers or plants. A 
replica that adds a touch of nostalgia 
to your decor. 8” long in black, with 
gold trim to simulate brass on original 
model, $6.75 each postpaid. 

Send check or money order. No C.O.D.'s 
please. 


HOUSE OF HAMILTON 


1208 N. Field Avenue 
Inglewood 3, Calif. 
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$50 to $75 rent, 46,567 or 71.2 per- 
cent owned cars. 

In the $40 to $50 rent category, 
the figures were 36,728 or 63 per- 
cent; paying under $40, 42,842 or 
55.7 percent. 

The analysis’ coverage of anti- 
freeze preference reported the fol- 
lowing: 

Prestone, preferred by 40,276 or 
24.8 percent; Zerone, 26,472 or 16.3 
Percent; Super Pyro, 21,925 or 13.5 
Percent; Zerex, 16,078 or 9.9 per- 
cent; Mobil Freezone, 9,095 or 5.6 





Evansville Parley 


Hears Stewart 


EVANSVILLE, Ind.—Lou M. 
Stewart (Chrysler), St. Louis, was 
the main speaker Apr. 28 when the 
Citizens National Bank of Evans- 
Ville played host to 275 dealers 
from the tri-state territory com- 
prising southern Indiana and por- 
tions of Kentucky and Illinois. 

Stewart’s topic was “The Honey- 
moon Is Over—Now What?” Stew- 
art is a former NADA treasurer. 





Goodrich, 11,206 or 6.9 percent; At- 
las, 6,983 or 4.3 percent; General, 
5,035 or 3.1 percent; Lee, 3,573 or 2.2 
percent; Mobil, 2,274 or 1.4 percent; 
Riverside, 1,624 or 1 percent. A 
total of 9,257 were undecided. 

These were the results on “pref- 
erence for leading brands of gaso- 
line in Greater Milwaukee”: 

Wadhams, 34,592, or 21.3 per- 
cent; Standard, 28,908 or 17.8 per- 
cent; Clark’s, 19,001 or 11 percent; 
Shell, 15,753 or 9.7 percent; Pate, 

11,856 or 7.3 percent; Texaco, 

10,069 or 6.2 percent; Phillips 66, 
8,932 or 5.5 percent; Cities Serv- 

ice, 7,146 or 4.4 percent; Black 
Eagle, 4,385 or 2.7 percent; DX, 
3,735 or 2.3 percent. A total of 
9,257 in this category were un- 
decided. 

These were the results on motor 
oil: 

Wadhams, 34,592 or 21.3 percent; 
Standard, 17,053 or 10.5 percent; 
Shell, 12,880 or 7.9 percent; Quaker 
State, 11,856 or 7.3 percent; Sears, 
11,206 or 6.9 percent; Texaco, 8,932 
or 5.5 percent; Clark’s, 7,795 or 4.8 
percent; Phillips, 6,334 or 3.9 per- 
cent. 








HONOR FOR DEALER BROWN—On his 60th 
birthday, R. Leslie Brown was presented with 
@ silver service and candelabra by employes 
and fellow officers. He came with Universal 
Motor Co. in 1916 as office manager and 
bookkeeper and is now president of this 
dealership at Richmond, Va., where he is the 
oldest Ford dealer and the second oldest with 
that franchise in Virginia. Brown also is presi- 
dent of Power Farming, Inc., at Norfolk, and 
president of the Ford dealers’ 
fund in that city. 


advertising 


Write, phone or wire 


Oltman-O'Neill Company 


23500 SHERWOOD AVENUE 
CENTERLINE (Suburban Detroit), MICHIGAN 





AUTO SERVICE MANAGER for estab- 
lished G.M. dealership on Long Island, 
New York. Must be experienced to cre- 
ate and direct profitable service depart- 


ment. Excellent opportunity and remu- 
neration. Give details of qualifications | 
when replying. Box 3075, c/o Automo- 
tive News, Detroit 26 

SERVICE MANAGER—Experienced, excel- 
lent opportunity with large new Ford 
dealer in Northeastern Ohio. All corre- 


spondence confidential. 


age, etc., first letter. Box 3077, 
Automotive News, Detroit 26. 


PARTS MANAGER 
for man with Ford parts merchandising | 
experience with large volume Ford dealer, 
retail and wholesale. 
tunity with progressive dealer. 
send photograph, full details, first letter. 
Box 3078, c/o Automotive News, 
troit 26. 

EXCELLENT OPPORTUNITY for 
flight representative experienced in auto- 
motive service operation. Acquaintance 
and following among major factories and 
authorized car dealers beneficial. Posi- 
tion involves management control, 
tomer follow-up and service department 
promotion. Box 3045, 
News, Detroit 26. 








Please send pho- | 
tograph and give qualifications, earnings, | 
c/o 


Excellent opportunity, | 


Permanent oppor- | 
Please | 


De- | 


| SERVICE MANAGER, 
top- | 


cus- | 





c/o Automotive | 





ACCOUNTANT-OFFICE MANAGER, expe- 
rienced business manager, General Motors 


and Ford systems, 25 years’ accounting 
experience, 15 years’ public accounting, 
part auditing automobile agencies, mid- 
dle-aged, college graduate. Box 3099, 
c/o Automotive News, Detroit 26. 

SERVICE MANAGER, Reliable, steady, 
22 years’ experience, wants permanent 
connection with medium sized GM deal- 
ership in midwest. Box 3060, c/o Auto- 
motive News, Detroit 26. 


| PARTS MANAGER—26 years’ 
with Dodge, Plymouth parts in large 
dealerships and wholesalers. Can also 
handle Chrysler and DeSoto. Thoroughly 
trained in all phases of parts depart- 
ment management. Aggressive. Best of 
references. Details upon request. Look- 
ing for permanent location. Can go any- 
where. Box 3058, c/o Automotive News 
Detroit 26, 


SALESMAN - — Unusually successful. Age 
25; senior mechanical engineering stu- 
dent. Available June ist. Your consid- 
eration appreciated. Henry Koskodan, 
5039 Talbot, Detroit, Mich.; TWinbrook 
1-2057. 


experience 


capable, long ex- 
perience with complete knowledge of all 
makes of cars, especially Ford, Lincoln, 
Mercury, would like to locate in Northern 
Florida. Presently employed by Hudler 
Motor Company of Trenton, New Jersey, 
a large Ford dealership to whom you 
may refer. Mr. Lee M. Gervais, 3216 
Gwynns Falls Parkway, Baltimore 16, 
Maryland 








42 


POSITION WANTED 


Is YOUR PARTS DEPARTMENT organ- 
ized to meet the growing need for better 
merchandising? Chevrolet parts manager 
available, good organizer, thorough 
knowledge G.M. system, a business get- 
ter, 10 years’ automotive, 6 years’ Chev- 
rolet. Proven record, stand investiga- 
tion, excellent references, go anywhere. 
Box 3091, c/o Automotive News, De- 
troit 26. 


FORMER AUTOMOTIVE EXECUTIVE, 
42, desires position as general manager 
of substantial dealer or distributorship. 
Possibility of requiring interest desirable 
after proving ability. Trained in pre-war 
competitive market. High powered, but 
liked by associates. Highest bank and 
finance company recommendations, as 
well as manufacturer. Replies confiden- 
tial. Location anywhere U.S.A. Box 
3092, c/o Automotive News, Detroit 26. 


LADY, single, “accredited business college 
graduate, four years’ experience in auto- 


motive bookkeeping and _  stenographic 
work. Free to travel. Box 3059, c/o 
Automotive News, Detroit 26. 


USED CAR SALESMANAGER-—25 years’ 
experience, excellent references. Prefer- 
ably south or southwest. 
Automotive News, Detroit 26. 


DEALERSHIP FOR SALE 


DISTRIBUTORSHIP AVAILABLE in east- 
ern metropolitan city of over 1,000,000 
population, including adjacent territory 
covered by 26 dealers handling leading 
independent line of automobiles. Gross 
business for 1948, $4,500,000. 2% years 


remaining on advantageous leases, Sell- 
ing price would include, furniture, fix- 
tures, parts, equipment, signs, etc. Ap- 


piicant must be acceptable to factory. 
This is a good opporunity for the right 
person to take over a going business. 
Box 3080, c/o Automotive News, De- 
troit 26. 





EXCLUSIVE “OLD ‘ESTABL ISHED "truck 
and trailer distributorship, located in 
large Ohio city with centrally located 
modern buiiding. Excelent service fol- 
lowing. Latest equipment. Gross sales 
$350,000. Will show excellent return for 
$75,000 investment. Will sell or lease 
building. Ideal for one or two ambitious 
young men to take over profitable busi- 
ness. Deal with owner directly who 
wishes to retire. Box 3087, c/o Auto- 
motive News, Detroit 26. 


WELL ‘ESTABLISHED 1,200 car " dealer- 
ship handling one of ‘‘Big Three’’ and 
parts distributorship for large area. In 
the midwest’s most stable city, with a 
trading area population in excess of two 
million. In 1948 did a gross profit in 
excess of six hundred thousand dollars. 
Right party would not need all cash. 
Would like to retain part interest. Buyer 
must have factory approval. Box 3094, 
c/o Automotive News, Detroit 26. 

WHOLE OR PART INTEREST in attrac- 
tive metropolitan New Jersey new car 
dealership. Owner wishes to devote more 
time to other enterprises. Attractive 
proposition to qualified person. Box 
3081, c/o Automotive News, Detroit 26. 


MODERN ” BRICK BUILDING located in 
heart of busy town 100 miles from N, Y. 
City. Over 20,000 square feet. Contains 
show room, parts department, office, gas 
station, service department with exhaust 
system under floor, 200-foot frontage on 
3 main routes. Sell for less than half 
the replacement cost, cash or terms. Be- 
lieve Chrysler-Plymouth franchise avail- 
able. Box 3083, c/o Automotive News, 
Detroit 26, 


NEW CAR AND IMPLEMENT DEALER- 
SHIP, one of ‘‘Big Three Auto’’ and one 
of the three most popular farm machin- 
ery lines, located Kansas town 20,000 
population. Finest agency in town, will 
pay out in two years. All inquiries will 
receive full particulars. Box 3084, c/o 
Automotive News, Detroit 26. 





DEALERSHIP, now handling Dodge, 250- 
car contract or larger. Factory qualified. 
Answers will be treated confidentially. 
Write Box 3082, c/o Automotive News, 


Detroit 26. 


AUTOMOTIVE 
DEALERSHIP 
FOR SALE 


Other interests force sale of 
one of Seattle's leading and 
best established automotive 
dealerships . . . handling Amer- 
ica's most popular independent 


car. 


Annual gross business, 1948, 
almost $3,000,000. 


equipment in best location. Can 


Finest 


be handled with moderate in- 


vestment. 


WRITE or WIRE 
BOX 3095, 
c/o Automotive News, 
Detroit 26, 


for particulars 





Box 3079, c/o | 





| ous agricultural and manufacturing section 


| with nominal 
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DEALERSHIP FOR SALE 


light and heavy- duty 
truck agency, now handling Katiser- 
Frazer cars, Fruehauf trailers, Firestone 
home and auto supplies distributor. Must 
have factory acceptance, Primarily a 
truck setup. No triflers. Between N. Y. 
and Philadelphia; 6,500 square foot build- 
ing, 9,000 square foot lot. Building and 
lot can be purchased at $35,000 or leased 
with guarantee 10-20-30 years $175 per 
month. Can be purchased without build- 
ing at actual vaiue of parts and equip- 
ment as operating now $30,000 based on 
cost less 10%. Net profit trucks only 
1948, $22,000. Rush — owner ill now. 
Box 3071, c/o Automotive News, De- 
troit 26. 


ONE OF 


MOST POPULAR 


“BIG THREE” dealerships ‘in 
Southern Idaho. Near atomic plant. 
Cars, trucks, tractors, Netting $20,000 
yearly. New building on 145 x 380 lot. 
Write Box 3063, c/o Automotive News, 
Detroit 26. 


NEW CAR DEALERSHIP for well-estab- 
lished car, selling approxiamtely $70,000 
per month in Southern coast city with 
air force field in city at inventory of 
parts and equipment, approximately $15,- 
000, and purchase of buildings at $15,000 
with long lease on land at $200 month. 
Profit $4,000 to $6,000 month and could 
be increased with proper supervision. 
Owner has other interest and must sell. 
Box 3062, c/o Automotive News, De- 
troit 26. 

FOR SALE—New truck dealership, Central 
Wisconsin. Outstanding opportunity for 
an experienced truck man, Large terri- 
tory both farming and manufacturing. 
We are primarily interested in leasing 
our excellent truck building (long term 
lease). Good used-car opportunity as 
well as super service station—$7,500, in- 
cluding parts. Buyer must have factory 
approval, Box 3072, c/o Automotive 
News, Detroit 26. 


GARAGE—WNow selling Chevrolets; sold 250 
in 1941. Garage, now selling Kaiser- 
Frazer autos, clean, and fully equipped. 
Ed, Ihlenfeldt, 3314 Lisbon, Milwaukee 8, 
Wis., Greenfield 6-0300. 


LOS ANGELES SUBURB has long estab- 
lished dealership, now handling Willys, 
for immediate sale. Will sacrifice stock 
and equipment for $5,500. Spot has 
made good money. Other franchises 
available. Managers have left and own- 
ers are tor distant to operate it. Write, 
wire, call Cooney Motors, 416 East Val- 
ley Blvd., El Monte, Calif. 

GARAGE—Now selling Fords. Will sell at 
actual cost of new building and cost of 
inventory. kd. Ihlenfeldt, 3314 Lisbon, 
Milwaukee 8, Wis., Greenfield 6-0300. 


“BIG THREE'' DEALERSHIP, luv units. 
Southern city, 3,000 population. Price 
not padded. Cash required. Must be 
able to qualify with manufacturer. Box 
3066, c/o Automotive News, Detroit 26. 


ONE OF ‘‘BIG THREE,’’ aiso popular line 
of farm machinery and trucks, Northern 
Wisconsin city of 12,000 population. 
Large agricultural area, also heavy tour- 
ist business. % million dollar volume in 
‘48, a real money maker; $35,000 will 
handle. Long lease, reasonable rent; 
buyer must qualify with factories. Re- 
plies confidential. Box 3061, c/o Auto- 
motive News, Detroit 26. 


FOR SALE—New car dealership, now han- 
dling Oldsmobile. Location central IIlli- 
nois. Rich farming and manufacturing 
area, Low inventory. Good contract, 
must meet factory approval. Box 3068, 
c/o Automotive News, Detroit 26. 

WILL SELL ONE of my big three agen- 
cies. New building, new equipment, 
signs, no obsolete parts and five-room 
house for $45,000 cash. Located less 
than seventy miles south of Atlanta, Ga. 


Box 3053, c/o Automotive News, De- 
troit 26. A VL 
ONE OF “BIG THREE” DEALERSHIPS 


in Indiana town, 6,000 population. Larg- 
est dealership in town. Big used car lot 
on U. 8. Highway. Will sell half interest 


or all. Other interests reason for selling. 
Box 3067, c/o Automotive News, De- 
troit 26. 


FLORIDA DEALERSHIP FOR SALE—One 
of the best dealerships (now handling 
Kaiser-Frazer) in the entire South, Sales 
has jumped over 50% since price reduc- 
tion. This is no blue sky, will sell at in- 
ventory, no real estate to buy, owners 
health forces retirement, approximately 
$25,000 will handle deal. Box 3086, c/o 
Automotive News, Detroit 26. | 





DEALERSHIP, now bendilng Hudson, “250- 
300 car deal, located within 100 miles of 
San Francisco in the richest, most prosper- 


the country—population of city and 
trading area about 175,000—low rent; | 
long, reasonable lease. Iliness forces sale. 
Will sell partial interest or entire deal 
down-payment and liberal | 


terms to right party. 

No good will, no exhorbitant prices for 
equipment, no used cars to buy unless you 
want them. Basis of sale will be less than 
cost. We have $150,000 in this deal but it 
can be started over again for $25,000 to 
$30,000 which will be the basis for sale of 
full or partial interest. 

This is the opportunity of a lifetime for a 
young, aggressive, experienced, qualified au- | 
tomobile man. The deal will very conserva- 
tively pay for itself in one year. Answer this 
ad if you qualify. When you receive my 
reply grab a plane. Airmail reply to R. J. 
Vandevanter, 617 Mill Street, Santa Rosa 
California (not location of dea 


in 


PS ORaG 
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AUTO DEALEI ERSHIP — Positively finest 
deal available in Wisconsin. One of ‘‘Big 
Three.’’ Over $135,000 net. Minimum 
required approximately $125,000 to han- 
dle. Direct deal. Box 3085, c/o Auto- 
motive News, Detroit 26. 





BUSINESS FOR SALE 


WHOLESALE AUTOMOTIVE JOBBER 
AND MACHINE SHOP—A going opera- 
tion. Will allow you to handpick only 
what stock you wish and what shop 
equipment you want. No minimum, This 
is an unusual offer and bears investiga- 
tion. Box 3088, c/o Automotive News, 
Detroit 26. 

WILL SELL OR TRADE car sales lot, 
apartment building or five-room house in 
Fort Lauderdale for automobiles or busi- 
ness frontage in Detroit. Owner, I. Al- 











pert, 2424 8S. Federal Highway, Fort 
Lauderdale, Florida. 

USED CAR, TRUCK BUSINESS — $7,500 
(terms). Present income other than 
sales $4,000 annually. Box 3089, c/o} 
Automotive News, Detroit 26. 

NEW CARS WANTED 

1949 MODELS—Must be new. Chevrolet, 

Plymouth, Pontiac, Cadillac. Bought at 


a price. Cash waiting. Dealer protec- 
tion assured. You are dealing with an 
authorized new car dealer located in New 
York City. Write stating prices. Box | 
3090, c/o Automotive News, Detroit 26. | 
BRAND NEW ONLY—We will buy a lim- 
ited number of new General Motors, Ford 
and Chrysler products trucks, pickups 


and cars. All transactions strictly con- 
fidential. Powell Motor Co., Box 163, 
Grant, Neb. 





NEW CARS FOR SALE —E_sid 





DEALERS 
YOUR REAL CHANCE 


Phone, Wire or Write 
For Money-Making Opportunity 


| USED CARS FOR SALE 








Indianapolis 
| DEALER AUTO AUCTION | 


In the Heart of Auto Row 
1129 N. MERIDIAN ST. 


Every Wednesday — | 2:30 


Indianapolis’ Oldest 
Auto Auction 


“A Sale Run by Business Men in a 
Business Way" 


DUTCH STUART, Auctioneer 


Charlie Stuart Auto Auction 


1129 N. Meridian St. 


| 


| NEW 


| pee 
"46 


| MACK—Models 


| curtains. 
|never been registered and is be- 


BUSES FOR SALE 


New Ford 


Transit Bus 
Model 69B 29 Passenge 


12-volt system air 
brakes, air actuated two-speed 
axle, power ventilation, large Hi- 
Temp heaters and defrosters, 
825x20 tires all around, front and 
side destination sign boxes and 
This coach is new, has 





Single door, 


ling offered below dealer's cost 
| subject to prior sale. 


Inc. 


AUTOMOTIVE TWINS, 


2475 Fairfield Ave. 
BRIDGEPORT, CONN. 





1948 GMC, 48-passenger Carpenter 

Your choice koroseal, leather or 
Several used buses priced 
Mich 


body. 
mohair seats. 
right. Collins Auto Sales, Adrian, 


TRUC KS FOR SALE 


MECHANICAL HANDLING _ 33-foot 
auto trailer and ‘47 Dodge tractor 
38,000 miles. 


Air brakes. Ready to rol! 
Schmelz _ Brothers, 


429 W. Lake St., 
Minneapolis, Minn, 





NJU. 4x4. Front winch. 
FORD—Bomb Services. Newll 
DODGE—Weapon Carriers. 





INDIANAPOLIS, IND 
Riley 3585 


| 








AUTO AUCTION 


(Dealers Only) 


TWO BIG SALES 
EACH WEEK 
TUESDAY AND THURSDAY 
Sales Start at 12:30 
2 


NEW CAR DEALERS 





On New 1949 Renaults 
French Built—Engine-in-Rear—4-Door Sedans | 
GREATLY SACRIFICED 
Below Distributor Cost 


— Only 25 Left — | 


WALTER L. DAVIS | 


37-7681 Address: 321 S. Main 
MEMPHIS, TENNESSEE 


} 


Phone: 











PACKARD STATION SEDAN. Late ‘48, 
practically new, less than 6,000 miles, 
fully equipped, $2,500. Greer Hale Chin- 
chilla Ranch, New Market, Virginia. 


Philadelphia's 
DEALER AUCTION 
EVERY TUESDAY ...11 AM. | 


Harry D. Gilbert 


Avtomobile Auctioneers 
6600 N. Broad St. Phila., Pa. 
e 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 
& 


Tel. Livingstone 8-3000 


USED CARS FOR SALE 
} 








CLEVELAND, OHIO 


DEALERS’ AUTO AUCTION 
AUTO PALACE—3167 W. 117th St. 
2 Blocks North of Lorain Ave. 
AUCTION EVERY TUESDAY—Rain or Shine 


Bring your cars any time. Stored in 
heated garage. Wholesale every 
day. Auction starts at 1:00 P.M. | 


Heated and Lighted Salesroom 
Doc Miller, Ray Austin Charlie McCarty 
Auctioneers Promoter 
McDERMOTT-SCHUELE MOTORS 
Phone Winton 3105-3106 








AUTOMOBILE 
AUCTION | 


28 MILES FROM CHICAGO LOOP 
Yq Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY . 
175-Car Average 


| 

11 AM. | 

| 

Year's Percentage Sold Above 63% 
Dealers Buy - - - Dealers Sell | 


GEO. LAWSON—Owners—BUD FENNEMA 
DUTCH STUART, Auctioneer 


Dyer Auto Auction 


Phone 4111-4051 DYER, IND. 
Res.: Lansing, Ill. 730 and 
Lansing, Ill. 


107R 





Consign Their Cars to Us for the 


| Over 200 government surplus vehicles and 
| trailers. 


Special prices to quantity buyers. 
Get Our Price First 


BECKER MOTORS, 


420 N. CAPITOL INDIANAPOLIS, 
Tel.: Lincoln 9455 


INC. 


IND. 





WRECKER, LIKE NEW, $3,000 value for 
$1,600, Complete information given to 
inquiries. Willcoxon Auto Company, Junc- 
tion City, Kansas. 


1946 MECHANICAL HANDLER TRANS. 
PORT—Like new, $2,500. 1630 E. Van 
Buren St., Phoenix, Ariz.; Phone 5-9963. 











Thursday Sale 
& 


USED CAR DEALERS 
Consign Their Cars to Us for the 
Tuesday Sale 


All Buyers Welcome 
CHICAGO AUTOMOTIVE AUCTION, INC. | 
7843 EXCHANGE AVE. CHICAGO, ILL. 
RE 4-6100 
George Cassidy, Manager 
John Corrigan, Auctioneer 





LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY 





Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 





AUTO AUCTION 


TIM ANSPACH 


Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 





DOC GREINER'S 


BIG AUCTION EVERY THURSDAY 
Telegraph Road, Rt. 24 
At the Ohio-Michigan Line 
One Mile North of Toledo 
© 





A Clean Sale—Conducted for Clean Dealers | 
Auction Phone on Thursday, Ki 2675 
Business Phone, Adams 6397 
@ 


| 80 Cars on hand for Wholesale at All Times | 


Flying Dutchman, Inc. 


Madison & 7th Sts. TOLEDO, OHIO | 








KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation waco 1943 
EVERY THURSDA 
Dealers Meet at the Selenide of America 
INDIANAPOLIS, INDIANA 


Col. R. V. Martin, Auctioneer 
lilinois St. Phone Lincoln 5383 


915 N. 





BUSES WANTED 


WANTED — Ten new Keo 55 passenger 
school buses. Quote lowest price. Box 
3074, c/o Automotive News, Detroit 26. 








w.B. 
parts 


1948 FORD 2'/-Ton F-7, 159" 
chassis and cab with special 
compartment body. Has the big 145 
H.P. Ford engine, 900x20 tires and was 
in company service. Truck costs new 
$3,121 and body $1,800. We offer now 
at a very reasonable price. Contact 
Mr. Lee Daniels, Truck Sales Manager, 
Hal Lynch Motors, Hogan at Union 
Street, Jacksonville, Florida. 





NEW LINES WANTED 

MANUFACTURERS' REPRESENTATIVE 
covering Delaware and eastern shore of 
Maryland, selling direct to car dealers 
and farm implement dealers, would like 
one more volume line. 19 years’ expe- 
rience in this territory. Write Box 3093, 
c/o Automotive News, Detroit 26, 


| NEWLY FORMING DISTRIBUTORSHIP 
with extensive following with automobile 
dealers in metropolitan New York area 
seeks exclusive franchise for automobile 
parts, accessories, tools, etc. Box 3073 
c/o Automotive News, Detroit 26. 


PARTS FOR SALE ; 


| WHOLESALE PONTIAC PARTS, large 
stocks of hard-to-get parts, body and 
fender parts for all models, Fast serv- 
ice, liberal discount Walter H, Schultz 
Pontiac, 16-20 Passaic St., Trenton 8& 
New Jersey. 











MARGOLIS 


AUTO SALES 


& 
CHRYSLER - PLYMOUTH 
a 
One of the Largest Chrysler Parts 
Dealers in the Midwest 
* 


WE CARRY A LARGE STOCK OF 
FENDERS, GRILLES, DOORS, PANELS 


Genuine Mopar 
bd . 
Send Us Your Order 
We Ship Anywhere 
& 
11310 JOS. CAMPAU 
DETROIT 12 


Phone: 
TWinbrook 2-7500 








FORD 


GENUINE PARTS 
Buy a Little or a Lot of Scarce items 
at Attractive Trade Discounts— 
Prompt Service 


—Authorized Ford Parts Distributors— 


BOULEVARD MOTOR CORP. 
2392 Boulevard 
JERSEY CITY 4, N. J. 
Delaware 3-3400 
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FOR SALE 


WILL SELL BELOW COST - - - NO FAIR OFFER REFUSED 


2—1947 DIAMOND T, Model 509, 2-ton, chassis and cab, Eaton 2-speed axles, 
Hydrovac booster on brakes, Fish-Plated frames, 8:25x20—10-ply tires all 
ground, dual rear. 


List price on these trucks today $3,527. REMEMBER, 
THESE ARE BRAND NEW TRUCKS. Our loss is your gain—if you need a 
truck, we have the REAL BUY for 1949. Will sell below COST. 


JACKSON-DOOLIN MOTORS 
AUTHORIZED FACTORY DEALER 
Diamond T Trucks 


CLINTON, INDIANA 


DeSoto and Plymouth Passenger Cars - - - 
231-35 BLACKMAN ST. Phone 2 


PLENTY OF FORD PARTS HERE 


SEND YOUR ORDERS TO US 
WE WERE READY FOR THE EMERGENCY 
* 
WE HAVE THOUSANDS OF DOLLARS WORTH OF FORD PARTS 
e 


Tranter-Williams Motors, Inc. 


4016 ALLSTON AVENUE CINCINNATI 9, OHIO 


PHONE WRITE WIRE 


MELrose 7275 


RECENTLY OPENED... . 


MOBILE AUTO AUCTION 


(For Dealers Only) 
Sale every WEDNESDAY at 11 A.M... . RAIN or SHINE 
Inside Sales Building 
Open All Nite Tuesday for Registrations 
MURRAY A. ADAMS, Auctioneer 
beaeeeael Road and McGregor Ave. (Ala. Hiway 42) 


Phone 7-4511 or 2-0929 MOBILE, ALABAMA 


HORSEHEADS, N. Y. DANVILLE, PA. 
EVERY FRIDAY EVERY WEDNESDAY 


THESE TWO AUTO AUCTIONS LEAD THE WAY 
FOR QUICK ACTION! 
YOU WILL ALWAYS FIND PLENTY OF MERCHANDISE 
AT BOTH AUCTIONS 
- DEALERS ONLY - - - 


Horseheads, N. Y., is located adjacent to Danville, Pa., is 75 miles North 
Elmira, N. fe, on three railroads and airlines. of Harrisburg, Pa. 


FREE TRANSPORTATION FROM TRAINS AND AIRPORTS AT ALL TIMES 
Inside “_ rr y with Modern Restaurants 





, Owner 
TEX RICKARD, Auctioneer 








CORRY AUTO AUCTION 


EVERY SATURDAY 12 NOON D.S.T. 
Recognized from Coast to Coast 
Send for Weekly Prices . . . No Charge 
Our Listed Sales Are Never Padded 
Oldest Dealers’ Auto Auction in 
Western Pennsylvania 










Sponsored by 


AIKENS MOTOR SALES, INC. 
Corry, Pennsylvania 
Route 6 (30 miles Southeast of Erie, Pa.) 


CORRY AUTO AUCTION 










Special! Special! 
To Our Dealer Friends 
1948 FORD TUDORS . 


. $975 
We Can Furnish Any Number Wanted. These cars are excellent buys 
and should make you a lot of money. 


Let Ogontz Motor Co. be your headquarters when in Philadelphia. We 
can personally assure you a good time and a good buy while here. 


OGONTZ . MOTOR Ci CO., INC. 


6146 LIMEKILN PIKE, PHILADELPHIA 41, PA. 
(6100 north at I8th Street) 
Waverly 4-1600 


CALL A. G. LILES 


Official Penna. 
Inspection Station 


AAA 
Official Representative 










Maney Motor Co. Auto Auction 


DEALERS ONLY 
Sales Start at 12:00 Noon (C.S.T.) 









- 

















Weekly Prices Mailed on Request 







Every Friday 
HUNTSVILLE, ALA. 
Phone 3188) 
INC. 


Every Thursday 
MURFREESBORO, TENN. 
Phone 111 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, 
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PARTS FOR SALE 





“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 


Wholesalers: We Are Quantity 
Shippers...Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Phone WAbash 1030 
CHICAGO 5, ILL. 


PARTS AT WHOLESALE 


The Largest Oldsmobile Parts 
Depot in the United States 


INCLUDING SHEET METAL, FRAMES 
| HOODS. DOORS AND 
HARD-TO-GET PARTS 


HYDRAMATIC PARTS AND SERVICE 
CENTER 


Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 


Prospect 2331 
1540 S. Figueroa St. 


GENUINE 
FORD PARTS 


Shipped anywhere at attractive dis- 
counts on quantity purchases. Call, 
write or wire us for many hard-to- 
get items. 


Prompt, courteous and efficient service. 


PALMA MOTOR SALES AND SERVICE 
CORPORATION 
1355 Castleton Avenue 
Staten Island 10, New York City 
Gibraltar 2-6100 





BUICK 
SHORT MOTOR BLOCKS 
$79.50 Each 


F.O.B. DES MOINES 


You Can Purchase One or Ten 


Block includes: fitted pistons, rings, 
wrist pins, main and camshaft bear- 
ings. 

Buick Part No. 0.033 - 1394880 


HOWARD SOLE, INC. 


401 Grand Ave. 





MISCELLANEOUS 


ATTENTION, CHRYSLER DEALERS! 
Immediate delivery approved combination 
parts control desks. Hold 6,500 inven- 
tory control cards (5”x8”) or 13,000 price 
and location cards (314”x3%”). Desk 
includes four adapters for filing P & L 
cards. Rear cards easily reached while 
seated. Convenient shelves. Hardwood 
and plywood construction. Olive green 
finish. Dimensions: length—60”; width 
—27”; height — 31”. $57.50 — F.O.B. 
Detroit. THE SPERBER MFG. COM- 
PANY, 1815 Trombly Avenue, Detroit 11, 
Mich. Phone, MAdison 4290, 


ENGINE REBUILDING — Crankshaft 
grinding and _  metalizing. John P. 
Hughes Motor Co., Inc., 300 Commerce 
St., Lynchburg, Virginia. 


CANAD, a Zoro. DODGE, CHRYSLER-6. 


Pill 7-Passengers. 
“ganeen and SOLD 


Or We Will Convert Yours to a Saleable 
SEDAMBULANCE 


| "Standardized Sedan-Ambulance Conversion" 


F. H. McCLINTOCK-CADILLAC CO. 


Phones 40513-26936 LANSING Ii, MICH. 
CARS °* TRUCKS 
PICKUPS 
WHOLESALE 


1949's and Late Models 


Come to us for fast-selling units at 
low prices that guarantee you 
bigger profits. 


Dealers’ Auto Com 


3626 N. CICERO AVE. CHIC. a ie 
Phone: Kildare 5-6741 






Tow Bar Sales Company 
Direct Factory Distributors 
100 So. CLINTON ST. CHICAGO 6, ILL. 
DE 2-0700 - AN 3-8888 - DO 3-8373 





BUICK PARTS 





OLDSMOBILE 


Los Angeles |5 





DES MOINES, IOWA 





ATTENTION 
WHOLESALE BUYERS 


We Have Complete Line 


LATE MODELS 


PLYMOUTHS FORDS 
CHEVROLETS 
(No Taxicabs) 
Tudor, Fordor, Club Coupes 


Priced for Quick Sale 
All Cars Cleaned, Ready to Run 


Also Many Other Makes and Models Taken in Trade by 


"Z" FRANK, INC. 


CHICAGO'S LARGEST NEW-CAR DEALER 
Write or Wire 


Z. FRANK, 


6116 N. WESTERN AVE., CHICAGO 


INC. 


PHONE HOL. 5-2000 








PUBLIC AUCTION SALE 
$200,000.00 
Including Inventory of 


Semi-Trailers - 4-Wheelers - Fiats - 
Hoists - Dump Bodies - Low Mount Platform Hoists - Stake and Platform 
Bodies - Grain and Livestock Bodies - Truck Third Axle - Winches - Hydraulic 
Tailgate Loaders - Landing Gear - Safety and Saddle Tanks - Fifth Wheels - 
Hitches - Safety Equipment - Parts - Trucks. 


Vans - LaCrosse Machinery Trailers - 


Truck-Tractors - 


ON THE PREMISES OF 


MIDDLEKAUFF, INC. 


Wire, Write, Phone for List 
YODER & FREY, Inc. 
Archbold, Ohio 


TOLEDO, 
OHIO 


1535 
KETCHAM AVE. 


INSPECTION 
STARTING 
MAY 24, 1949 


SALE DATE: 
THURS., MAY 26, 1949 


10:00 A.M., E.S.T. Auctioneers 








AUTO AUCTION EVERY TUESDAY 


IN THE HEART OF THE NATION - - - FORT WAYNE, IND. 


11:30A Bring your cors or send them Monday, Monday Nite 
e oilke 


or Tuesday A.M. Our guarantee: You must be sotisfied. 
Call us for Hotel Reservations: 
EASTBROOK 


FORT WAYNE AUCTION CO. 
(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 


324 W. MAIN ST. FORT WAYNE, IN 


1254 


D. 








Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill [_] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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WITH UNDERWOOD SUNDSTRAND 
YOU CAN ANSWER'YES” 
TO All OF THESE QUESTIONS ... 


Call the local Underwood office for further details on 
the Underwood Sundstrand Automobile Dealers Ac- 
counting Machine and System or mail the coupon for 
Folder S-1326. This interesting folder illustrates the 
Complete System and the Machine. Both were espe- 
cially designed to save time . . . save labor .». . save 


money for Automobile Dealers. 


Underwood Corporation 
One Park Avenue 
New York 16, N. Y. 

Please send me a copy of your new folder S-1326, “Automobile 
Dealers Accounting Completely Simplified for High-speed Day-by-Day 
Control.” 

NAME OF COMPANY 


Underwood Corporation 


Accounting Machines . . . Adding Machines . . . Typewriters 
Carbon Paper . . . Ribbons 


One Park Avenue New York 16, N. Y. 
Underwood Limited, 135 Victoria Street, Toronto 1, Canada 





YOUR NAME & TITLE 





STREET ADDRESS__._E__ : 


Sales and Service Everywhere 
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